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COUNTRY DELUGED - 
WITH WIND CLAIMS 


Storms Continue and Farm Offices 
Are Overwhelmed With Losses 
Coming In 











NEW TWISTERS ON DECK 





Michigan Gets a Whack and Repeated 
Cyclones Strike Missouri, Kansas, 
Kentucky and Oklahoma 





Farm writing agencies are deluged 
with tornado claims. Probably not in 
the history of the business have so 
many losses been reported at one pe- 
riod. Loss departments of companies 
are overwhelmed and working overtime. 
It is likely that seven of the larger 
farm writing companies have lost a 
million dollars altogether. One or two 
companies have certainly lost from 
$158,000 to $200,000 each during the re- 
cent two or three weeks of devastating 
storms. _ 

Just in the height of loss adjusting, 
another storm struck Michigan last 
Wednesday and did much damage in 
Calhoun county. It twisted eastward 
near the Wayne county line, in which 
Detroit is situated. Jackson, Battle 
Creek and Lansing were hit to a cer- 
tain extent. Of these perhaps Battle 
Creek fared the worst. On the same 
day Missouri, Kansas and Kentucky 
were again visited with a tornado, this 
being the third within two weeks. The 
storm seemed to be most severe in 
30one county, Mo., sweeping west to 
Chariton and Ray counties. { 

Some of the business houses and resi- 
dences, about 50 in number, were blown 
down at Perry, Okla., and a large dam- 
age was done to farm property in the 
path of the storm. This tornado was 
the fifth in Oklahoma during a period 
of ten days. 


Where Companies Were Hard Hit 


Farm writing companies in rounding 
up their tornado claims finds that more 
came from Will county, Ill, of which 
Joliet is the county seat, and Lake and 
Porter counties, Indiana, than from any 
other section. Kansas was second in 
number and aggregate of claims. The 
first storm of severity struck at Andale, 
near Wichita, and the second of real 
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Explosion and ust War Cover 


_We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On request Rates, Forms and Sample Policies will be supplied. 
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PART ONE 


$3.00 per Year, 15 Cents a Copy 


| BURNING RATE MAKES 
INCREASE IMPERATIVE 


First Five Months of This Year 
Show Excess of Fire 
Losses 


MUCH EDUCATION NEEDED 





Problem Is to Arouse Nation to Haz- 
ards of War Conditions and 
Need for Conservation 


Ce ree 


New York City, June 13—(Special)— 
The necessity for an immediate in- 
crease in the fire insurance rates has 
been emphasized by the information 
that the losses in this country and Can- 
ada for May show an increase of about 
60 percent over the figures for May of 
last year—$24,968,800, as contrasted 
with $15,973,500. The judgment of 
eastern underwriters is unanimous that 
more rate is needed. Said one of the 
foremost of the foreign managers to a 
representative of THE NATIONAL UNDER- 
WRITER today: “There is desperate 
need for increased fire rates, but the 
real question is could we get it? No 
doubt the insurance buyers would rise 
up almost to a man against such an at- 
tempt, and even though they consented, 
there are large and prosperous sections 
of the country where the state authori- 
ties would prevent it. 


State Laws Prevent Advances 


Texas, for example, absolutely con- 
trols its fire insurance rates, and Kan- 
sas, Arkansas and New Jersey come 
near to doing the same. Then how. 
about the attitude of the antidiscrimina- 
tion states, which are among the largest 
premium producers in the country? I 
think they would certainly oppose a 
rate advance. Here’s the city of New 
York, yielding perhaps an eighth of the 
premiums of the United States busi- 
ness; we might possibly start such a 
movement here, but I have not the 
slightest doubt but that there would be 
a tremendous outcry on the part of the 
public against it, and that the insurance 
superintendent would promptly call us 
down for discrimination. 


Expense Ratio Uncontrolable 


“So far as the urgent need for more 
rate is concerned there cannot possibly 
be any question. Increases are marked 
in loss ratios, cost ratios, and in taxes. 
Take the one matter of taxes, a most 

(CONTINUED ON PAGE 15) 
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HOEY TELLS NEEDS 
TO LOCAL AGENTS 


Former Deputy Superintendent of 
New York Speaks at the 
Annual Meeting 


TIERNON MADE PRESIDENT 


Much Interest Was Taken in the Gath- 
ering of the Empire State 
Association 


NEW OFFICERS ELECTED 


President—John L. Tiernon, Jr., of Buf- 

alo. 

Vice-President (Fire)—Ed. S..Hawley of 
Buffalo, Frederick V. Bruns of Syracuse, 
W. M. Gildersleeve of Central Valley, C. J. 
Curtin of Rochester, N. S. Spencer of Buf- 
falo, J. G. Cool of Glens Falls, M. M. Fi- 
ero of Middletown, and L. W. Pellett of 
Newburgh. 

Vice-Presidents (Casualty)—A. T. Arm- 
strong of Syracuse, G. T. Amsden of Ro- 
chester, W.. H. Murray of Hornell, A. T. 
Matthews of Watertown, L. H. Gardner of 
Poughkeepsie, C. C. McNitt of Norwich, 
and J. S. Kernan of Utica. 

Secetary—Albert Dodge of Buffalo. 

Treasurer—R. G. Wadsworth of Bing- 
hamton. 


The annual meeting of the New York 
Association of Insurance Agents was 
held at Newburgh, N. Y., Thursday 
and Friday of last week. President 
William H. Hecox of Binghamton pre- 
sided. One of the chief addresses was 
made by Thomas C. Moffatt, secretary 


of the New Jersey association. At the 
banquet, Superintendent Phillips of 
New York and James J. Hoey, execu- 
tive special of the Continental, Fidelity- 
Phenix and American Eagle, former 
deputy superintendent in New York, 
were the chief speakers. Mr. Phillips 
gave a review of the insurance bills 
passed by the legislature and talked 
about some of the present problems. 


J. J. Hoey Speaks 


Mr. Hoey spoke in part as follows: 


To be an insurance broker these days in 
New York the applicant must prove to 
the satisfaction of the insurance depart- 
ment that he is competent and trust- 
worthy. I am not as familiar with con- 
ditions in the local agents’ field, but I 
am strongly of the opinion that there is 
room for improvement. I will venture the 
guess that occasionally an undertaker, a 
barber, a grocer, a livery stable keeper 
or a plumber masquerades around as an 
insurance agent. If the test of compe- 
tency and trustworthiness was applied to 
local agents, I believe it would be better 
for the insurance companies, for the bona 
fide, legitimate insurance agent and 
equally beneficial to the insuring public. 
The reason that so many eke out a miser- 
able existence in this business of ours is 
because they don’t know their business as 
they should. You can’t get enthusiastic 
about a proposition unless you under- 
stand it thoroughly, and you can’t enthuse 
anybody else if you are not enthusiastic 
yourself. 

Lack of Co-operation 


“There is one other thing to which I 
wish to call attention, and that is the lack 
of co-operation between those who are 
engaged in the different branches of the 
insurance business. The life, casualty, 
surety and fire companies and _ their 
agents ‘should all be united, because, what 
is good for one is good for all. It has 
been my experience, however, that each 
branch of the business is playing a lone, 
selfish game. 

“Every year the legislatures of this and 
other states are flooded with bills aiming 
to regulate and supervise the insurance 
business, and little or no interest is taken 
to prevent the enactment of vicious laws 
that threaten the very existence of the 
business. Here in our own state, the cas- 
ualty companies are in competition with 
the State Fund, under very unfair con- 
ditions. The fire companies and agents 
take no interest in this matter because 
they think it does not concern them until 
the state goes into the fire insurance 
business, and then they will run up a 
distress signal and shout for help. 


Not One Raised a Hand 


“T understand that one of the subjects 
under discussion at your convention was 
whether or not Atlee Brown’s methods of 
rate making were superior to the meth- 
ods now in use in this state. Last winter 
an enterprising legislator attempted to 
solve this problem for you. He intro- 
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duced a bill putting the authority to make 
fire insurance rates in the insurance de- 
partment. You all know the disastrous 
experience in states where they have state 
made rates, and you also know that al- 
most every state in the Union follows 
New York in insurance legislation. Are 
you aware that this state rate making 
bill passed the Assembly with only five 
votes against it, and that it would have 
passed the senate if Superintendent Phil- 
lips had not got on the job and killed it? 
This proposition vitally affected every in- 
surance agent in this state, and as far as 
I know not one of them raised a finger 
to stop the passage of the bill 


Be an Expert 


“If there is one thought that I would 
leave with you, it is first, master your 
business; be an expert in your line; don’t 
be content with dragging out a miserable 
existence—be the live wire of your com- 
munity. Interest yourself in all matters 
that pertain to insurance, watch _ legis- 
lation, interest yourself also in all that 
relates to the betterment of business con- 
ditions and in the civic and moral upbuild- 
ing of the community in which you live. 
In the insurance business, aS well as in 
every other field of endeavor, ‘service’ is 
the thing that counts. You can’t render 
service unless you can déliver the goods 
and are enthusiastic about it.” 





Other Speakers 


Some of the other speakers were 
Ernest W. Paviour, who talked on “Col- 
lective Advertising”; Leon S. Senior, 
manager of the Compensation Inspec- 
tion Rating Board, who talked on 
workmen’s compensation, its rates, the 
methods of departure from manual 
rates, and recent court decisions; Stan- 
ley L. Otis, executive secretary of the 
New York Insurance Federation, who 
told about the work of that body. 








Federation Activities 











California—The Sacramento county divi- 
sion of the Insurance Federation of Cali- 
fornia held a well attended luncheon 
recently. Chairman H. A. Binder pre- 
sided. Senator Cartwright made a speech 
that well repaid those present for the 
time they had given to attend the meeting. 
In his closing remarks, Senator Cart- 
wright pledged his support for the inter- 
ests of the federation movement. 

Richard L. Drake, field secretary of the 
National Council, explained the purposes 
of the federation. Federations now exist 
in forty-three states. He considered this 
a remarkable record and the only explana- 
tion he could give for such rapid growth 
was that insurance interests had come to 
realize that in any locality where a strong 
federation existed paternalism was weak, 
and that the momentum gained by the 
movement was carrying it along with in- 
creasing rapidity. 

The chairman stated that regular dates 
for meetings were being arranged. 


Ohio Positions Filled 


Columbus, O., June 13—Superintend- 
ent Tomlinson today appointed Walter 
Robinson, department actuary, succeed- 
ing Professor Stillwell, resigned, to go 
with the Western & Southern Life and 
James Harsha of Columbus, chief ex- 
aminer, succeeding H. M. Moore, re- 
signed, to take the secretaryship of the 
Cleveland Life. Mr. Harsha was for- 
merly with the department. 





The fire agency of Caesar Thomas & 
Son of Watertown, Tenn., has’ been 
changed, by the retirement of the junior 
member of the firm, to Thomas & Weath- 
erly, Mr. Haley Weatherly joining Mr. 
Caesar Thomas in conducting: the fire 
agency. Young Mr. Thomas will enter 
the life field, 
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CONSERVATION MEN 
NOW HARD AT WORK 


Western Committee in Tennessee 
and Kentucky This Week Or- 
ganizing These States 


ILLINOIS WILL BE NEXT 


Strong Associations Have Been Or- 
ganized in Kansas and Oklahoma— 
Much Being Accomplished 


The western conservation committee 
of the National Board was at Nashville, 
Tenn., Tuesday and at Frankfort, Ky., 
Thursday. Next Tuesday it will be at 
Springfield, Ill, to organize the Illinois 
Conservation Association and the fol- 
lowing Tuesday will be in Des Moines, 
Iowa. 

After this week the unorganized 
states will be Illinois, Iowa, Nebraska, 
Colorado, New Mexico, Wyoming and 
West Virginia. J. Frank Edmunds of 
Denver, manager of the Commercial 
Union and Palatine has been added to 
the committee for the mountain field. 
In states already organized the work 
of inspection is going on rapidly and 
very successfully. The central com- 
mittee in Chicago is delighted with the 
results that have been achieved in 
states which it has visited. 


Kansas Is Organized 


Last week the conservation commit- 
tee visited Topeka, Kan., and at the 
conference there were present and 
spoke, Governor Capper, State Fire 
Marshal Hussey, Insurance Commis- 
sioner Wilson and Industrial Commis- 
sioner McBride. Charles F. Hardy of 
the Hartford was chosen chairman of 
the Kansas Conservation Association. 
The other members of the committee 
are John Battershill, H. F. Waterman, 
W. D. Perry, W. L. Gardner, Charles 
H. Ridgway, O. W. Dolling and R. D. 
Air. 

Later on in the week the committee 
went to Oklahoma City and held an 
important meeting. There were pres- 
ent Insurance Commissioner Welch, 
Secretary Samuels of the State Insur- 
ance Board, State Fire Marshal Ham- 
mond, Mr. Stafford of the state coun- 
cil of defense. All gave talks and 
promised their cooperation. A. ; 
Robertson of the Fidelity-Phenix was 
chosen chairman of the Oklahoma Con- 
servation Association. Other members 
of the committee are C. A. Haggert, 
Guy Fuller, E. E. Olinger, H. E. Ben- 
son, Fred Clarke, H. C. Seitz and W. 
E. Hitchcock. 


TENNESSEE ORGANIZED 


Nashville, Tenn., June 13—Walter H. 
Sage and party, representing the con- 
servation committee of the National 
Board, organized the Conservation As- 
sociation of Tennessee in Nashville 
Tuesday. Special and state agents 
from all over Tennessee were present. 
T. Graham Hall, of Hall & Benedict, 
state agents of the Virginia Fire & 
Marine, was elected president. He ap- 
pointed the following executive com- 
mittee: Fred H. Warren, James K. 
Polk, R. W. Davis, Edward H. Sherley, 
A. M. McClain, J. V. Richards, all of 
Nashville, and Garnett M. Beattie of 
Memphis. Charles W. Schuyler, fire 
prevention commissioner, was made a 
member ex-officio, and associate mem- 


bers are Insurance Commissioner W- 


F. Dunbar, Prof. H. A. Morgan of the 
University of Tennessee at Knoxville, 
and E. M. Kelly, chairman of the 
Southeastern Millers Association. 


Recognition of Council 
Rutledge Smith, Tennessee member 
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Loans on Bonds and Mtg.$ 63,000.00 
Cash in Bank & on Hand 641,273.58 
Prems. in Course of Coll. 1,004,335.50 
Accrued Interest and 
other Assets........... 144,639.07 





Actual Market 
Value 
ASSETS ““vs“" | LIABILITIES 
Gov'm'nt and State B’ds and Stocks $ 928,032.50] Unearned P : 
Bonds and Stocks of Municipalities... 2,179,621.99 sna tales 
Bonds of Railroads. ..... +4 aseseea 4,465,901.33 Reserve ....0cceeees scaaneatens 
Guaranteed Stocks of Railroads... . . 1,913,787.00 | Losses in Course of 
Preferred Stocks of Railroads....... 325,655.00 Adjustment......... 803,365.81 
Miscellaneous Securities............ 483,602.00 ae 
and other 
$10,296,599.82 CA. < « cenccee 210,030,73 


1,853,248.15 
TOTAL ADMITTED ASSETS..... $12,149,847.97 |. 


Capital Stock. ........ 1,000,000.00 


6,973,698.40 


Net Surplus Beyond Capital and 
SUE CUE a 6 dale cccuacadedasas $5,176,149.57 


6,176,149.57 











CHANGES IN THE FIELD 


LEACH QUITS NORWICH UNION 





State Agent in the Northwest Goes 
Into Military Service as Colonel 
of Artillery 





George E. Leach of Minneapolis has 
resigned as state agent of the Norwich 
Union for Minnesota, North and South 
Dakota, after fifteen years of service. 
Mr. Leach is colonel of the First Min- 
nesota Field Artillery and will go into 
active service July 15. George H. 
Scott, special agent of the Hanover in 
Minnesota, will succeed Mr. Leach as 
state agent. This is the first time in 
twenty-seven years that the Norwich 
Union will be without a member of 
the Leach family in its service. For 
many years Walter C. Leach, now sec- 
retary of the Minneapolis Fire & Ma- 
rine, was in the field for the Norwich 
Union. George Leach has been inter- 
ested in military affairs for a long time 
and has become: prominent in that line, 
as well as-in field work. 





’ 


J. M. Clark 


J. M. Clark of Chicago, special agent 
of the Aachen & Munich in Illinois and 
Indiana has been appointed special 
agent of the Michigan Fire & Marine 
in Illinois and Missouri with headquar- 
ters in Chicago. He will start to work 
July 1. Charles A. Cummings of Peo- 
ria, special agent of the Michigan, will 
continue in an associated capacity with 
Mr. Clark. Mr. Clark was formerly at 
the head office of the Aachen & Munich 
and has made many friends since com- 
ing to the western field. He traveled 
in the New York City suburban field 
for his company. 





Herman Hoffman 


Herman Hoffman, for twenty years 
engaged in the tailoring business .in 
Wichita, Kan., has been appointed spe- 
cial agent of the Central States Fire of 
that city. He was in the fire insurance 
business before he went to Wichita 
twenty-five years ago. 


Howard E. Pate 


Howard E. Pate has been appointed 
state agent of the Commercial Union 
and .Palatine in Oklahoma. He has 











made the entire executive committee a 
committee of the State Council, giving 
it large powers. A pledge of loyalty 
to the government was given by all 
present. Visitors from Atlanta were 
Milton Dargan, southern manager of 
the Royal; W. E. Chapin, southern 
manager of the Fire Association, and 
W. R. Prescott, general agent of the 
Hartford. The Atlanta delegation came 
to familiarize themselves with Mr. 
Sage’s system of organizing with a 
view to following it in organizing the 
southeastern district. Members of the 
Chicago party were Walter H. Sage, 
James F. Joseph, Thomas E. Gallagher 





of the Council of National Defense, 


and A. G. Dugan. 


! 


been with the North America in the 
Rocky Mountain field. 





George F. Byrne 


George F. Byrne has been appointed 
special agent of the Camden Fire, and will 
be associated with Special Agent Harry 
O. Hugh in New Jersey. Mr. Byrne was 
formerly in the New Jersey Rating Bureau 
at Trenton. 


Charter Amendments 


The Ohio Valley Fire & Marine of Pa- 
ducah, Ky., has amended its charter, re- 
ducing its capital stock from $250,000 to 
$150,000 and dropping “The” from the 
style of its name. This change in the 
capitalization was made necessary by 
laws in other states in which the com- 
pany will do business and which require 
that the capital stock be fully paid in. 
Frank M. Fisher, of Paducah, is presi- 
dent of the company. 


Buys Kansas City Membership 
W. L. Jones has bought the member- 
ship in the Kansas City Local Agents 
Association of M. R. Platt, and will soon 
open an office. Mr. Platt is taking up 
work where he will not need the mem- 
bership. 


Edd Doerfler Moves 


Edd G. Doerfler of Des Moines is moving 


. to Sioux City, Iowa, to give all his time 


to organizing the Globe National [Tire, a 
reinsurance company of which he is secre- 
tary. Gus A. Doerfler will take charge of 
his son’s agency at Des Moines. 








News of the Mutuals 











Ohio Mutuals Confer 


The conference of Ohio mutual fire in- 
surance companies, held at Hotel Deshler, 
Columbus, June 8, was well attended and 
the new laws were discussed, especially 
the antidiscrimination law. The opinion 
was that this law would about swamp the 
insurance department with complaints. 
The mutual men do not seem to think the 
rating bureau law would affect them much, 
The following mutual companies were in- 
vited to attend the conference: Central 
Manufacturers, Ohio, Mansfield, Knox 
County, Richland, Merchant & Manufac- 
turer, Columbiana County, Dayton, Mont- 
gomery County, Minster, Ohio Hardware, 
Sun, Lumbermen’s, and Ohio Retail Gro- 
cers. 

No definite action was taken by the 
representatives. 


Goes Into New Offices 


The Ohio Retail Grocers Mutual Fire 
of Springfield, Ohio, which is one of the 
successful agency mutuals of the state, 
has recently taken splendid new offices in 
the Bookwalter building, High and Lime- 
stone streets, where Secretary and Gen- 
eral Manager W. H. Cook will hold forth 
in future. The business of the company 
is confined to Ohio and expects to do $75,- 
000 in premiums this year. Mr. Cook, who 
was also the organizer of the company, 
has conducted it along conservative but 
progressive lines, has built up a fine 


business and accumulated a good surplus. 
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UNION and found it to their liking. 
in its uniformly efficient service. 
ness of the honor and equity with which every obligation 

There is the satisfaction of transacting 
business with a company which promotes an Agent’s a] 
progress. The NATIONAL UNION seeks high grade con- sa] 
nections solely upon its past record, its present resources, 
its service and facilities, which are of a very high char- 

acter, and upon its recognition of those principles of justice 


To enlist in the Agency ranks of this thoroughly modern, 
aggressively energetic Company is to become allied with | 

an institution ever ready to do its utmost to consolidatea 
relationship which should prove a growing asset’ as the 
Over 200 men are at your service at the 
Home Office and in the field. 
quiries will receive courteous response. 
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have tested the NATIONAL 
There is an appeal 
There is a conscious- 





to ALL contracting parties. 
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If interested, your in- 
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MICHIGAN PROGRAM OUT 


LANGE ANNOUNCES SPEECHES 





Annual Meeting of the Local Agents 
Association Next Week at Lake 
Harbor, Muskegon 





Muskegon, Mich., June 12—President 
Max Lange of the Michigan Associa- 
tion of Insurance Agents gives out the 
following program of the annual meet- 
ing to be held at Lake Harbor near 
here next Monday and Tuesday: 

Monday—2:00 P. M. 

1. Meeting called to order by President 
Max Lange. 

2. Reading of minutes of last meeting. 

8. Address by president. 

4. Report of secretary and treasurer. 

5. Report of executive committee. 

6. Report of organization committee. 

7. Report of grievance committee. 

8. Report of legislative committee. 

9. Appointment of committee on nomi- 
nations. 

10. Appointment of committee on reso- 


lutions, 
7:00 P. M. 
Dinner and addresses. 
Address of welcome, Paul R. Beardsley. 
Reply by Fred Guenther. 
Address—‘The Work of the Commis- 
sioner of Insurance,’ John T. Winship. 


PePedee eee e te tee eee eee ieee ieee 


Subscriptions of fire companies 4 
to the Liberty Loan Bond issue » 
and additional insurance phases of * 
war financing are covered in an 4 
article in Part II of this issue. 


¥- * 
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Address—“Side Lines and Their Impor- 
tance to an Agency,” J. K. Livingston. 

Address—‘Under Present Conditions, 
Should Insurance Rates Be Raised?” Leo 
Kk. Hennes. 

Address—“The Work of ‘the Michigan 
Inspection Bureau,” George W. Cleveland. 

Address—“Looking at It from the Other 
Side,’ William T. Benallack. 

Tuesday—9:00 A. M. 

1. “Conservation,” Fred T. McOmber, 
state agent, Springfield F. & M. k 

2. “Federation,” Secretary Mark T. Mc- 
Kee, 

3. Discussion of live topics by and for 
live men, 

4, “Collections,” Charles E. Boyland. 

5. “Advertising,” William W. Wright. 

6. “Automobile Insurance,” Le Roy G. 
Withey. 

i “Use and Occupancy,” George Good- 
ell, 

8. “Dues! Should They Be Raised?” 

Lunch, 12:00 m, 

1:00 P. M. 

1. Invitations for next meeting. 
2. Report of committee on resolutions. 
}. Report of committee on nominations, 
4 Report of special committees. 
5. Naming of delegates to national con- 
vention. 
6. ‘General discussion. 


KKKKKHK HK 


Chauncey L. Higbee Dead 


Chauncey L. Higbee, who served in 
the northwestern field for many years 
and a brother of W. E. Higbee of Fred 
S. James & Co., Chicago, died last 
Thursday at Los Angeles, Cal. He is 
survived by a wife and mother, as well 
as his brother. Mr. Higbee was state 
agent of the Springfield in North Da- 
kota for several years and later in Min- 
nesota and then became special agent 
of the Western Factory Association. 
He retired fifteen years ago because of 
ill health and took up his residence in 
Los Angeles. 


Wallace Mink Bereaved 
Wallace Mink of Chicago, special agent 
of the Prussian National, attended the 
funeral of his father, Conrad Mink, aged 
77 years, at Tiffin, Ohio, Sunday. Mr. 
Mink had resided there for 60 years and 

was beloved by all who knew him. 


Miscellaneous Notes 


It is stated that the Fine Arts & Gen- 
eral of London is soon to be absorbed by 
one of the large British institutions. 

George G. Williams, state agent of the 
London & Liverpool & Globe, at Milwau- 
kee, last week underwent a serious opera- 
tion at St. Mary’s hospital for stomach 
trouble. Mr. Williams was removed to 
his home early this week and is on the 
was to recovery. 


Money can be lost in more ways than 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 


CASH CAPITAL $839,130.00 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 























THE LOCAL AGENT AND 
HIS PROBLEMS 


By C. O. REED, Jr, 











_ What is the local agent’s responsibil- 
ity to the company? 

Granted, — that the company’s local 
representative is the alpha and omega 
of the production end of the insurance 
business. That his biggest job is to 
get business, good business, and more 
of it, is all-evident. But what does he 
owe his company aside from the monthly 
current report, a satisfactory ‘ corre- 
spondence and the usual balance due? 

Mr. Local Agent, have you thor- 
oughly in mind the powers vested in 
you by the company’s certificate of 
authority, issued to you when your ap- 
pointment was made? There may be a 
few agents who recall them—the vast 
majority, we feel assured, will find it 
convenient to ferret out those initial 
documents of merit, blow the dust of 
years from their gilded seals and in- 
scribed signatures of president and sec- 
retary, and adjusting their spectacles 
(or eyesight, as the case may be), read 
from the unusual engraved script some 
such authority as this: 

cok 

“Be it known that John Goodman of Chi- 
cago, in the county of Cook, and state of 
Illinois, is appointed and by these pres- 
ents duly constituted agent of the Guard- 
ian Fire Insurance Company of New York 
City, New York, with full power to re- 
ceive proposals for insurance covering any 
risk against which said company is au- 
thorized to insure, at Chicago, during the 
pleasure of the company, to fix rates of 
premium, to receive moneys for the same, 
and to countersign, issue, renew, consent 
in writing to the transfer of and to make 
endorsements on policies of insurance 
signed by the president and secretary of 
the said Guardian Fire Insurance Com- 
pany, Subject to the rules and regulations 
of said company and such instructions as 


may from time to time be given by its 
officers, 


“This power may be revoked, by the 
company, or by any of its general, state 
or special agents in person, or by mailing 





a letter to that effect to said agent or 
agents, and all books, papers and property 
of this company in the hands of said agent 
or agents shall at all times be subject to 
the order of said company, or any of its 
general, state or special agents.” 
a * = 

The local agent’s authority from the 
company is thus made plain at the be- 
gining, “subject to such instructions 
as may from time to time be given by 
its officers.” We find the local agent, 
therefore, placed in a position of trust 
by a great corporation, its authority 
granting by its terms a confidence. in 
his ability and rectitude, and placing 
dependence for the company’s stand- 


ing and success, locally, upon the 
agent’s personal qualifications. 
+ oko 


Locally, the company is largely 
judged by the man who represents it. 
The agent therefore bears no small re- 
sponsibility. With but few exceptions, 
the property owner also places a re- 
sponsibility upon the agent, equal to, 
if not greater than that of the com- 
pany and largely depends upon the 
agent’s integrity by placing insurance 
with him without questioning the stand- 
ing of the companies he represents. 
This, in a measure, doubtless bespeaks 
the confidence of the insuring public 
in the state’s regulation and licensing 
of companies. But generally regarded, 
the latter is a byproduct of the policy- 
holder’s confidence. The out-standing 
fact is, that the agent is depended upon 
to grant protection in a strong and re- 
putable company. . 

* 

The local agent therefore bears a double 
responsibility to his company—that which 
is direct, and that indirect obligation em- 
phasized by the confidence of the insuring 
public in his authority from the company 
he represents. When the agent neglects 
his customer, he neglects his company, 








NEW STANDARD POLICY FORM 











New York, June 12—The new stand- 
ard form of policy for New York 
State, approved by Governor Whitman, 
May 14, will become effective Jan. 1, 
1918. It will supplant the old form that 
has been in use for the past thirty-five 
years, and is known as the “Insurance 
Commissioners Form,” having been 
recommended by Superintendent Phil- 
lips in his annual report to the legisla- 
ture. There are more than sixty 
alterations in the proposed form, as con- 
trasted with the present form, and these 
represent an introduction of the deci- 
sions of the courts interpreting new 
constructions of the old policy. Im- 
portant changes have been made in the 
conditions voiding the policy, and in 
the chattel mortgage clarpse. 


Have No Policy Forms 


The following states have no policy 
forms prescribed by law, the companies 
using their own forms, though these, 
in most cases, have to be submitted to 
the commissioners for approval: Ala- 
bama, Arkansas, Colorado, Delaware, 
District of Columbia, Florida, Illinois, 





won. 


Indiana, Kansas, Kentucky, Mary- 











land, Mississippi, Missouri, Montana, 
Nevada, New Mexico, Ohio, Ten- 
nessee, Utah, Vermont, Virginia, Wy- 
oming, Alaska, Hawaii and the Philip- 
pine Islands. 


Those Having Standard Form 


The following states require the use 
of a particular standard, the present 
New York form being prescribed in 
several of them, and in the case of 
South Carolina the North Carolina 
form has been adopted by a ruling of 
the commissioners: Arizona, Califor- 
nia, Connecticut, Georgia, Idaho, Iowa, 
Louisiana, Maine, Massachusetts, Mich- 
igan, Minnesota, Nebraska, New Hamp- 
shire, South Carolina, New Jersey, New 
York, North Carolina, North Dakota, 
Oklahoma, Oregon, Pennsylvania, Rhode 
Island, South Dakota, Texas, Washing- 
ton, West Virginia and Wisconsin. 
Both Michigan and Wisconsin changed 
their form this year. 

States using the New York form will, 
of course, retain the present one for 
the time being, or until their legisla- 
tures determine to follow New York 
in its proposed aijterations. 


a 





and the agent is but cne or the three io 
suffer accordingly. 

The company, to a considerable extent, 
is personalized to the agent by the general, 
state or special agent supervising the ter- 
ritory in which the agent resides. The 
field man is a very important factor in the 
supervision and dispatch of company af- 
fairs in his territory and deserves special 
consideration later in this series of re- 
marks. Suffice it to consider him here, 
however, as an indivisible part of the home 
office, deserving of every consideration 
and respect, and whose word is the com- 
pany’s word, whose law-is the company’s 
law. His contact and cooperation with 
the local agent should be a very close one, 
He “carries the message to Garcia” from 
the company to the local agent. In the 
performance of his obligations to the com- 
pany, the local agent should therefore al- 
ways bear well in mind the field man’s 
close association with his problems, and 
do him justice accordingly. 


Not dealing with the preferred positions 
of large city agencies and their highly 
organized plants for the productions of im- 
mense premium volume, but considering 
that major class of average agents scat- 
tered throughout the country in the nor- 
mal sized cities and towns, we can note a 
few requirements that mean much to the 
company and even more to the agent. 

It would be folly to pretend to enumer- 
ate the great miscellany of individual 
company instructions requiring the local 
agent’s continual cooperation. Each agent 
is, or should be, familiar with his own 
and also the fact that they differ as indi- 
viduals differ. Companies are but cor- 
porations directed by human beings, and 
as such are naturally characterized and 
qualified by the personalities of their man- 
agements. Therefore, although rules and 
regulations may be largely standardized, 
yet methods and procedure are quite as 
various as the numbers of companies 
transacting business. | ‘ 

The agent should first absorb the com- 
pany spirit; breathe its atmosphere, as it 
were (if it is a healthy one) deep into the 
lungs of his daily activities. If your com- 
pany’s shield of honor bears the heraldry 
of age and strength, be proud of the fact 
and endeavor to reflect its glory. If your 
company is particularly aggressive and 
emphasizes that factor, get on the circuit 
and be a live wire, using that source of 
supply to assist in energizing your busi- 
ness. If your company specializes in a cer- 
tain branch of underwriting, be a spe- 
cialist first and work with it in its hobby. 
If several companies are represented, the 
more fortunate the agent and the more 
diverse his sources of inspiration and his 
opportunities. 

Many individual features of the local 
agent’s responsibility to the company are 
deserving of special attention. We con- 
fine our attention here, however, to a gen- 
eral outline of the scope of this respon- 
sibility. 

The agent can always bear in mind with 
good grace that he is in business; that his 
business helps to keep the wheels turning 
at headquarters; that his company likes 
premium volume, but it enjoys a profit 
more; that his company prefers an active, 
clean-cut, efficient, honest, intelligent, con- 
siderate, dependable, loyal representative; 
that it always hopes you are all of these, 
and accepts you as such until you prove 
yourself otherwise, is fact and not fiction. 


As an agent’s responsibilities to himself 
are but emphasized by those he bears to 
his company, two important factors should 
be considered in this relation. The pub- 
lic must, in a large measure, judge the 
business of insurance by the representa- 
tives of that business with which they are 
most familiar. Put your business on a 
high plane by putting the character of 
your work there. You owe it to your 
company! Be a booster in the affairs of 
your community—you owe it to your com- 
pany! Work to improve local conditions— 
you owe it to your company! Be a some- 
body in your own home town—you owe it 
to your company 

Last but far from least, keep abreast of 
progress by increasing your insurance li- 
brary with the works of authority that 
deal with your business and its problems. 
Read them—study them. They are the 
bibles of your business. Any company 
will gladly supply an agent with a list of 
such publications upon request. Keep in 
current touch with the daily developments 
in the insurance world—subscribe to the 
leading weekly insurance journals and 
keep informed. They are alive with 
thoughtful suggestions and important 
news. You need it—your company desires 
it—and your customer expects it. 
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Interesting List 
of Companies 














W. F. Rollo, Chicago local agent, 
has among his historical documents a 
printed sheet showing the premium re- 
ceipts in Illinois for 1870 of companies 
doing business in that state. The total 
Illinois receipts that year were $4,710,- 
769. It will be noticed in running over 
the list of companies that the mor- 
tality has certainly been severe. The 
Chicago fire of 1871 wiped out a num- 
ber of these companies and others have 
died since. The list given is as fol- 


lows: 
Premiums 

Wetria, Bartford. . ..cccscccns $ 280,770. iH 
Anchor Fire & Mar., St. Louis 4,100.0 
Andes, Cincinnati........... . 16,51 10:60 
Aetna, New York............ 7,248.34 
Aurora Fire, Aurora, Ill..... 75,701.24 
Astor Fire, New York....... 5,359.58 
Amer. Exchange, New York. 4,302.68 
American, Chicago.........0. 38,652.84 
Atlantic, Brooklyn........... 8,980.92 
Amer. Central, St. Louis..... 31,513.34 
American, Providence, [ee 9 9,367.06 
Alton Mut. & Sav., Alton, Til. 3,246.66 
a F. & M., ‘Providence, 

en ecathtaaa each dc srecaeietie +6 3,656.2 
niean City, Albany, N. 98,376.8 
Alemannia Fire, Cleveland, 0. 14,220.7 
Buffalo City, Buffalo, N Y 17,352.16 
Beekman Fire, New York. ,913.68 
Buffalo F. & M., Buffalo, N. ¥. 14 030.00 
Bloomington. Fire, Blooming- 

See errr 30,079.65 

a tog Protective, Milwau- 
City Fire, Hartford, Conn. 28,750.11 
Connecticut, Hartford, Conn. 11,042.47 
Chicago Fire, Chicago SEPT 34,867.15 
Commerce, Albany, N. Y..... 9,772.66 
Commercial, Chicago. ......-- 145,801.56 
Charter Oak, Hartford, gn 12,319.18 
Commerce Fire, New York.. 2,849.71 
Continental, New York....... 70,416.39 
Cleveland, Cleveland, OP ks 46 18,837.75 
Capital City, Albany, N. Y. 5,091.80 
Commonwealth Fire, New York 7,750.00 
Commercial Mut., Cleveland, oO. 5,785.80 
Citizens, New Morlesautescc: « 6,427.96 
Chicago Firemen’s, Chicago.. 221,088.22 
Detroit F. & M., Detroit..... 4,496.49 
Enterprise, Philadelphia...... ........ 
Excelsior Fire, New York.... 10,355.78 
Equitable, Chicago .......... 80,492.70 
Farmers, eeport, Ill...... 19,749.50 
Fulton Fire, New York City: 17,618.14 
Franklin, Philadelphia eee eke 17,944.79 
Fireman’s Fund, San Fran- 

CS Es rT ree 10,184.79 
German Ins. & Sav., Quincy, 

PR ee a Ie: 11,162.35 
German, Freeport, Ill. 21,561.39 
Garden City, Chicago.. eee s 39,208.28 
German, Cleveland, O..... was 23,898.49 
Germania, New York........ 30,693.71 
Germania, Chicago...... wanes 83,934.16 
Great Western, Chicago...... 33,383.16 
Hartford, ~~ Conn. 184,970.76 
Home, New Seeeeceeesen 163,136.95 
Hide & Leather, “Boston, Mass. 11,113.11 
Howard, New York...... ene 5,613.76 
Hanover, New York.......... 22,490.44 
Home, CHICHEO «6: 6.scccs cesses 62,031.08 
Home, Columbus, O.......... 17,999.22 
Hope, Providence, R. I....... 9,458.09 
International, New York..... 49,612.93 
Irving Fire, New York...... 7,347. 
Illinois, Beardstown, Ill...... 1,454.55 
Independent, Boston, Mass. 42,940.19 
Illinois Mutual, Alton, Ill. 119, "915.34 


Ins. Co. of North Amer., Phila. 65,704.40 
Knickerbocker, Chicago...... 6,44 


0.02 
Lorillard Fire, New York.... 66,323.08 
Lamar Fire, New York...... 9,314.15 
Liverpool & London & Globe, 

pe ree rrorra ae 83,850.47 
Lumberman’s, Chicago...... ‘ 80,570.09 
Lycoming Fire, Muncy, Pa. 25,130.57 
LAMAR, CHICHEO. .< ucc.ccceesss 108,022.77 
Market Fire, Now Pi See 17,876.42 
Mercantile Fire, — York.. 3,754.69 
Merchants, Chicag Dae er ee al oe 382,109.47 
Manhattan, New York....... 25,606.89 
Merchants & Mechanics, Balti- 

more, Re ee ree 7,563.59 
Merchants, Hartford, Conn. 32,125.78 
Mutual Security, Chicago. . 39,563.06 
New Amsterdam Fire, New 

WME cnc caw waisievnd aie ses 5,406.99 
North Amer., Hartford, Conn. 25,924.27 
New England Mut. Marine, 

Bosten,.. RASS. once ss ccers 39,189.45 
Norwich Fire, Norwich, Conn. 10,498.15 
North British & M., England 70,869.65 
National, Boston, Mass...... 13,091.14 
Niagara Fire, New York City 22,490.44 





Northwestern National, Mil- 
WAUHGG, Wile. cic cts c.00s00s 
North Amer. Fire, New York 
Occidental, San Francisco, Cal. 
Phoenix, Hartford, Conn..... 
Putnam Fire, Hartford, Conn. 
Pacific, San Francisco, Cal.. 
Providence Washington, Provi- 





expert men who are specialists. 
Assured are seeking various means of protection 








(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


The Phoenix has established a special brand of modern service for its Agents. 


and Phoenix Agents can supply all these needs. 


Its Officers are equipped with 
Agents should control all the by-products of their Fire Insurance lines. 





Head Office: 
100 William St., New York 
Western Department : 
Insurance Exchange, Chicago 
Pacific Department: ’ 
343 Sansome St., San Francisco 


Marine and Automobile Dept.: 
3 So. William St.. New York 











Premiums 
Sangamo, Springfield, Ill..... 71,219.48 
Sprin a> Lg & M., _— -— 
field, Mass. ....... re 16,036.61 
Sun, Cleveland, CID occ cc's 0:6 3,266.66 
St. Paul F. & — St. Paul, 
Vo eee SeGeekChe Ka 
State, Chicago 


Teutonia Fire, Cleveland, O.. 
Union, San Francisco, Cal.... 
Western, Buffalo, N. Y....... 4 


Winnesheik, Freeport, Ill.. 8,094.53 
Washington, New York....... 15,834.99 
Yonkers & New York, New 

GME acd duce cucteieenaee 41,533.02 


$4,710,769.20 


Field Men in Hartford 


The annual roundup of field men of 
the Phoenix of Hartford, Connecticut 
Fire and Equitable Fire & Marine in the 
west, south and southeast, is on this 
week at Hartford. This is one of the 
big occasions, consisting of business 
sessions, conferences and a _ banquet. 
Robert C. Hosmer, Chicago, state agent 
in Illinois, was unable to go, as he was 
subpoened for jury service. 


Aetna Was Omitted 


The Aetna was one of the early sub- 
scribers for the Liberty Loan bonds, 
its sum being $500,000. It was unin- 
tentionally omitted in the list last week. 


The German-American Life of Omaha 
will in the future be known as the North 
American Life. 





LOSES IN THE TEST CASE 


United States Supreme Court Holds 
Reserves for Unpaid Losses 
Are Not Tax Exempt 


The United States Supreme Court 
this week decided against the North 
America in a test suit brought by that 
company on the ground that reserves 
for unpaid losses and claims should be 
deducted in reaching the basis for the 
federal income tax. The Supreme 
Court holds that these reserves are not 
exempt from taxation. This reverses 
the lower court’s decision. 


May Have State Monopoly 


A movement is on for the government 
of Holland to have a state monopoly of 
life and fire business in the Netherlands. 
Finance Minister Traub has worked out 
the scheme which would gradually be put 
into operation, believing ‘that this might 
be a method to secure funds to meet the 
war loan. The insurance men are fighting 
the government action, claiming that this 
is a visionary experiment in the realm of 
state socialism, 


Two English Companies Merge 


The amalgamation of the British Do- 
minions & General and the Eagle has been 
officially declared and the title will now 
be the Eagle & British Dominions. E. M. 
Mountain has been appointed chairman 
and managing director. 





NOVEL CROPS POLICY 





MONTANA MEN’S NEW IDEA 


Policy Covers All Losses on Small 
Grains Except Flood 
and Fire 


The Bankers of Helena, Mont., which 
was licensed in North Dakota the first 
of April, is writing a new crop policy. 
The policy covers all. losses on small 
grains, except flood and fire. The lia- 
bility of the company under this pol- 
icy is limited to seven dollars per acre 
and each class of grain is given a spe- 
cific valuation in the policy. 

There is some opposition to this pol- 
icy among the agents upon the ground 
that it hurts the hail business, but Jos. 
C. Turner, state agent at Fargo, re- 
ports a popular demand for this form 
of policy. 


Quaker Oats Adjustment 


The loss on the Quaker Oats plant at 
Petersboro, Ont., last December has been 
adjusted for $1,852,218, there being a 
sound value of $2,228,416. This plant was 
sprinklered and the policies carried the 90 
percent cause. The Quaker Oats Company 
therefore becomes a coinsurer to the ex- 
tent of $737,973. 














dence, encase ta ore woe 6,082.46 
Phenix, tom, 1 Se 25,127.34 
ra s Fire, hidearanne pig 

wast Gaveace waa eeaae 5,313.35 
People’s, San Francisco, Cal. 3,632.94 
Rockford, Rockford, Ill..... 132,151.24 
Reaper City, Rockford, Til. 35,401.15 
Roger Williams, Providence, 

1 a See Weceeus wee 3,743 
pe lg Chicago........ 10 eee rr 
Republic Fire, New York. . 22,490. 
Security, New York.......... 137, "987. 98 





Figures of Interinsurance Exchanges 
ABSTRACTS FROM STATEMENTS AS OF DEC. 31, 1916, 1915, 1914 AND 1913 
Disburse- Net Losses Loss uia- Net 

Year Income ments Prems. Paid Ratio Assets bilities Surplus 

Amer. Ex. Und., N. Y......--eeeeeee 1916 $ 155,402 $ 86,109 $ 132,303 $ 3,321 .08% $ 648,476 $ 70,771 $ 577,706 
Armee Tee, Und. Ni ¥... co cccccccce 1915 132,611 66,479 111,758 6,975 .06 571,320 60,471 510.849 
Amer. Ex. Und., N. Y......-e-eeeeee 1914 116,932 49,362 98,902 10,721 .11 498,981 48,716 450,266 
Amer. Int.-Ins. Exch., Mo........... 1916 91,970 39,826 51,144 18,271 .28 53,803 26,420 7,38 
Belt Auto. Indem. Ass’n, Ill......... 1916 132,778 90,686 113,213 15,460 .14 42,350 25,146 17,204 
Belt Auto. Ins. Ass’n, Ill............ 1916 177,571 139,645 153,208 52,781 .34 39,534 26,640 12,894 
Druggists Indem. Ex., Mo........... 1916 146,631 137,726 144,390 44,996 .31 97,297 59,270 38,027 
Druggists Indem. Ex., Mo........... 1915 132,354 126,129 130,946 46,110 .35 88,141 60,313 27,828 
Druggists Indem. Ex., Mo........... 1914 124,202 115,102 122,377 40,030 .33 82,863 3 Poor 
Indem. Exch., Ill.........seeeeeeeees 1916 168,206 144,492 155,566 73,815 .47 109,642 96,965 12,676 
Indem. Exch., Ill............ 534,604 116,733 132,265 43,838 .33 99,094 93,782 45,311 
Indiv. Und. N. Y 393,774 332,077 329,633 13,449 .04 868,221 730,780 137,441 
Indiv. Und., N. X 357,528 350,981 297,753 26,405 .09 805,284 674,144 131,680 
Indiv. Und, N. Y 346,188 334,188 292,504 954 799,278 665,347 133,931 
Indiv. Und, N. Y¥ 341,576 150,862 394,084 2,397 .06 787,143 656,831 130,311 
Int.-Ins. Ex., Mich. Auto...........- 1916 36,679 32,381 35,597 6,503 .18 32,297 16,461 15,836 
Lumbermens Ex., Mo..........+.+45 1916 76,479 67,298 70,528 12,539 .18 104,564 72,994 31,570 
Lumbermens Ex., MO..........+-+5- 1915 151,210 55,828 64,452 10,057 .16 95,382 65,167 30,214 
Lumbermens Ex., Mo..........+.++- 1914 149,188 67,498 62,845 21,142 .34 81,690 19,372 22,348 
Lbrm. Mfrs. Inter., N. Y...........4. 1916 288,768 211,477 280,468 130,647 .47 _ 288,955 215,626 73,330 
Lbrm. Mfrs. Inter., N. Y.......-.++- 1915 288,681 264,107 281,981 175,297 .62 214,166 139,075 75,091 
Lbrm. Mfrs. Inter., N. Y.........++. 1914 226,854 209,298 222,090 130,308 .59 179,688 124,502 55,186 
Lbrm. Mfrs. Inter., N. Y......++.+.- 1913 196,325 158,525 190,614 106,293 .56 158,842 101,947 56,805 
Lbrmens Und. Al., MO.........++.-55 1916 828,235 806,334 798,073 505,387 .63 1,005,104 411,908 593,195 
Lbrmens Und. Al., Mo..........-++- 1915 758,124 748,661 799,002 425,041 .53 1,009,464 497,036 512,427 
Lbrmens Und. Al., Mo........-.+.055 1914 771,963 713,066 740,596 406,039 .55 925,846 360,857 564,989 
Lbrmens Und. Al., Mo.........-+-00- 1913 679,697 684,001 650,523 407,073 .63 866,949 386,887 480,061 
Mfg. Lbrmens Und., Mo.........++. 1916 917,674 575,876 875,170 354,013 .40 1,104,849 375,867 728,982 
Mfg. Lbrmens Und., Mo............ 1915 859,041 1,037,335 832,668 660,931 .80 739,843 380,729 359,114 
Mfg. Lbrmens Und., Mo.........--. 1914 836,412 715,811 798,607 384,268 .48 931,772 39,837 891,935 
Mfg: Lbrmens Und., Mo............ 1913 752,380 833,568 700,891 476,567 .68 816,180 44,946 771,334 
Mfg. Wadwkrs. Und., Ill............ 1916 213,319 179,081 206,922 108,742 .52 193,068 111,600 81,46 
Mfg. Wdwkrs. Und., Ill............ 1915 176,340 128,163 173,351 53,118 .31 160,460 77,047 83,413 
Mfg. Wadwkrs. Und., Ill............ 1914 125,146 76,560 122,793 31,032 .25 109,838 59,178 50,660 
Mfg. Wdwkrs. Und., Ill............ 1913 85,250 50,546 84,242 33,111 .39 63,416 63,429 26,986 
Nat’l Auto. Owners, Mich............ 1916 39,158 7,010 14,158 3,535 .25 31,956 5,980 25,976 
Nat'l Ret. Dry Goods, Ill..........-. 1916 44,983 40,383 35,287 22,892 .65 38,010 29,03 8,97 
Y. Recip. Und.......cscccceeves 1916 675,506 545,831 595,214 12,410 .02 2,236,63 729,121 1,507,513 
N. Y. Recip. Und........eseeeeees 1915 626,434 474,082 560,276 16,471 .03 2,105,527 649,042 1,456,485 
N. Y. Recip. Und...........seeeees 1914 646, 211 671, "473 567, 759 138,412 .24 1,950,666 573,816 1,376,849 
N. Y. Recip. Und........ceeccecees 1913 637,771 539,783 582,337 36,332 .06 1,979,538 616,012 1,363,436 
Recip. Annex, MO..........++see0- ae oa Py ot oe eG . o65e4 $3,334 $3,680 
i M 1915 E : 499: 5262 2: 30,107 28, "205 
eaie yrs ° 88,419 32,214 32,376 11,882 .37 55,205 27,992 27,213 
585,550 527,471 542,335 210,652 .39 736,388 256,747 529,641 
532,143 464,005 489,261 166,635 .34 725,704 208,717 516,987 
81,729 70,310 73,487 12,888 .18 138,91 75,522 63,394 
191,267 63,771 69,523 14,374 .21 127,496 66,714 60,782 
6,182 77,744 69,195 23,199 .34 114,072 61,385 52,688 
41,617 26,944 38,384 585 .07 128,353 23,376 104,977 
4 k ere ee ree 1914 40,549 23,184 38,304 1,499 .04 113,681 24,321 89,359 
ee ee eae Tene eee aes 1916 346,814 234,908 294,511 84,611 .24 1,128,969 244,204 884,764 
Und. Exch., Ill.........ececceescoes 1915 286,850 125,351 238,779 10,181 .04 1,006,185 152,379 853,806 
Und. Exch., Ill.........ceeeeeceeeee 1914 247,2 6,34 217,992 12,332 .06 842,507 120,425 717,082 
Und. Exch., Ill.......cccccececceces 1913 213,639 67,385 191,961 8,628 .04 606,437 42,93 563,507 
Ex., Mich......... 1916 44,739 6,748 19,393 2,333 .12 35,019 8,410 26,609 
United Auto, Ins. a 7 eee cae aase de eerd 1915 32,75 8,399 14,816 2,970 .20 27,947 7,787 20,159 
Warner Int.-Ins. Bur.........+...+. 1916 498,557 380,057 390,009 143,361 .37 517,144 183,616 333,529 
Warner Int.-Ins. Bur............+-+. 1915 444,156 471,555 369,846 212,550 .58 398,187 148,396 249,791 
Warner Int.-Ins. Bur............+-- 1914 393,942- 272,572 349,619 124,657 .36 428,029 170,111 257,918 
Warner Int.-Ins. Bur............-.- 1913 341,490 366,177 385,406 259,319 .67 296,392 35,480 170,823 











6 


THE NATIONAL UNDERWRITER 


June 14, 1917 














AS. VIEWED FROM CHICAGO 


PUSHING FOR BUSINESS 


Local agents who are using Tur Na- 
TIONAL UNDERWRITER tornado business- 
getting literature and cuts find that the 
expense is easily taken care of by the 
new risks that come to them after mail- 
ing out or distributing this graphic and 
pictorial matter. The cuts used are 
actual up-to-date scenes of devastation 
from recent tornadoes. Owing to the 
destruction that has been wrought re- 
cently and the number of tornadoes 
that have visited various sections of the 
country, now is the time for local 
agents to push for this class of business 
at every hand and to use every means 
of getting people properly protected. 

It was found in many recent disasters 
that only a very small percentage of 
the property loss was covered by insur- 
ance. At Mattoon, IIl., for instance, it 
is stated that only 1 or 2 percent of the 
loss was protected. Agents should 
write THE NATIONAL UNDERWRITER, get 
price lists for various quantities and 
arrange for advertising literature. 

* 








COMMERCIAL NATIONAL POLICIES 


It is requested that all policyhold- 
ers of the Commercial National Fire of 
Chicago that is in the hands of a re- 
ceiver, send in their policies at once 
for cancellation and claim be made for 
unearned premiums. This insurance 
should be replaced at once. It is im- 
possible to tell in what shape the com- 
pany is, owing to the fact that the re- 
ceiver, the Central Trust Company of 
Chicago, is unable to get at the securi- 
ties which are supposed to be in a 
safety deposit box in the Auburn State 
Bank of Chicago, which is in the hands 
of receivers. When the bank receiver- 
ship gets its affairs untangied, then the 
insurance company will have an op- 
portunity through its receiver to get 
action. In the meantime access to the 
safety deposit vault is refused to the 
Commercial National receiver. 

*k 


TO CHANGE MEETING PLACE 

The members of the Western Union 
have been voting on changing the place 
of the meeting from Boston to some 
central point equally distant between 
the east and west. A large majority 
favors holding the meeting in a central 
city like Detroit, Cleveland, Buffalo or 
Pittsburgh, and this no doubt will be 
done. It will save considerable time 
and expense and will be in keeping with 
the sentiment of the hour. 

HAIL PREMIUMS HEAVY 


Companies writing hail insurance 
business reported a heavy week of pre- 


WANTED by a large Casualty 
Company a thoroughly capable and 
reliable adjuster. Write stating 
experience, nationality and salary de- 
sired. MARTIN BROS. & CO., 15th 


and Farnum Streets, Omaha, Nebraska. 


WANTED—Competent insurance 


accountant to take charge of auditing de- 
partment in General Agency (not Chicago) 
Applicants should state age, experience 
and salary expected. Address, 40-Z, 
care The National Underwriter. 


ADDING MACHINES 


Bought—Sold—Rebuiit 
We buy fire salvage for cash or rebuild for assured or 
Company. ire full particulars our expense or write, 
Our appraisal proposition vill interest you. 
DONALD C. PRICE CO. 
186 N. La Salle St. 
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OTHO E. LANE, President 
C. A. LUNG 


B. M. CULVER 
W. L. STEELE W. C. SMITH 
i Secretaries 


Vice-Presidents 


- NIAGARA © 


Fire Insurance Company 


ESTABLISHED 1850 


Pacific Coast Department 
334 Pine St., San Francisco 
EDW. PARRISH, Manager 
FIRE SPRINKLER LEAKAGE 
cae TORNADO EXPLOSION 
123 William Street, NEW YORK AUTOMOBILE FULL WAR COVER 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
‘*Agents Everywhere’’ 








miums in the southwest and premiums 
are also now coming in from the north- 
west. In spite of rather discouraging 
crop conditions, farms are insuring up 
to the full limit and the premiums will 
not fall off as much as was anticipated. 
Many losses are reported from Kansas, 
Oklahoma, Texas and Nebraska. 
* x x 


E. W. CASE RESIGNS 


E. W. Case, superintendent of the 
improved risk department of the North 
America in the west, has resigned. Mr. 
Case was formerly connected with the 
Chicago city fire prevention bureau in 
the city hall. He probably will re- 
main in the insurance business in some 
capacity. 

*x* * * 
CHICAGG OFFICE MOVES 
The Chicago office of the Minnesota Mu- 
tual Life, of which Charles W. Leiter is 


manager, has moved to 903 Standard Trust 
Bldg. ; 





CHICAGO AND SUBURBAN 


NEW ADJUSTING FIRM 


Capt. A. F. Bullard and A. H. Bor- 
chers will, on June 20, open an office as 
adjusters for companies at 1165 Insur- 
ance Exchange, Chicago. Captain Bul- 
lard, for over fifteen years, has been 
general adjuster for Fred S. James & 
Co., and Mr. Borchers has been in the 
insurance business for twenty-five 
years, filling various positions with 
Fred S. James & Co. for sixteen years 
and serving as Captain Bullard’s assist- 
ant for the past three years. 
The new adjusting firm will not only 
handle losses in Chicago but anywhere 
in the west. Both are expert loss men, 
competent in every way and will at- 
tract a large clientage. 

eae 
CRITCHELL ON THE MEND 


R. S. Critchell, the former local agent 
of Chicago, who for many years was 
head of the R. S. Critchell & Co. 
agency, underwent a very serious op- 
eration at Mercy Hospital in Chicago 
a few days ago. He is making good 
progress and his many friends hope he 
will soon be in good shape. Mr. 
Critchell has an iron constitution which 
has been his saving grace before. 
* Ok Ok 

The Cook County Field Club has decided 
to’ call off its summer outing follo 


the course of the various state organiza- 
tions. 











* * *” 
George H. Batchelder, manager of the 
Pennsylvania, is on a visit to the east 
this week. 

x * * 
The I. J. Lewis Insurance Agency in 
Chicago has been taken over by the city 
office of the Northern Assurance. It will 
be continued by Mrs. Lewis. 


oe * * 

Arnold Pheniger has resigned as cashier 
in the Chicago branch office of the Mil- 
waukee Mechanics to become accountant 
in the home office of the Rocky Mountain 
Fire at Great Falls, Mont. He was for- 
merly connected with the home offices of 
the Milwaukee Mechanics and the old 
German of Freeport and is a graduate of 
Northwestern University law school. 





Chicago 





> in Chines, Cook County and the C.eater Metropolitan District. QThisinspec- 
Inspections . ; 





Committees and all th 
for the public weal. 


18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins, Exchange CHICAGO, ILL., Telephone Wabash 3033. 


torate very properly gauges the expectancy of fire risks and intelligently anticipates 
= events before they occur. i 
brokers and the business public, herewith tendering counsel to all S 
ose who formulate insurance laws 


The undersigned sells this talent to companies, agents 
tate Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 











RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


6™Y< APPRAISERS 8 ENGINEERS >> 
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CHICAGO 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


The Equity Mutual Fire Insurance Association 


SIOUX CITY, - - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 




















FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - ea. 7 $1,000,000.00 
Assets - - - - - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - ~ 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ATNA CASUALTY & SURETY COMPANY 
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NEW COMPANY TO START 


SAGINAW AS HEADQUARTERS 





Commonwealth Fire Is Being Organ- 
ized With $250,000 Capital— 
J. Floyd Irish Is Manager 


The Commonwealth Fire is being or- 
ganized, with home offices at 104 
Graebner building, Saginaw, W. S., 
Mich. It is organizing under the blue 
sky laws of Michigan, with an author- 
ized capital of $250,000 and a surplus 
of equal amount. It will seek to sell 
its stock chiefly in Michigan to high- 
grade people. The promoters believe 
that Saginaw is well situated for a fire 
insurance company and they have re- 
ceived much encouragement. 

The incorporators are men _ well 
known in the state. Colon C. Lilie of 
Coopersville, Mich., president of the 
Michigan Live Stock of Saginaw, has 
many interests in the state and owns 
a large dairy farm. Another prominent 
man in the organization is Francis F. 
McGinnis of Bay City, Mich., president 
of the Agricultural Life of Bay City 
and a director of the Michigan Live 
Stock. Mr. McGinnis has had a long 
experience in the insurance and organ- 
izing field. Another man back of the 
new fire company is Harmon J. Wells 
of Saginaw, secretary and treasurer of 
the Michigan Live Stock and director 
of the Agricultural Life. John N. 
Courtade of Traverse City, Mich., an- 
other incorporator, is a fruit grower 
and director of the Agricultural -Life. 
William I. Bearce of Ovid, Mich., is a 
well known farmer. J. Floyd Irish, the 
secretary, treasurer and manager of the 
new company, recently had a large 
agency at Hammond, Ind., and has had 
twenty-five years’ experience in the un- 
derwriting field. The stock will sell at 
$50 a share, $25 being par. 


Invents Sprinkler Head 


Battalion Chief Walter Corbin of the 
Grand Rapids fire department has invented 
a new form of sprinkler head, which he 
demonstrated before members of the Na- 
tional Board and the Michigan Inspection 
Bureau last week. The head is designed 
so that after opening, it may be shut off 
by merely pushing up on a small valve 
located in the head. This eliminates the 
necessity of closing down the entire sys- 
tem. A small stream of water continues 
to spurt from the head, giving notice that 
it is a used head. 





Wanted:—Live young man 
to solicit fire insurance and 
make inspections on road. 
Salary and expenses. Good 
future. Must give age, ex- 
perience and present posi- 


tion. Confidential. Address 
44-D, care The National 
Underwriter. 





WANTED 


Fire insurance engineer and 
inspector. State age and exper- 
lence. Must have schedule rat- 
ing knowledge. Address 45-E, 
care The National Underwriter. 


WISCONSIN AGENTS PLAN 





PROGRAM OF ANNUAL MUSTER 





Meeting at Milwaukee Will Be Very 
Important Owing to the New 
Rating Law 





The annual meeting of the Wiscon- 
sin Association of Insurance Agents 
will be held in Milwaukee in the rooms 
of the Milwaukee Board of Under- 
writers June 27-28. This will be one 
of the most important meetings of 
local agents as the new antidiscrimina- 
tion law will be up for discussion and ‘4 
a number of eminent speakers will be 
present. 

So far Commissioner M. J. Cleary 
and Frank F. Baker of the state fire 
marshal’s department of the state, 
Clarence S. Pellet and Donald M. 
Wood, both Chicago local’ agents, 
promise to be present. Mr. Wood is 
a leading factor in the Illinois Insur- 
ance Federation, serving as president. 
Mr. Pellet is chairman of the executive 
committee of the National Association 
of Insurance Agents, and a former 
president of the Chicago board. D. D. 
Harmon of Oshkosh is president of the 
Wisconsin association, and Otto A. 
Braun of Milwaukee, secretary and 
treasurer. 








May Fire Losses 
Take Jump Upward 











The losses by fire in the United 
States and Canada during May were 
again exceptionally heavy. The fig- 
ures compiled from the records of the 
“Journal of Commerce” show a total 
for the month of $24,968,800. This is 
about $9,000,000 more than the same 
month last year, when the losses 
reached $15,973,500, and over $13,500,- 
000 in excess of the record of May, 
1915, which reached $11,388,450. The 
losses for the first five months of 1917 
reach $129,108,455, as compared with 
$113,528,920 for the same months in 
1916. The following table gives a com- 
parison of the losses for May of this 
year with those of the two ‘preceding 
years: 

1915 1916 1917 
Jan, -$20, 060, 600 $ 21,423, 350 $ 36,431,770 
Feb. |. 13,081,250  24,770.7 29;587,660 


Mar. .. 18,786, 400 38, 680, 360 17,523,000 
April.. 18,180,350 123681;050 18, 1597.22 
May .. 11,388,450 15,973,500 24,968,800 





Total..$81,497,050 $113,528,920 $129,108,455 
Of the twenty large fires during May, 
which each caused a loss of $200,000 or 
over, the following are worthy of special 
notice: 
mount 
Columbus, O., department store.$ 300, 000. 
a Idaho, garage and 200 


Cemtonaaee cee eadiee teas 340,000 
Toronto, Ont., ammunition fac- 

Wane ao mac caee genneue gia 350,000 
Sioux Falls, S. D., grain ware- 

Le Re ore eer re ee 1,000,000 
Macon, Mo., railroad station, etc. 550,000 
Lexington, Ky., several business 

RR PT Cee F 600,000 
= Ga., dwelling section o 

Be EE es PE 5,000,000 
Fort ‘wiiliam, Ont., stove works. 500,000 


Bowie, La., lumber yards and 
Cy li rere seer 1,000,000 
Greenwich, Conn., dwelling...... 300, 000 
Practically all of the important fires in 
May involved well insured property, and 
the fire underwriters, who had _ suffered 


now much worse off. 
of the New York office 


H. M. Simonson 
of Fred S. James & Co. is making a trip 
through the western field. 








The Reisch Indemnity Company. 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 





Dram-Shop Indemnity 





SPRINGHELDEHINS« 


‘WESTERN DEPT. CHICAGO. AF DEAN McrR, 


The SPRINGFIELD is an American institution, born about seventy 
years ago in the Old Bay State—a land of stable institutions and heroic 
deeds—a land thickly strewn with monuments commemorating the most 
stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, and 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 
tion centers. It has promptly paid its obligations in every great conflagration. 
Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 











CHARTERED A. D. 1794 


op CERT 
RSA 


308-310 WALNUT ST., PHILADELPHIA, PA. 


NOW PREPARED TO WRITE 


EXPLOSION, BOMBARDMENT AND 
FULL WAR COVERAGE INSURANCE 


Agents wanted where not represented. 
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severely in the first quarter of 1917, are | 


L 


PODEUOODOGOOGROGDADEEQUOEOTOODEODEOGEEGEO ERO GEEDEOEEEGTEQEEODOOTEEOERDERODEO DOE ERODREDEODEEO DAG DEOOEE 


NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


New York J. H. Lenehan, Manager 


STUAVAVNAUEUEAUOUOUUOUOEOUUOUOUOGEOUOUOGUOUOUEOOOEOEOEOUOUOGEOEOEOEOUOUOGUOUOEOUEOUOUOOEOUOEEOUOEOLOL UOTE 


C. A. PALMER, President c. 0. DAVIS. | Vice-Pres. Ww. + ELDRIDGE, Secy. 
S.D: ANDRUS, V.-Pres. & Man "g Underwriter F. H. ALDRICH, Counsel. H. R. VERNOR, Asst. Secy 
L. K. HENNES” Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN aeae ° 1913) 


Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 


ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


SUCPULEUETO DEE EEEUE UTE 


























COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
- 10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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Genera 





1 News of the States 








OHIO AND WEST VIRGINIA 


HAVE BUT ONE CENTRAL HEAD 











Ohio Inspection Bureau Will Take 
Jurisdiction Over Cleveland in 
Near Future 





The new rating law of Ohio provides 
that companies cannot belong to more 
than one rating bureau in the state for 
one class of risk. This is necessary in 
order to give uniformity and is in keep- 
ing with the anti-discrimination feature. 
When George W. Cleveland was trans- 
ferred from Cincinnati, where he had 
charge of the rating bureau there, to 
Detroit, to become manager of the 
Michigan Inspection Bureau, the Cin- 
cinnati Bureau was placed under direct 
charge of Manager T. B. Sellers of the 
Ohio Inspection Bureau and this left 
Cleveland the only other independent 
bureau in the state. 

Now it becomes necessary for the 
Ohio Inspection Bureau to take charge 
of Cleveland and Manager C. H. Patton 
will continue as superintendent at 
Cleveland, but under the supervision of 
the general office at Columbus. This 
gives the central bureau jurisdiction 
over the entire state. 


When the antidiscrimination law goes 
into effect in Ohio there will be numerous 
changes in practice and among the most 
revolutionary will be the adoption of the 
audit system in the_ state. This plan is 
in force in Indiana, Wisconsin, Kentucky, 
Minnesota and a few other states, where 
it has been found to be very satisfactory. 
There will be four auditing offices in 
Ohio, Cleveland, Columbus, Dayton and 
Cincinnati, and all local agents in the 
state will report to one of these four 
offices so that the rates can be checked 
and see that the law is complied with. 





In Father’s Shoes 


R. K. De Motte, son of the late F. M. 
De Motte of Lewisburg, has taken over 
the agency of his father, who died some 
time ago. 





How Work Is Done 


Each member of the Ohio Conservation 
Association will carry an _ identification 
ecard. These cards will bear a photograph 
of the man who has full power of a deputy 
fire marshal. The cards are signed by 
the governor, the fire marshal and a mem- 
ber af the Ohio Defense Council. Each 
congressional district is in charge of a 
field man as captain. He has lieutenants. 
All district work comes to the general 
committee at Columbus to be tabulated by 
the committee’s office force. Complete 
records are kept for the state, committee 
and government. This work will endure 
— the war with frequent reinspec- 
tions. 





Speaks for Lower Rates 


Henry N. Statts, of Cleveland, who is 
making a tour of the country gathering 
information on insurance rates, spoke be- 
fore the Columbus branch of the National 
Association of Building Owners and Man- 
agers on the necessity of an adjustment 
of fire insurance rates. Mr. Statts be- 
lieves that the rates are too high on fire- 
proof buildings. 





F. C. VAN DUSEN, President 


Minneapolis 


the field. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company has a record of service and of meeting its obligations that will match any institution in 


It sees to it that agents and policyholders are liberally treated, and that friends worth 
while are made for this company. 


An agency of the MINNEAPOLIS means something to an office. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C. LEACH, Secretary 














The Wabash Fire 
insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 




















“OHIO'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 


Economic Management 





JOHN W. ZUBER 
President 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 
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TOMLINSON DISCUSSES LAWS 





Ohio Fire Superintendent Believes De- 
cision on Rating Laws Is 
Up to Companies 





Superintendent W. H. Tomlinson of 
the Ohio insurance department was 
asked Monday, at Columbus, what he 
was going to do about the new rating 
bureau law soon to be operative in 
Ohio. “I think that is a matter that 
is entirely up to the companies,” said 
he, “and after that this department will 
see that the procedure adopted is com- 
plied with. On the agents’ qualifica- 
tion law, blanks are now being pre- 
pared, and the questions asked in New | 
Hampshire and Massachusetts studied. 
The best in each will be embodied, but 
it seems to me that some of these cane | 
tions are purely perfunctory. It looks 
as if the best ‘question’ is one’s knowl- 
edge of human nature. 

“The new brokerage law does not 
change the status of the present law 
and is, I think, broad in its scope.” 

It is understood that Deputy Frank 
Patrick has been requested to remain 
until July, and then there will possibly 
be some change, due to political pres- 
sure. 





Secretary Ross Will Continue 


Charles A. Ross, secretary of the West- 
ern Mutual Fire of Urbana, Ohio, who re- 
signed early in the spring to go into the 
agency business at Cleveland, has recon- 
sidered his action and has definitely de- 
cided to remain with the company. The 
annual pte og of members, which goes 
out July 1, will be made over his name. 





Ohio Notes 


The agency of Patton and Ross at Johns- 
town, Ohio, has been turned over to Clyde 
M. Ross. 

The Frank G. Macklin agency, Colum- 
bus, Ohio, has moved into new quarters 
in the Citizens Savings & Trust building. 

The Central Realty Company, George F. 
Bible, manager, at Lima, Ohio, which is 
engaged in the real estate and loan busi- 
ness, is considering establishing an in- 
surance agency. 

The entire line of the Baker R. & L. Co., 
automobile manufacturers, Cleveland, cov- 
ering its factory buildings and contents 
and involving several million dollars in 
fire insurance, was placed in the Western 
Factory Insurance Association on June 1. 
This line was handled by Fred P. Thomas 
of the Fred P. Thomas Co. 


GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 
E. A. KEELER 
714 Hippodrome Bldg. Cieveland, Ohio 


Special Agent for Ohio, Indiana and Penna. 








1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets a a - te 895,201.24 
Surplus to Policy Holders - 606,086.66 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


Columbiana County 


Mutual Fire Ins. Co 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genere! 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 
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CENTRAL WESTERN. STATES 


RETIRES FROM THE BUSINESS 








N. C. Lowe, Veteran Manager of Kala- 
mazoo, Mich., Office of the Bureau, 
is Slowing Down 


N. C. Lowe, manager of the Jackson 
office of the Michigan Inspection Bu- 
reau for thirty-five years, is retiring 
from service, owing to advanced age, 
he being 80 years old. He will retain 
his identity as associate manager of the 
Jackson office, acting in an advisory 
capacity. The Kalamazoo branch office 
has been discontinued, part going to 
Jackson and part to Grand Rapids. 
This has become necessary because L. 
H. Dabbert, manager, of Kalamazoo, 
has assumed charge of the Jackson of- 
fice, it being the second district. This 
will give the bureau branch offices now 
at Jackson, Grand Rapids, Saginaw, 
Negaunee and Traverse City. 

Mr. Lowe has been one of the big 
figures in the rating field of Michigan 
for many years and out of his office 
have come men prominent in field and 
other insurance work. He is,a man 
who has the confidence of all who know 
him, whose character has always been 
the best and who has been a father to 
the men associated with him. Among 
those who have worked with Mr. 
Lowe in his office are Fred A. Rye, M. 
M. Hawxhurst, C. D. Livingston, H. 
M. Carmichael, A. N. McDougall, J. W. 
Gregory, W. Cadwallader, B. J. 
Lowe, W. G. Titus, Martin Brown and 
L. H. Dabbert. Mr. Dabbert, who as- 
sumed command of the district, is an 
experienced rater and is well adapted’ 
for his work. 

Of the twenty-one men who have 
been in the employ of the Jackson 
office during the years of Mr. Lowe’s 
incumbency, as its manager, three are 
dead and eighteen are now active and 
more or less prominent in the business 
in Michigan, Illinois and Iowa, either 
as special and state agents, in man- 
agerial positions or in bureau work as 
inspectors. 


Wisconsin Probe Successful 


E. G. Frazier of Milwaukee, president 
of the recently organized Conservation 
Association of Wisconsin, and state agent 
of the Springfield Fire Marine, an- 
nounces that more than 250 reports on the 
condition of structures devoted to the 
storage of foodstuffs and similar necessi- 
ties in Wisconsin have been received from 
special committees appointed to super- 
vise inspections in the twenty-six divi- 
sions of the state. The Wisconsin body is 
a pioneer in the movement. 

From all parts of the state where the 
investigators are now at work Come re- 

orts of excellent co-operation lent by 
ocal authorities. Local fire chiefs are 
enthusiastic over the work and follow 
suggestions that result from the investi- 
gations. Every effort is being made to 
bring the loss by fire of the necessities of 
life down to the lowest possible point. 
Thus far no evidence is noted of any ef- 
fort >= hamper the work, and none is ex- 
pected. 


New Law Boosts Membership 


A large increase in the membership of 
the Wisconsin Inspection Bureau is result- 
ing from the passage of the antidiscrim- 
ination law by the Wisconsin legislature 
some time ago. Part of the law went into 
effect on April 9, but the bulk of its pro- 
visions are effective July 9. During the 
last thirty days more than a dozen stock 
and mutual fire companies have joined the 
bureau, and the remainder are expected to 
become members by July 1. It is esti- 
mated by Clem E. Wheeler, manager of the 
bureau, that an increase in membership 
of almost 100 companies will result. The 
new law involves a vast amount of addi- 
tional work for the bureau, and its force 
will be increased all around to take -care 
of the new demands. 





Salvage Corps Incorporated 


_ The Indianapolis Salvage Corps has been 
incorporated and the following directors 
chosen: Robert G. McCullough, William 
M. Shaw, Louis H. Wolff, Lewis S. Mac- 
Enaney, David P. Barrett, John R. Welch 
and Albert J. Hueber. 





The Decatur Insurance Agency of De- 





VALUED POLICY BILL PASSED 


After Repealing Its Old Law, the Wis- 
consin Legislature Restores 
It to Statute Books 





At the last session of the Wisconsin 
legislature the valued policy law, which 
had been on the books for many years, 
was repealed. Wisconsin was the first 
state in the United States to have a 
valued policy law and other states later 
on passed similar measures. During the 
present legislature a valued policy bill 
was introduced and passed the house 
several weeks ago. Last week the 
senate passed the bill and it now goes 
to the governor for signature in its 
original form. The insurance men 
were much disappointed that this meas- 
ure got through. 





Elssworth’s Name Mentionea 


A new name has come forward in the 
talk about the insurance commisionership 
of Michigan. The latest man spoken of 
is Frank H. Ellsworth ‘of Benton Harbor. 
7: is an attorney and prominent in poli- 
ics. 


Indiana Notes 


The report of the inspection recently 
made at Shelbyville by the Indiana Fire 
Prevention Association shows that 170 de- 
fects were found in 150 buildings in the 
business district. 


D. K. Ehnes, manager of the insurance 
department of the Mishawaka Trust & Sav- 
ings Company, Mishawaka, Ind., has re- 
signed and will go to Indianapolis to be 
associated with George H. Moore & Co., 
state managers of the Royal Indemnity. 
The A. C. Smith Agency at Wabash, 
Ind., has been sold to the Citizens Sav- 
ings & Trust Company. The office has a 
fine volume of farm and preferred busi- 
ness and is looked upon as one of the sub- 
stantial agencies of the state. 

Fire bells in Jeffersonville, Ind., tolled 
at the funeral of Capt. William T. Patter- 
son, aged 77. He served altogether twenty- 
six years in the fire department, part of 
the time as volunteer, and was chief of 
the department from 1887 to 1893. 


Howard V. Luce, formerly Indiana state 
agent of the Connecticut Fire, is in the 
officers’ reserve training — at Fort 
Benjamin Harrison, Indianapolis. Forest 
Braden, recently appointed an examiner 
in the Indiana insurance department, is 
also at the camp. 

The East Chicago, Ind., fire department 
and the Hammond fire department saved 
the benzc! plant of the Indiana Steel Com- 
pany by shoveling tons of sand on burning 
oil a few feet from the plant. The oil was 
in underground pipes and was rapidly eat- 
ing its way toward the plant, where tons 
of powerful explosives are stored. 





Michigan Notes 


Charles H. Harraden, state agent in 
Michigan for the Columbian of Indiana, is 
still confined to Lockwood Hospital, Petos- 
key, Mich., with a broken leg. 
Grand Rapids, Mich., fire agencies are 
being swamped with applications for tor- 
nado insurance, following the damage 
wrought by the twisters in the vicinity of 
Battle Creek. 


The members of the National Board who 
are inspecting Grand Rapids, Mich., praise 
the local fire department. They declare 
that Grand Rapids is one of the best pro- 
tected cities of its size in the country. 


a—eEr—ee 

H. A. Bartels, state agent for the Roch- 
ester-German, has taken a three-months 
leave of absence to undergo special treat- 
ment for his health. During that time his 
various friends in the field will look after 
his work. 

It has just been discovered that 600 
panes of glass in windows in the Keeler 
building facing the First Baptist church, 
found two weeks ago, were broken by the 
fire, with an insurance loss of about $1,000. 
The shades were drawn and the damage 
was not discovered until the windows were 
washed. The church is located at Grand 
Rapids, Mich. 


Illinois Notes 

The Illinois Field Club has invested $300 
in Liberty bonds. 

W. H. Groner, a local agent at Litch- 
field, is dead. 

E. G. Payne, a veteran agent at Area, 
Tll., died last week. 

M. J. Fleming, of Shullsburg, Ill., has 
sold his agency to John P. Williams of the 
Farmers & Merchants Bank. 

H. B. Young, formerly district manager 
of the Lutheran International Life at 
Galva, Ill., has left that company and will 
become general agent of the Protective 
League Life of Decatur, III. 

Miss May Morgan, who was formerly in 
charge of the insurance department of the 





catur, Ind., has been appointed agents of 
the Merchants National Fire of Chicago. 





Granite City Trust & Savings Bank, Gran- 


H. M. BARFIELD 
President 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 @+) Net Surplus $46,135.00 


Managing Underwriter 





Writing Business Through Ohio Agents 
ECONOMIC MANAGEMENT & 


Conservative Underwritin: 


MAKING SPLENDID PR 








OHIO AGENTS WANTED! 














F. R. Ormsby, Pres. 


Industrial Fire 


Capital $300,000 





G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


AKRON, OHIO 


Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Insurance Co. 














TOTAL ASSETS, - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 





$2,486,445.48 
R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 








Dayton Mutual Fire 


ON 
Insurance Co., "Onio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E. J. Forney, Pres. J. M. Cook, Sec’. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


$6,519,788 
385,313 


Insurance - 
Total Assets 


An Agency Company 








Home Office 
Lumber Underwriters 


66 BROADWAY 





E.F. PERRY & CO., lic. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Louis H. Parker 
Manager 


- NEW YORK 











tion. Miss Morgan left insurance work 
last year to take up the formation of 
Christmas savings clubs with banks. She 
is one of the competent insurance women 
of Illinois. 


Wisconsin Notes 


Arthur Albrecht has resigned as secre- 
tary of the Plymouth City Mutual Fire of 
Plymouth, Wis., and is succeeded by Wil- 
liam Thurman, Plymouth. 


Mayville, Wis., has received three bids 
for furnishing and erecting a 100,000-gal- 
lon steel reservoir, on a steel tower, for 
the municipal water supply and fire pro- 
tection system. The bids ranged from 
$7,850 to $8,200, and the low tender was 
submitted to the Des Moines Bridge & 
Iron Co. E. A. Seitz, a fire underwriter, is 





ite City, Ill., has returned to her old posi- 





city clerk. 


STRICTLY FIREPROOF 


NEW HOTEL * 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patronage of Ine 
surance Men is 











Solicited 
==:3 Laurence R. Adams, Sec’y and Mgn, 
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TO HOLD MEET AT ABERDEEN 


Dakota Blue Goose Will Look After 
Field Work of Ganders in 
War Service 


The Dakota Blue Goose will hold a 
meeting at Aberdeen, July 12, for the 
election of officers and other business. 
The annual outing has been called off, 
which was set for Aug. 8-10 at Big 
Stone Lake. The officers of the Dakota 
pond have passed resolutions deciding 
that the members of the Blue Goose 
will take charge of special agency work 
of any company whose men have gone 
to war. Request is made that all such 
services are to be referred to A. A. 
Comrie, supervisor of the flock, for 
North Dakota, and. J. G. Updegraff, 
most loyal gander, for South Dakota. 


CONTEST OVER REINSURANCE 


Hearing Given in Dispute Between 
Bankers and Merchants and Great 
Northern F. & M. 


There is considerable controversy 
over the reinsurance of the Northern 
Fire & Marine, of Grand Forks, North 
Dakota, in the Bankers’ & Merchants 
of Minneapolis. The deal was made to 
run to Oct. 20, 1917, and the Northern 
contends that it contracted for continu- 
ous reinsurance. The Minneapolis com- 
pany has canceled the business, argu- 
ing that its agreement with the North- 
ern Fire & Marine was a verbal under- 


standing and was not ratified. The 
hearing was held last week at the 
North Dakota department, when the 


Bankers’ & Merchants presented its 
side of the controversy. The side of 
the Northern Fire & Marine will’ be 
learned later, when the attorney -gen- 
eral’s department sends a represerttative 
to Grand Forks to get in touch with 
the receiver. The attorney-general 
contends that the Bankers’ & Mer- 
chants cannot cancel the policies. The 
company contends that it can, because 
it found it impossibe to collect pre- 
miums on the business. 


Wright May Get Position 


It is stated that C. C. Wright, an at- 
torney of St. Paul, who was a candidate 
for secretary of the state blue sky 
commission, is likely to be appointed 
actuary of the Minnesota insurance de- 
partment to succeed C. W. Soderstrom, 
who has been appointed actuary of the 
Oklahoma department. 


Will Extend Map Plan 


The Western Canada Fire Underwriters 
Association will extend its map or plan 
service to all towns. The map committee 
heretofore has published maps for the 
smaller places only. Hereafter each com- 
pany will pay for a map for each agent 
it may have at any one point and the home 
— of the company will be given a copy 

ree, 





Parker Made President 


P. W. Parker has been elected president, 
St. Paul Board, in charge of fire insurance 
patrol and salvage corps. Others elected 
at the annual meeting were John Lager- 
man, vice-president; W. H. Hart, secretary; 
John Thompson, treasurer; and we. Bs 





Lang, Henry Martin and M. J. Rogers, di- 
rectors, 


Minnesota Notes 


The S. G. Anderson, Jr., agency, one of 
the oldest in Hutchinson, Minn., has been 
sold to C. K. Goodnow. This makes the 
Goodnow agency the largest in that city. 

S. C. Confer and his brother, Ogden A. 
Confer, both of Minneapolis, Minn., have 
formed a partnership to be known as Con- 
fer Brothers. The firm will conduct a gen- 
eral loan and insurance business. 

The C. J. Hedwall Company, of Minne- 
apolis, has moved to much larger quarters 
in the Metropolitan Bank building. Mr. 
Hedwall is one of the prominent insurance 
men of Minneapolis, who has built up 
an extensive business. 


Michigan Agency Appointments 


Westchester—J. B. Leary, Calumet; A. W. 
Jones, Marquette. 

Yorkshire—Mt. Clemens Ins. Agency, Mt. 
Clemens; Cooper Agency, Flint. 


Aachen & M.—J. B. Leary, Calumet. 

Allemannia— Decker & Jean, Grand Rapids. 

Brit. Amer.—A. M. Walker Ins. Agency, 
Jackson; A. W. Jones, Marquette. 

Coml. Union—A. W. Jones, Marquette. 

Commonwealth—O. H. Fox, Battle Creek. 

County—H. H. & G. G. Thatcher, Pontiac. 

Equitable F. & M.—Mt. Clemens Ins. Agency, 
Mt. Clemens. 

Fid.-Phenix—F. J. Mahler, Detroit; C. A. 
Walker, Metamora; Mack & Mack, Rochester. 

Ger. Amer.—Story & Grosvenor, Greenville. 

Ger. Allii—A. S. Reed, Chicago. 

Globe & Rut—G. F. Baker, Detroit. : 

Amer. Cent.—Isaiah W. Jacobs, Detroit. 

Bankers, Neb.—E. E. Hartzler, White Pigeon; 
Ernest J. Meier, Manistee. 

Canada—Max A. Blaess, Saline; Louis John 
Fohr, Detroit. 

etroit—Jacob Newmark, Detroit; Emil Buch- 
kin, Detroit; Frank E. Hodges, Flint; Elwood 
C. Hill, Flint; Hildur Stenstrom, Crystal Falls. 
Equitable, Ia. “Mrs. Cora E. Black, Buchanan; 
Esther M. meee, Detroit. 

Equitable, N. Y.—Archie G. Leonard, Sun- 
field; Stephen J. Crosby, Flint; Effie R. Me- 
Nichol, Oscoda; LaRue R. Luther, East Lans- 
ing; Milo E. Osborn, Charlotte;.Clare N. Win- 
ston, Lansing. 

Fidelity Mut.—Henry Rosenblatt, Detroit. 

Franklin—H. R. Geer, Free Soil. 

Grange—Earl W. Martin, Ann “Arbor; Gard- 
ner R. Wolven, Rockford; Elmer A. Hobbs, 
Owosso; Albert B. Cook, Jr., Owosso; Edward 
F. Sinke, Detroit. 

Indianapolis—Domenic J. Negro, Jr., 
Mountain. 

John Hancock—Elmer P. 
David Gottheil, Detroit; 
roit 
4 Lincoln Nat.—John Knottnerus, 


Iron 


Winiger, 


Detroit; 
Fred A. 


ollman, De- 
Grand Rap- 


, ee A. Cole, Hillsdale. 

Mass. Mut.—Hubert E. Hall, Port Huron; 
Archie F. Ellerthorpe, Bentley; Edson H. Ful- 
ler, Detroit; Marion H. McClench, Detroit. 


Wisconsin Agency Appointments 


Ham.-Bren.—P. L. Otis, Bruce. 

ie es L. Otis and A. C. Krause, Bruce; 

. J. Karn, Madison; Adam Von Berg and 
Ww. A. Von Berg, Mosinee; Frank Hoffman, 
Manitowoc; Walter Schroeder, Milwaukee; R. A. 


Gorman, 

Home—P. ‘Otis and i. G. Krause, Bruce; 
J. B. wa Oh "Kenosha; A. J. O’Connoner, Mil- 
waukee; H. utnam, New London. 

aaryieee —. E. Hackett, I. S. Cor- 
coran and H. W. Mark, Milwaukee; Paul War- | 


Merchants * Natl —R. Waterloo; 
Helmer Forslaund, Superior; A. Tubbs, 
Whitewater. 


Milw. Mech.—C. F. Van yg cme Green Bay. 
Natl. pte. ye 


Mich.; C. Brown, Ashland; E. W. Behlke, 
| aendleg ae) Collard and A. L. Cannard, 
Green wl P. Jackson, De Pere. 

Natl.—c. F. Scheel, Phillips; Herman 


Leche Medora Laura A. Hale. Wausan; P. E. 
Engh and O. lund, La Crosse. 
Aare 7 oe Green Bay. 
Security, Ia.—C. Scheel <i 
Security, io Sue Herfurt and Ida 
Herfurth, Madison. 


Every home should be provided with a 
handy fire extinguisher, and an electric 
pocket flash light for use in looking for 
things in closets and other dark places. 
The use of matches for a quick temporary 
light is perilous. 








EST. 1880 





“A Staunch and ye American Company” 








CASH CAPITAL, $400,000.00 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

‘E. J. BOOTH, Vice-President 

% : F. A. SCHULTE 
Treasurer 

=, H. E. EVERETT 
Secretary 

E. P. WEBB 

_ Asst. Secretary 
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IN MISSOURI VALLEY FIELD 


DEMAND RATES BE LOWER 








Iowa Men Protest Raising of Fire 
Rates After Protection 
Is Improved 


Davenport, Iowa, manufacturers have 
concluded that fire insurance rates in 
that city are too high. Not long ago 
Davenport passed into a higher class, 
entitling that city to a lower rate of 
interest. The manufacturers aver, how- 
ever, that the rates on individual plants 
have been repeatedly increased in the 
past few months. Accordingly, the 
factory heads have decided to take up 
the question with the state insurance 
department and with the Iowa State 
Manufacturers’ Association, which has 
offices in Des Moines, 

It is stated that the manufacturers 
hope to get some sort of an adjustment 
before the supervision of fire insurance 
rates passed out of the hands of the 
state insurance department July 4, 
when the antidiscrimination law ceases 
to exist in Iowa. 


Must Test Gain 


The Missouri Inspection Bureau has 
called the attention of companies to a 
ruling by the United States government, 
effective June 1, which requires 
that all grain going into elevators be 
tested for the percentage of moisture. 
This is done in a small, box-like contriv- 
ance heated by gas or gasoline burners. 
The grain is placed in a glass beaker with 
a low grade oil and the water driven off 
by heating and condensed and drawn off 
into a small test tube graduated in cubic 
centimeters and measured. This hazard 
is generally found in the grain dryer, or 
on the first floor and introduces the haz- 


ard of open flames in dust-laden atmos- | 


phere. The bureau recommends that the 
operation take place in the boiler or en- 
gine room in order to minimize the hazard. 


Farmers’ League Enters Iowa 


The Farmers Nonpartisan Political 
League has opened up in Iowa. So far 
its work has been confined to the northern 
part of the state, and it is said to have 
secured 700 members in six weeks, each 
paying $6 membership fee. The president 
is E. M, Halstad, former postmaster at 
Lake Mills; treasurer, A. A. Sandon, re- 
tired farmer, capitalist and real estate 
man of Lake Mills; secretary, J. E. Tier- 
ney of Centerville, former editor of the 
Panora “Vidette,” who is also editor of 
the “Farmers Nonpartisan Advocate.” 

Secretary Tierney says insurance is a 
field in which millions may be saved to 
the farmers. The insurance people are 
= note of this and already are getting 
usy. 


Migrate to Des Moines 


Although the Iowa Blue Goose has 
abandoned its annual midsummer splash 
at Lake Okoboji, the usual early summer 
exodus of Iowa field men with their fami- 
lies from Des Moines to that resort is in 
progress. Those who have already mi- 
grated to Okoboji for the summer are 
Cc. R. Bogart of the Royal, Most Loyal 
Gander of the Iowa Pond; J. D. Carpenter 
of the Queen, Past Most Loyal Gander; 
J. Clay Stuart of the Aetna, president of 
the Iowa Fire Prevention Association, 
and J. C. Bauch of the Iowa Manufactur- 
er Most Loyal Gander of the Iowa 

ond. 





New Plan in Oskaloosa 


The Oskaloosa, Iowa, insurance men 
have organized a local insurance bureau 
and all meetings will be open. It is 
hoped to educate the people of the county 
on insurance matters. Meetings will be 
held monthly during the summer, and be- 
ginning Sept. 1 will be twice a month. 
The bureau will bring experts to Oska- 
loosa to give talks. The officers elected 
were as follows: Chairman, H. O. Cla- 
sure; treasurer, W. R. Cowan; secretary, 
R. Shanahan; executive committee, a, 
O. Glasure, chairman; Ralph O’Hara, Roy 
C. Rich and Fred A. Bell. 


All Take B Bonds 


Local agents in Kansas City, Mo., are 
making a record in the way of rounding 
up Liberty bonds. The Brown, Mann & 
Barnum Agency announces that every em- 
ploye has subscribed for a Liberty bond. 





Missouri Notes 


The five-year leasing term of the insur- 
ance tenants in the Pierce Building, St. 
Louis, will expire in August, and it is 
rumored that several of them are con- 
templating a change. 


A change in the personnel of the insur- 
ance department of the state of Missouri 








is expected after July 1. 
thought that the change will: affect Super- 
intendent W. horn. Perry Spencer 
will succeed Earl Nelson, actuary, who 
will retire to private life. Geo. G. Buck- 
well is to be succeeded by Captain Claude 
L. Clark as deputy superintendent. 


Iowa Notes 


The Iowa State Fire Prevention Asso- 
ciation, which recently inspected Spencer, 
Clay county, in committee of the whole, 
has published its report of the inspection. 
It reports Spencer’s fire record as good 
and the conflagration hazard as ordinary. 

E. H. Muloch, formerly of Des Moines, 
St. Paul and Duluth, has returned to Des 
Moines to become associated with the 
agency of Wilcox, Howell & Hopkins. He 
will take charge of the liability depart- 
ment. 

L. R. Gerhardt, formerly in the employ 
of the Iowa Rating Bureau, with head- 
quarters at Cedar Rapids, Iowa, has re- 
signed his position and enlisted in the regi- 
mental headquarters company of the First 
Iowa Infantry. 





Miss Roth, who has been with A. J, 
Christman Agency at Wichita, Kan., has 
opened an agency of her own, called the 
Roth Insurance Agency, Wichita. 


It is not 
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SUPPLIES 


Texas Fire Heads Confer on Advisa- 
bility of Guarding Galves- 
ton Docks 


Hon. Samuel P. Cochran, of the 
Trezevant & Cochran agency at Dal- 
las, conservation chairman for Texas, 
visited Austin last week and conferred 
with Governor Ferguson and members 
of the state fire commission relative to 
protection of food and supplies from 
fire. He was accompanied by Judge 
William Thompson, attorney for nu- 
merous fire companies; Messrs. D. D. 
McLarry of the Home and C. F. 
Thomas of the Royal. A. R. Andrews 
and State Fire Marshal Wallace Ing- 
lish, members of the’ state fire insur- 
ance commission, conferred with the 
visitors and promised cooperation. 

As a result of the latter and activities 
of the state fire insurance commission, a 
company of militia has been sent to 
Galveston to guard the docks, wharves, 
elevators and waterworks, and guards 
have also been provided at the two im- 
mense oil refineries at Port Arthur. 

Mr. Cochran and his committee are 
working hand in hand with the na- 
tional and state councils of defense. 

Fire insurance rates will have no part 
in the workings of the combined forces. 
Their whole effort will be to save from 
destruction food, feed and supplies pro- 
duced in Texas. They will be con- 
cerned in protecting elevators, ware- 
houses, wharves, refineries and other 
repositories and manufacturing plants 
whose products are for the United 
States and her allies. 


BECOMES OKLAHOMA ACTUARY 
C. W. Soderstrom of Minnesota Is Se- 
lected for New Post—Goodloe of 
Kentucky to Assist 





Oklahoma City, Okla., June 13—The 
analysis of the fire insurance schedule 
filed by C. T. Ingalls, manager of the 
Oklahoma Inspection Bureau, will be 
the first work taken by C. W. Soder- 
strom of Minneapolis, who was ap- 
pointed actuary for the Oklahoma State 
Insurance Board Thursday. Hearing 
on the schedule is set for July 23. This 
place was created by the legislature 
and pays $3,000 a year and traveling 
expenses. 

Mr. Soderstron will be assisted in 
preparing for the hearing by T. M. 
Goodloe, actuary for the state of Ken- 
tucky. The new actuary of Oklahoma 
has been employed for many years by 
the Minnesota insurance department. 


Arkansas on Food 


Cooperating with Governor Brough of 
Arkansas the state fire marshal, the Na- 
tional Board and the Federal government, 
an immediate inspection and survey is to 
be made of all risks in Arkansas where 
goods or munitions are stored that might 
be of value to the government in the 
prosecution of the war. 

With a view to eliminating as far as 
Possible loss by fire, and especially loss 
of food storehouses and munition plants, 
Governor Brough has appointed 36 lead- 
ing fire insurance men as inspectors to 
take an exhaustive survey of fire hazards 
in Arkansas and to cooperate with Bruce 
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HEAD OFFICE 
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T. Bullion, insurance commissioner and 
fire marshal, in reducing the risks to a 
minimum. 





Small Claims in Arkansas 


Little Rock agents report that there has 
been a great flood of small claims pouring 
into local offices, for damage done by the 
series of storms that has been occurring 
in Arkansas during the last ten days. 
There have been no heavy losses and 
claims run as small as $1.00 for broken 
window panes, for which the agents usu- 
ally charge to postage stamp account. 





To Revise Cotton Schedules 


The conference to consider revision in 
the cotton schedules probably will be held 
in Houston, Tex., on Monday, June 25. 
Such a conference has been proposed to 
the state fire insurance commission of 
Texas by Milton Dargan of Atlanta, Ga., 
with request for a suggestion as to time 
and place. A. R. Andrews, member of 
the Texas commission, agreed to a confer- 
ence. 


Becomes Mining Manager 


Alfred Hare, formerly secretary and 
general manager of the Retailers Fire 
of Oklahoma City, has become general 
manager of the Lucky G. W. Mining Com- 
pany, having bought a large interest in 
that concern. 


Texas Notes 


J. S. Shelton of Crystal City, Texas, has 
sold his agency to E. E. Benskin. 

Otto Heilig has purchased the agency 
= Carl Saur & Co. at New Braunfels, 

exas. 


Phil Wright, the veteran fire chief of 
San_ Antonio, Tex., has been ousted and 
W. P. Bishop has been named in his place. 

J. H. Snell, who has been special agent 
of the Firemans Fund in west Texas for 
over six years, has been appointed state 
agent of the company for both fire and 
automobile in Texas. 

The American Eagle has transferred at 
Corpus Christi, Texas, from Julius Doren- 
field to the Thomas B. Southgate Agency, 
and has recently entered the agency of 
Blumberg & Dreaker at Seguin, Texas. 


The attorney-general of Texas has ap- 
proved a $35,000 bond issue of the city of 
Waco which is to be used in the construc- 
tion of a fire station. The bonds are pay- 
org serially and bear five percent inter- 
est. 

The Texas fire commission has allowed 
a maximum credit of 15 percent to the 
town of Nixon on account of good fire 
record during the years of 1914, 1915 and 
1916, the loss ratio being .025. The credit 
is effective on and after June 2. 


Arkansas Notes 


The Home Insurance Agency of Pine 
Bluff has filed a notice of the reduction of 
its capital stock from $17,000 to $7,000. 

Harry HE. Cook and Gayden Drew, Jr., 
both of Lake Village, Ark., have organized 
an insurance agency, under the name of 
Cook & Drew. 


Losses from fire in Argenta, Ark., from 
April 4 to June 7, 1917, were $2,576 less 
than during the corresponding period a 
year ago, according to figures obtained 
from the records of Fire Chief Frank Col- 
lins Friday morning. During this period 
total damagés to buildings amounted to 
$2,860 and contents were damaged $525, 
making a total damage of $3,285. 


The city council of Pine Bluff, Ark., 
has authorized the board of public affairs 
to buy an auto fire truck and to buy an 
engine and chassis for the hook and lad- 
der truck at the Central station. The new 
auto truck will be ‘stationed in the resi- 
dence portion of the city at station No. 3. 
The'city already has one automobile truck, 
kept at the Central station. 

Among the members of the insurance 
fraternity who have enlisted in the Offi- 
cers’ Training Corps at Fort Logan H. 
Roots, near Little Rock, Ark., are the fol- 
lowing: John B. Woodson, insurance clerk 
in the Union Trust Company; J. Edwin 
Williams, for several years with the Trav- 
elers, at the headquarters office in Hart- 
ford, Conn.; Osborne Walker, insurance 
clerk in the Bankers Trust Company. 


KENTUCKY AND THE SOUTH 


TENNESSEE MEN TO MEET 








Southerners Will Get Together for 
Business on Tuesday of 
Next Week 


The field men of Tennessee will have 
their day Tuesday of next week. The 
annual meeting of the Tennessee Field 
Club will be held at Signal Mountain 
Inn, with the election of officers. 
There will also be the annual meet- 
ing and election of the Tennessee 
pond of the Blue Goose and the semi- 
annual meeting of the Tennessee Fire 
Prevention Association. 

At the election of the Tennessee 
Field Club, President E. H. Sherley 
of the Home will give way to Alex. 
M. McClaim, vice-president, who is 
special agent of the National Union 
Fire. The semi-annual meeting of the 
Tennessee Fire Prevention Associa- 
tion will be presided over by Presi- 
dent R. W. Davis, special agent of the 
Palatine, and Most Loyal Gander Fred 
H. Warren will preside at the session 
of the Tennessee pond of the Ancient 
& Honorable Order of the Blue Goose. 


Uniformity Question Settled 


Although there is still more or less dis- 
cussion throughout the state as to the 
matter of the daily reports through the 
central stamping office at Louisville and 
although some of the agents previously re- 
ferred to are noted as being opposed to 
compliance with the new rules as uniform 
forms and as to the stamping office re- 
ports, the tempest seems to have very 
nearly abated. Best information obtain- 
able from those in position to know indi- 
cates that the dead line of June 15, set 
as the last date on which local agents 
may report otherwise than through the 
central office, etc., will see obstructionists 
abated. 

George H. Parker, manager of the Ken- 
tucky Actuarial Bureau, went to Chicago 
last week and there conferred with the 


there would be rigorous enforcement of 
the whole proposition after the idea that 
some of the agents were being permitted 
by their companies to evade the new regu- 
lation had been discussed with some feel- 
ing, but the latest announcement should 
clear the whole situation up. 





Blue Goose Holds Meet 


Louisville, Ky., June 14—The Kentucky 
Pond of the Blue Goose will hold its an- 
nual meeting and election here tomorrow, 
at which time the Kentucky Association of 
Local Fire Insurance Agents will also hold 
its annual convention. The meetings will 
be held in the auditorium in the Starks 
building. 


Will Boost Rates 


The special committee of the Southeast- 
ern Underwriters Association on unprofit- 
able classes is now gathering statistics 
and arranging for an increase in rates on 
these classes. The loss ratio in the south 
on some classes has been very high, and 
it is necessary for rates to be advanced. 


Executive Committee Named 


The new executive committee of the 
Southeastern Underwriters Association 
consists of Dowdell Brown, H. R. Bush, 
W. E. Chapin, Milton Dargan, Charles 
H. Godfrey, J. Guile, C. J. Holman, 
R. N. Hughs, Clarence F. Low, George C. 
Long, Jr., W. R. Prescott, Henry E. Rees, 
H. A. Smith, S. Y¥Y. Tupper and Jesse E. 
White. 


Tupper Makes Addresses 


Manager S. Y. Tupper, of the Queen, 
addressed a meeting of field men at 
Charleston, S. C., this week in the inter- 
est of the conservation movement. He 
also gave an address before the South 
Carolina Local Agents Association, ex- 
plaining what agents can do to help the 
cause along. 





Tornado Loss in Tennessee 


The tornado losses in Tennessee for the 
week of storms beginning May 27 are 
mounting much higher than was antici- 
pated and it is now reported that the 
losses will be much heavier than ever re- 
ported on wind storm losses for that state. 
The two storms that did the greatest dam- 
age were of May 27 and June 1, and spe- 
cial agents had barely gotien together 
proofs of loss of one tornado until the 
second lot commenced to pour in from 





company managers. On his return he gave 


points in west and middle Tennessee. 
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While the path of each storm was nar- 


row, the destructive feature was great, 
in many instances entailing a total loss. 
In Dyer county, of which Dyersburg is 
the capital, the property damage was 
placed at a sum greater than $250,000. 





Memphis Men Active 


The insurance men in Memphis have 
been doing their bit in every way possible. 
They have contributed very liberally to 
the equipment of a hospital unit and have 
sent men to training camps or to the Na- 
tional Guard. The Insurance Exchange 
of Memphis has decided to invest its de- 
posit funds in Liberty Bonds. 


Watertown in 414 Class 


Newbern, in West Tennessee, has been 
rated by the Tennessee Inspection Bureau 
and the inspection of Copper Hill in East 
Tennessee has been completed by the bu- 
reau. A new waterworks system for Cop- 
per Hill, just completed, affords a 
protection that puts Copper Hill in the 
4% class. 





Probe Fire Companies 


Court proceedings seeking to throw the 
Lincoln Fire and the Anchor Fire of 
Louisville into receivership are to be in- 
stituted by C. F. Thomas, commissioner 
of insurance of Kentucky. Numerous in- 
quiries preceded the investigation which 
led the commissioner to take the action, 
on the ground that the concerns are in- 
solvent. He holds they are not conform- 
ing to the law governing co-operative 
companies. 


Have Nashville Branch 


Elam & Hall, state agents of the Colum- 
bian National Life, will open a branch of 
their Nashville office at Chattanooga, to be 
in charge of Stuart Pilcher, a well known 
Nashville underwriter. Elam & Hall al- 
ready have branch offices at Memphis and 
Knoxville and are increasing the Tennes- 
see business of the Columbian National 
Life at a rapid rate. 


Fire Chief Quits 


Uhlman Lancaster, chief of the fire de- 
partment of Paris, Ky., for eighteen 
months, has presented his resignation to 
the city council. It is said to have been 
the result of friction with other members 
of the department. 








Kentucky Notes 


Sam Z. Lorch has gone with Green & 
Neumeyer, local insurance agents, with 
offices in the Realty Building, Louisville. 


J. C. Rudd, Son & Co. of Owensboro 
have bought out the agency of Short Bros. 
& Co. Short Bros. & Co. will give their 
whole attention to their real estate busi- 
Members of the Rudd firm are Mrs. 
W. M. Rudd, Miss L. Otis and Van B. 
Rudd, 

Strother Hanson of Dixon, Ky., as- 
sistant state fire marshal of Kentucky, 
who recently made an inspection of 
Owensboro buildings, is returning to the 
city and it is understood that he will 
serve several condemnation notices. 





Tennessee Notes 


The National Trades Fire has been ad- 
= to Tennessee by Commissioner Dun- 

ar. 

Another tornado struck Tennessee last 
week, doing considerable damage at Kerr- 
ville, fourteen miles north of Memphis. 

The Tokio Fire & Marine has asked for 
papers of admission to Tennessee and will 
be admitted to do business. 

The Tennessee field of the Liverpool & 
London & Globe is being looked after by 
J. H. Clinton, in charge of Ohio. 

The Columbian National Fire has been 
licensed in Tennessee and W. L. Timmer- 


man of Memphis will be general agent of |: 


the company for that state. 


The new firm of Strickland & Tucker 
has been formed at Jacksonville, Fla., 


composed of Charles G. Strickland and Joel. 


H. Tucker. They take over the business 
of Shaylor & Tucker of which J. H. Tucker 
has been associated for about eight years 
and also the business of Charles G. Strick- 
land & Co. They will be state managers 
for the Fidelity Mutual Life, National 
Surety and Georgia Casualty. 








The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg -ABremen 
Hire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 
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MOUNTAIN AND COAST FIELD 














CANNOT TAX RESERVE 


Assessed Valuation of Six Utah Home 
Companies Reduced by 
Commission 





Under a decision of the Salt Lake 
county commission, sitting as a board 
of equalization on general tax assess- 
ments, the legal reserve of an insur- 
ance company constitutes a valid offset 
to solvent credits and is, therefore, not 
taxable. The board’s action means that 
in Salt Lake county insurance compa- 
nies may be taxed only for property 
possessions other than solvent credits, 
and that a $2,000,000 assessed valuation 
fixed by the county assessor cannot 
stand. 

The board reduced the assessed val- 
uation of the six home companies from 
nearly $3,000,000 to less than $1,000,- 
000, when they complained against the 
excessive assessment. The companies 
concerned are the Home Fire of Utah, 
the Guardian Casualty & Guaranty, the 
Beneficial, the Guardian Fire, the Inter- 
Mountain Life and the Continental 
Life. 

A similar reduction probably will be 
made on the assesed valuation of 1916. 
This assessment was made after the 
board of equalization had adjourned 
last year and recently the state board 
of equalization declined to allow the 
county board to reconvene to consider 
the insurance matter. Litigation was 
threatened, but in the light of the ac- 
tion on this year’s assessment the en- 
tire matter will probably be settled 
amicably. 





Fireless May for Portland 


The experiment of a “Fireless May” for 

Portland, Ore., proved to be a success. 
While the month was not exactly fireless 
for that city, nevertheless the month de- 
veloped fewer fires than any May since 
May, 1908, when forty alarms were turned 
in, as compared to fifty-two last month. 
The percentage of losses was ere 
low, the lowest record since May, 
Only one serious fire, a garage, was re- 
ported, the loss being ‘estimated at $20,000, 
with a total loss of $30,000 estimated 
for the month. Commissioner Wells also 
reports an exceedingly low fire loss 
throughout the state of Oregon outside of 
Portland during the month. 





Assets Chiefly Notes 


The Washington State Supreme Court 
has taken under advisement the petition 
of the jitney owners of the state for a 
writ of mandate to compel the insurance 
commissioner to issue a _ license to the 
Mutual Union Insurance Company, which 
was formed by jitney men to write the 
$2,500 bonds required by state law. At 
the hearing it developed that while the 
company has “contingent assets” of over 
$500,000, same consist principally of 
promissory notes of jitney men and actual 
cash assets are only $8,000. As jitney 
bonds are a hazardous class of business, 
Commissioner Fishback would not license 





the company ‘with such insecure financial 
standing. 


OREGON RULING IS MADE 


Commissioner Wells Holds Depart- 
ment Must Be Advised When Big 
Block of Stock Changes 


Commissioner Wells of Oregon has 
ruled that before an amount equal to 
or exceeding 25 percent of the total 
paid up capital stock in any Oregon in- 
surance company can be sold, permis- 
sion must first be secured by the 
commissioner. No director shall be 
elected to fill any vacancy on the board 
with an Oregon company until he shall 
own not less than two shares of paid 
up stock for a period of not less than 
one year before the date of his elec- 
tion. This action is taken, no doubt, 
on account of the recent scandal in 
connection with the sale of the stock of 
the Pittsburgh Life & Trust to an irre- 
sponsible promoter. 





Liberty Bond Campaign 


San Francisco, Cal., June 12—San Fran- 
cisco fire, life and casualty managers and 
agents are engaged in a whirlwind cam- 
paign for the next three days on behalf of 
Liberty Loan bonds. All insurance offices 
and agencies in the state are being can- 
vassed for subscribers to the bonds, and 
insurance men are also going into other 
lines of business for purchasers. San 
Francisco life men have already secured 
subscriptions for three-quarters of a mil- 
lion as a direct result of their activities. 


California Safety Fund Law 
The governor of California has signed 


the safety fund bill so that the share- 
holders of California fire insurance com- 


have heretofore been. 


WANT ATMOSPHERE CLEARED 


Committee of Coast Managers Are 
Endeavoring to Get Better Prac- 
tices Among the Agents 


San Francisco, Cal., June 13.—The 
proposal to clear the present insurance 
atmosphere in California of rate-cut- 
ting and other admittedly demoralizing 
practices on part of nonboarders, is re- 
ported as making substantial progress 
with a committee of San Francisco 
managers, comprising E. L. Niebling, 
Commercial Union; Thomas H. Ander- 
son, Liverpool & London & Globe, and 
J. J. Sheahan, Home of New York, 
visited Los Angeles last week and con- 
ferred with local agents, after which 
the latter took steps to form a local as- 
sociation to secure the cooperation of 
nonboard agents in eliminating bad 
practices. Steps are also being taken 
to form local associations at other Cali- 
fornia points for the same purpose. 


Pacific Coast Notes 


United States Manager A. G. McIlwaine 
of the London & Lancashire is on a trip to 
the Pacific Coast. 

Clarence F. Jones of Walla Walla, 
Wash., has severed his connections with 
the Mutual Life and after this month will 
become general agent of the Western 
Union Life at Spokane. 





panies may now relieve themselves from |, 
the unlimited liability under which they | 





Read FIRE PROTECTION 
Add to your equipment for giving 
service by improving your knowledge 
of hazards and preventive devices. 
Send your subscription to 

403-4 Lincoln Inn Court, Cincinnati 
Cincinnati - New York 


| Chicago - 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE: STOCK | INSURANCE COMPANY 
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CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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NEWS FROM THE BAST 


GERMANIA’S PATRIOTIC PLAN 








Sends Out Poster to Assist the Navy 
League in Getting Recruits 
for Service 


New York, June 13—The Germania 
Fire of New York, is cooperating in an 
interesting and attractive manner with 
the Navy League in its campaign for 
recruits for the navy and marine corps 
by enclosing in each policy it issues 
through its automobile department a 
colored poster with an appeal for patri- 
otic support. The little poster is de- 
signed to be pasted to the windshield 
of the automobile, or to its rear win- 
dow, and gummed pasters are enclosed 
with the policy and the posters. The 
cooperation rendered by the Germania 
is greatly appreciated by the Navy 
League, and President George B. Ed- 
wards is in receipt of a letter from A. 
J. Townsend of the recruiting depart- 
ment of the league, declaring that the 
activity of the Germania is ‘“‘a typical 
example of American patriotism, and 
we are very grateful indeed to you.” 


COMMENT MADE BY NEW YORK 


State Department Reviews Work of the 
Year—Effect of Fire Pre- 
vention Movement 


Albany, N. Y., June 11. 

Part 1 of the annual report of the 
New York state insurance department 
covering the audited statements of the 
275 fire, fire-marine and marine com- 
panies for 1916 authorized in this state 
was today given to the public by Super- 
intendent Phillips. 

The underwriting result based on 
earned premiums shows a gain from 
underwriting of $23,676,268. The gain 
from investments was $35,961,977; the 
loss to surplus, due to dividends, bal- 
ance of remittances to and from the 
home offices of foreign companies and 
changes in special reserve items, 
amounted to $43,772,216; the total result 
being a net gain in surplus from all 
sources of $15,866,029. 

The excess of fire premiums re- 
ceived in New York over fire losses in- 
curred and estimated expenses was $9,- 
606,314, a slight decrease from 1915. 


The department says: “The fire loss 
in some of the larger cities of the coun- 
try has apparently shown a ‘decreasing 
tendency for the past two or three years, 
due, possibly, to the widespread exploita- 
tion and efforts of the fire prevention as- 
sociations which are most fortunately be- 
coming larger in number, membership and 
activities each year and the more rigid 
system of inspection of buildings by the 
larger municipalities. On the _ whole, 
however, the 1916 fire loss shows a mate- 
rial increase over the previous year, which 
was by comparison an exceptionally good 
one for the companies from the viewpoint 
of losses. It would seem that with pos- 
sibly more stringent building codes in the 
smaller cities of the country strictly en- 
forced, without fear or favor, the per 
capita loss by fire in the United States 
should within a reasonable period show a 
very material decrease, though it is per- 
haps too much to expect that it will ever 
very nearly approach the extremely low 
per capita figure of the European coun- 
tries whose laws are more drastic -and 
which in many instances penalize prop- 
erty owners for losses sustained by ad- 
Joining owners through carelessness or 
neglect. However, it appears that in spite 
of the unfavorable loss experience of the 
companies in 1916, which from present in- 
dications bids fair to be equaled or per- 
haps exceeded. in 1917, they are, so far as 
those reporting to this department are 
concerned, in a satisfactory financial con- 
dition and well prepared for whatever 
may reasonably be expected to befall them 
during the present year. 


To Consider Jumbo Lines 


The committee of insurance commission- 
ers to consider the writing of jumbo lines 
and reinsuring them will eet in New 
York Tuesday. This will be an impor- 
tant meeting, owing to the interest that 
as been taken in the reinsurance situa- 
tion, especially as so much business has 
sone to foreign companies located in 
enemy countries. 


Vice-President B. M. Culver of the 


Niagara has been elected a member of the 


Cc. L. CASE MADE CHAIRMAN 


London Assurance Manager Gets High 
Post on Executive Committee of 
National Board 


Charles Lyman Case, United States 
manager of the London Assurance, has 
been made chairman of the executive 
committee of the National Board of 
Underwriters. Mr. Case is one of the 
leading fire underwriters of the coun- 
try and has been active in National 
Board activities and other organiza- 
tions. He has served on a number of 
committees and his election to the 
chairmanship of the chief committee of 
the organization is a tribute to one of 
the most highly respected men in the 
business. Two new members were 
elected, they being the Patriotic and 
Netherlands. The resignation of the 
Continental was accepted. 


AMEND ENEMY TRADING ACT 


Bill in Congress to Apply to Reinsur- 
ance Contracts With Central 
Powers Companies 


There is a bill introduced in Congress 
by Representative Adamson restricting 
further trading with German institu- 
tions. The government, as far as can 
be learned, does not propose to take 
any hostile action against German in- 
surance companies, as they have ac- 
quired a legal status owing to their de- 
posits being held here and the com- 
panies being in charge of American 
citizens. It does, however, propose to 
restrict the operations of reinsurance 
companies domiciled in enemy coun- 
tries. The “trading with the enemy 
act” has been amended by the House 
committee to provide that where Amer- 
ican companies have reinsurance agree- 
ments with companies hailing from 
enemy countries, any contract can be 
terminated by serving notice on the 
United States manager or his official 
representative, and this will be held to 
have the same effect as if notice was 
served at the home office of the com- 
pany. Recently a number of German 
reinsurance contracts have been can- 
celed by American companies. 


Massachusetts Society Meeting 


Boston, Mass., June 8—The Insurance 
Society of Massachusetts, which now has 
a membership of over 800, held its annual 
meeting last night. These officers were 
reelected: Charles H. Nudd, president; 
Elias H. Sondheim, vice-president; Urban 
Parker, vice-president; Percy A. Upham, 
secretary-treasurer. Arthur E. Gates and 
Harry F. Morse were reelected to the board 
of directors and James H. Carney to the 
board of trustees. Walton L. Crocker, 
vice-president of the John Hancock Mutual 
Life, was elected a trustee to take the 
place of Edward F. Woods, resigned. 





Will Give a Hearing 


Arrangements have been made by Com- 
missioner O’Neil, of Pennsylvania, for a 
hearing of all interested parties in the 
way of proposed changes in the constitu- 
tion and by-laws of the Philadelphia Fire 
Underwriters Association, June 21, at the 
insurance department office in Harrisburg. 





Thomas W. Hooker and Paul M. Butter- 
worth, both of Hartford,Conn., have formed 
a partnership for the purpose of transact- 
ing fire, liability, automobile, burglary, 


compensation and general lines of insur- 
ance. Mr. Butterworth has been in the 
fire business a number of years. 





Losses of the Week 











Milwaukee, Wis., June 9—A series of 
fires of suspicious origin in industrial 
plants in the northwestern section of the 
city has caused an investigation to be 
made. The latest blaze was that in the 
plant of the Federal Asbestos Co., 931-935 
Thirtieth street, where a loss of $6,000 
was caused on June 9. During recent weeks 
several large losses have occurred in the 
district, among them a $30,000 loss to 
the John Eller Lumber Co. Other con- 
cerns affected include the Schmidt Bedding 
Co. and the Wendt Billiard Mfg. Co. The 
fires generally are discovered about 9 
o’clock in the evening, and as a rule the 
circumstances point strongly to incendiar- 
ism. 
aw * * 
Pordsville, Ky., June 11—Fire early this 
morning, originating in the oil room of, 
the Wilson general merchandise store, 
practically wiped out the business section 
of this village of 700 population. Seven- 
teen business houses and one residence 
were destroyed, losses estimated at from 
$75,000 to $150,000. The town is without 
fire protection. Only two business houses 
were left intact. Buildings destroyed in- 
cluded the Bank of Fordsville, the Cum- 
berland Telephone & Telegraph Exchange, 
the Masonic Building, the Smith Saddlery, 
the Peatley general merchandise store, the 
Wise Hotel, L. E. Allen’s store and poul- 
try house. Insurance losses, it is said, 
will be total on most of the property in- 
volved. 
* Ld + 
Nashville, Tenn., June 11—The loss of 
Cc. T. Cheek & Sons, wholesale grocers in 
the Cummins Station, has been adjusted 
at $19,500 on a total of $110,000 of in- 
surance. 
* & * 


Pranklin, Ky., June 9—Lightning was 
charged with responsibility for the fire 
which destroyed the stock barn of Claude 
B. Smith, with losses estimated at $2,500. 
Very little insurance was carried. 

a * «< 

Stevens Point, Wis., June 9—There is a 
$3,000 loss to the Sixth Ward school. The 
cause was the burning of vaults in the 
dry closet system. 

* 

Brinkman, Okla., June 6—The general 
store stock and fixtures of Frank Kouri 
on lot 17, block 46, were totally destroyed. 
Insurance: 

Fire Assn....$1,000 Royal Exch.. .$1,000 


Springfield ... 1,000 No. America.. 1,800 
* * « 
Lafayette, Ind., June 11—Fire of in- 


cendiary origin destroyed the plant of the 
Lafayette Packing Company with an esti- 
mated loss of $25,000. Two men were 
seen to drive up to the plant a few min- 
utes before the fire started. It is said no 
insurance was carried. 
oe * a 
Smithville, Tenn., June 7—The fire 
here supposed to have been caused by 
lightning in a storm of June 7 is in the 
course of adjustment by the companies 


on the loss. Four companies on the loss 
were hit for $19,300 as follows: Fidelity- 
Phenix, $9,250; Royal, $8,000; Connecti- 
cut, $1,250, and Liverpool and London and 
Globe, $800. erie 


Eldorado, Il., June 5—A 10 percent loss 
is reported on the two-story brick on lot 
1, block 10, East Eldorado, owned by 
Blanche Ronalds. Insurance: 


Niagara ..... $1,000 Springfield . + - $2,000 
Amer. Cent... 1,000 Pittsburgh U.. _ 500 
No. America... 1,000 Germania - 1,000 


Mil. Mech..... 2,000 ‘ 

The stock of drugs, paints, glass, jewelry 
and notions in the building: and belonging 
to C. E. Webber was damaged to an ex- 


ten of 50 or 60 percent. Insurance: 

Amer. Cent...$1,500 No. America. .$2,000 
BORE 6 daenvs ,000 Royal ....... 1,000 
4 & L. & G.. 1,000 Northern 1,000 
Springfield . 590 Hartford 1,500 
Mil. Mech..... 500 


Marseilles, Ill., June 8—A 40 percent 
loss on building and stock in yard B of the 
Crescent Paper Company occurred today. 
Insurance on stock: 


Oh” ae $1,060 Penna, ....... 1,500 
1 On See 3,500 Amer. Cent 1,500 
Hamburg B... 1,000 Hartford ..... 2,000 


Norwich U.... 1,000 

Insurance on buildings: 
Westchester ..$ 700 L. & L. & G..$ 300 
Fid.-Phenix.... 500 

* - cd 

Virginia, Ill., June 5—Loss on the brick 
mercantile located on lot 50 and belonging 
to E. C. Maurer was total. Insurance: 
Ger. Am., N. ¥.$1,500 N. Y. Und....$1,600 
Hanover 1,500 


wees ’ 
* * * 


Danville, Ill., June 8—Fourteen auto- 
mobiles were burned yesterday when the 
garage belonging to Cremshaw_& Tilton 
burned to the ground at Rossville, north 
of this place. The fire was started by an 
explosion, which wrecked the brick build- 
ing and set fire to the whole interior. 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 



































WANTED—SPECIAL AGENT’S POSI- 


tion. Wis. or Ill. preferred. Well ac- 
quainted in Wis. Six years’ experience in 
field with casualty company. Placed 


over forty paying fire agencies past year 
for Union companies. Age 30, married; 
best of references. Address 42-B, care 
The National Underwriter. 


WANTED—YOUNG MAN WITH OF- 
fice experience along Fire and Compensa- 
tion Insurance Line to act as assistant in 
Insurance Department of large Oil Cor- 
poration. Must have thorough technical 
knowledge of details of office work along 
these lines and be possessed of good all 
around clerical ability. If you are the 
kind of a man we want there is an un- 
usual opportunity awaiting you. State ex- 
perience, salary expected and give refer- 
ences in first reply. Address Box 812, 
Tulsa, Okla. 














Men of Merit Make Money Sling Automobile insur 


Policies that please the assured. Choice territory and a commission contract 
that will surprise you. We want you to work with us—not for us. 


INDIANA MUTUAL, LA PORTE, INDIANA 


ance in Indiana and Illinois. 











It is the Age of the Specialist. 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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Fire departments from this place and 
Hoopeston were called to assist in extin- 
guishing the flames which threatened to 
destroy the business part of the town. 
The loss is estimated at $20,000. 

a ak 1” 

Jamestown, N. D., June 9—The livery 
barn of John H. Severn estate was a total 
loss. Insurance: 

Phoenix, Eng... $1,000 . Hanover inne $1,000 
















































































































Michigan City, . D. a 10—The fire 
department apparatus belonging to the 
city was totally destroyed by a fire that 
razed the city hall and fire station. In- 


surance: 
Prov. Wash...$5, +34 No. America... .$750 
* om . 


Hanover ..... 

Virginia, Minn., June 10—A loss that 
may run to 40 percent of the insurance 
was sustained on the brick building 


located on lots 27-31, block 23, belonging 
to Joseph L. Booth and occupied for 
laundry and dwelling purposes. Insur- 
ance: 

N. Y. Und....$5,000 Citizens ...... $1,000 
Fire Assn..... 5,000 Western, Ont.. 1,000 
Hanover ..... 5,000 Home ....... ,000 
Hartford 2,000 ee ,000 
ls RR See 2,000 F. Fund...... 2,000 

&L. & G. 2,000 Niagara itens . 
* 


Port Wayne, aed pane 9—Fire, orig- 
inating from, an overheated aint bath, 
caused a loss estimated at $100,000 at the 
Horton Manufacturing Company’s plant, 
where washing machines are made. In 
the wareroom destroyed there were fin- 
ished products valued at $100,000. The 
loss is covered by insurance. 


Columbus, O., pains 8.—Fire at 2 a. m. 
probably caused by a spark from a dy- 
namo that had smouldered a long time 
destroyed the Hearn Machine Company’s 
building and spread to adjoining property. 
Losses estimated by the fire department, 
$20,000 on Hearn building; $20,000 on con- 
tents; $8,000 on Banner Pattern Works; 
$10,000 on the Favorite Manufacturing 
Company (washing machine); $5,000 on 
the Turnbull Ice Cream Cone Company, 
and $20,000 on the Hedges & Clark Lum- 
ber Company. 

Partial list of insurance: Banner Works 
—Arizona, $800; Albany, $1,000 on stock; 
Farmers of York, $1,000; Alliance, $1,200. 
Favorite Manufacturing Company—Mech. 
& Trad., $500; Niagara, $500. 


Milwaukee, Wis., June 11.—Fire in the 
plant of the Federal Asbestos Company, 
931,935 Thirtieth street, at 9 o’clock p. m., 
June 9, caused a loss estimated at $6, 000. 
pemeenne totals $16,000, as apnea” 


SD. ssa eea ne $1,000 Boston .......$1,000 
Globe Rutgers 1, eed Granite State. a 84 
{lime eieisese on Nese 1/00 RR ee a 1,0 


Natl. Union. " 
North River.. 1,000 LL & L. & re : 1,000 
Natl., Paris... 1,000 U.S. Fire..... 1,000 
Citizens, Mo... 1,000 Royal ree 


Humboldt .... 500 emmarqpenen 
are 500 i: | re $16,000 
Conn. Fire... 1,000 | 


Chicago, June 8.—Fire in two-story and 
basement brick, 459 North Green street, 
owned by Louise E. Gerold, caused 40 per- 


cent loss. Insurance: 
Buff. Ger... .$3,500 Royal Exch. .$1,000 
Del, Under. 1,000 Westchester 1,000 


Metropolitan 500 


Loss moderate. Occupied by Frank 


Gerold Co., Cooperage. Insurance: 
Concordia ..$2,000 North’n, N.Y.$1,000 
Delaware ... 1,000 


Loss 65 percent. 
* * 

St. Louis, Mo., June 13—Following sev- 
eral disastrous fires which occurred in St. 
Louis during the first part of the year, the 
losses have now begun to ease up a little, 
and the companies are hoping to make up 
a little of the lost ground. 


s * * 

Rock Island, Til.—There is a 50 percent 
loss to the Illinois Coal Company, with 
insurance as follows: 
et. PMs as s00 $10,000 Ger. Amer.. 


.$10,000 
N. Y. Und... 10.900 Aetna 
* ¢ ¢ 


house 10,000 


Muncie, Ind.—There is a bad loss to 
the United Paper Board Company, 


with 
the following insurance: 
Westchester .$10,000 Newark ..... ye} 
re oo te oo ee 7,500 
Continental 7,500 Ger. Amer.... 5,000 
* * * 
Olive Hills, Ky., June 7.—Fire de- 
stroyed twenty-seven of the business 


houses and offices of physicians, etc., in- 
eluding the two banks and the post office 
and damaged three other structures here 
today. The Stamper hotel and the tele- 
phone exchange were destroyed, together 
with mercantile establishments, restau- 
rants, etc. The fire broke out soon after 
midnight in a restaurant and was not 
controlled until 7 o’clock in the morning. 
Conservative estimates of the losses place 
them at $100,000, with about $25,000 of 
insurance involved. There was no more 
insurance, it is said, because of the high 
rate that prevailed. The places destroved 
were: Lightfoot Meat Market, Sallie 
Parks’ fruit stand, Tolliver & Danner 
barber shop, Stamper Hotel, Commercial 
Bank, J. P. Davis jewelry store, J. E. 
Wallace furniture store, telephone ex- 
change, Olive Hill Stone Crusher office, 
Armstrong’s Drug Store, Fuller’s restau- 
rant, Jordan’s restaurant, L. C. Wilson’s 
grocery, the People’s Bank, A. J. Count’s 
office, C. F. Cooper’s office, offices of Dr. 


J. M. Rose, C. T. Stanley, Charles Mc- 
Cleese, B. F. Morgan, Robert A. Sayler’s 
general store, Morse-Yale millinery F na 

ay’s 











Ben F, Thompson’s office, Whitt & 








IMPROVE STATE HOUSES 


MICHIGAN HAS NEW CODE 


Wolverine State Legislature Forbids 
Building of Flimsy 
Firetraps 


Lansing, Mich., June 12—A bulletin 
issued by the state fire marshal under 
this date describes in detail the new 
housing code bill, introduced into the 
state legislature by Senator Roberts of 
Marquette, which will become effective 
August 1 of this year. The report says 
in part: 

When the new law goes into effect, it 
will be unlawful for a person to construct 
a dwelling that exceeds three stories in 
height unless it is built of fireproof mate- 
rial, All multiple dwellings more than 
one story high must have at least two in- 
dependent ways of egress extending from 
the ground floor to the roof. Buildings of 
the multiple dwelling class must have fire 
escapes located at each story, the floor of 
which is twelve or more feet above the 
ground. Fire escapes cannot be placed 
in inner courts. 


Reduces Wooden Buildings 


Relative to the same type of a multiple 
dwelling all stair halls must be inclosed 
on all sides with walls of brick not less 
than eight inches thick. The doors from 
these halls must be fire-proof and self- 
closing. 

Dumb-waiters and elevators in all mul- 
tiple dwellings must be inclosed in fire- 
proof shafts with fire-proof doors at all 
openings at each story, including the cel- 
lar. Inside cellar stairs in multiple 
dwellings must be inclosed in fire-proof 
walls and shall have a fire-proof self- 
closing door at the bottom. Closets can- 
not be built under any staircase leading 
from the entrance story to the upper 
stories. 

It will be illegal to build a wooden 
multiple dwelling of more than two 
stories in height and no more than two 
families can live above the first floor. As 
a protection against fire the law provides 
that in every row of two or more frame 
dwellings the dividing walls must be at 
least eight inches thick and must be built 
of incombustible material. 

Some provision had to be made to regu- 
late alterations to buildings constructed 
ay to the enactment of the housing 
code. 





Fire Prevention Through 
Boiler Plate 











David Caldwell, president of the 
Kentucky Association of Fire Under- 
writers, believes that it would be pos- 
sible to work out a system of get- 
ting a “fire prevention” article into each 
of the “patent match” services fur- 
nished to country papers. This would 
involve the service of a press agent 
who could also be made useful in con- 
nection with publicity on the meetings 
in the various towns in advance of the 
fire prevention meetings. 








Plan to Battle Fire 
From Big Air Ship 











San Diego, Cal., June 8—Plans for 
an aerial fire- fighting unit, believed to 
be the first of its kind in the country, 
were announced today by Louis Alm- 
gren, chief of the fire department. He 
arranged for the use of the fire-fighters 
a hundred horsepower flying boat to 
be stationed at an aviation school here. 
When a water front fire starts, the chief 
or ‘an assistant, with chemical ex- 
tinguishers, will be carried by air to the 
blaze. 








restaurant, U. S. G. Tabor’s pool room, 
Mrs. Mayme Marshall’s millinery and the 
post office. The damaged buildings in- 
cluded those of M. D. Jordan, the Olive 
Hill Hardware Co. and McCarty & Kirby. 


Western field men of the Connecticut 
Fire are holding their annual conference 
at the home office of the company at Hart- 





ford this week. A large party of them 
left Chicago Monday afternoon. 





June 14, 1917 
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@% NEWARK FIRE 


INSURANCE COMPANY 






NEWARK, N. J. 
Assets oie che ty Se Yet” See Te $2,270,250.98 
Capital - - o jen er er 6) 8 500,000.00 
Surplus to Policyholders - = = = = = 906,788.03 


WESTERN STATE AGENTS 


W.E. COLLINS, Michigan andOhio + Union Trust Building, Detroit 
W. J. WENDT, Illinois. Indiana ont wi Wisconsin, 2021 Insurance Exchange, 


Responsible Agencies 
Solicited 














PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 

UNDERWRITTEN BY 
Allemannia Fire Insurance Co. 
National-Ben Franklin Insurance ~ 


sels, $8175, 146 

Combined Capital, $1, 700, 000 ‘on 146 

H. Westmeyer, Toledo, $8, Special 
Eliel & Loeb Fae Ill, Gener: 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


ent for Indiana and Ohio 
al Agents for Illinois 
New Agents Solicited. 


Commonwealth Blidg., Pittsburg, Pa. 


Surplus to Policyholders, $3,572,680 


& ichidiemnp. Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


ers -MICH. 
ASSETS - - - - $1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 1,235,960.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














92 William St., 


States and Canada 


Herbert Buxton General Insurance 
New York 


Excess Insurance placed in all parts o the United 








Detroit National Fire Pusurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 


Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 
MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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ae Merchants National 
% Rs Five Insurance Co. 


CHICAGG 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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BURNING RATE MAKES 
INCREASE IMPERATIVE 


(CONTINUED FROM PAGE 1) 


serious element. We have a corpora- 
tion tax, an income tax, an excess profit 
tax, and a premium tax. Can we stand 
much more of this sort of thing? There 
is the steady rise of the expense ratio. 
Rent goes up, salaries are pressing all 
the time for increases and, indeed, were 
virtually increased with most of the 
companies last year in the declaration 
of bonuses. Stationery is the highest 
it has ever been, printing is 50 percent 
more than a year ago—and so it goes 
all along the line. 


$48,000,000 Ahead of 1915 


“And what is to be done with the tre- 
mendous increase in losses? For the 
first five months of this year we find 
them no less than $16,000,000 more than 
they were for the same period of last 
year, and $48,000,000 more than for the 
first five months of 1915. Why? Well, 
I am of opinion that a material per- 
centage of these loss increases during 
the past two years are directly or in- 
directly traceable to conditions brought 
about by the war. It seems certain 
that a considerable percentage can be 
attributed to the German propaganda, 
while much of the remainder has been 
caused by the overcrowding of ma- 
chinery, the running of plants night and 
day, with the inevitable accompaniment 
of reduced care, tired help, and the dirty 
and wornout condition of machinery 
and its surroundings. Why, the losses 
in elevators alone were greater in the 
first four months of 1917 than they were 
You see the 
predicament we are in. We want to 
take every care of our business, but will 
the, state authorities permit us to do 
so?” 

Nation Needs Awakening 


In the judgment of another United 
States manager, as expressed to THE 
NATIONAL UNDERWRITER today, the best 
way to solve the problem is to educate 
the public in the necessity of preventing 
fires. “You may raise rates over and 
over,” said he, “but taking high rates 
out of dangerous risks does not cure 
the fire insurance loss. You would not 
think, would you, that a man would 
have to be told he ought not have a 
fire? Yet that’s the case, as witness an 
annual fire loss in this country and 
Canada of some $260,000,009. Admira- 
ble movements are on foot to get the 
public to take notice—such as Fire Pre- 
vention Day, Clean-up Week, the splen- 
did work of the National Fire Preven- 
tion Association, etc. Anybody is eligi- 
ble to the latter on payment of only $6 
a year, and the information and instruc- 
tion to be had from the literature they 
are regularly sending out, if heeded, 
would pay for that small outlay hun- 
dreds of times over. Mind, I am not to 
be understood as intimating that there 
1s no necessity for rate increases. There 
is every need for them, on unprofitable 
classes. 


Losing Class Must Pay More 


“Many cases are rated high enough 
at present, but marked increases should 
be made on property that has been cost- 


ing the companies so much; for in- 
stance, on risks in the country, in vil- 
lages without water works or adequate 
fire departments. Take sawmills, for 
example, and automobile garages, and 
such property. We can rail and rage 
and raise rates until we are gray, but 
we will go right along losing money on 
them. Charge for defects? We are 
doing so now, but without satisfactory 
results. The trouble lies in the in- 
difference of the public, and until this 
is remedied through educational meth- 
ods, we will have the same old troubles 
as always. Atlanta is an illustration. 
There they met with a loss of $5,000,000 
and largely on account of shingle roofs, 
but do you think that is going to do 
away with the use of shingles? Not at 
all. Politics enter into the problem. The 
big lumbermen will not let an ordi- 
nance get through that would promise 
to do anything of the sort. 


Cost of Replacements Heavy 


“The average insurance rate has de- 
creased during the past seven or eight 
years about 15 cents per hundred dol- 
lars. On certain classes it has de- 
creased seriously; sometimes on ac- 
count of improvements to property; 
sometimes on account of state legisla- 
tion. Expenses and costs, however, 
keep rising steadily. Building ma- 
terials, labor, all classes of merchan- 
dise, foodstuffs—everything continues 
to go up. It costs from 75 percent to 
100 percent more to replace property 
destroyed by fire today than it did five 
years ago. These are important con- 
siderations, and it would seem as 
though the time had come when profit- 
able classes should no longer be com- 
pelled to carry unprofitable classes.” 


COUNTRY DELUGED 
WITH WIND CLAIMS 


(CONTINUED FROM PAGE 1) 


consequence in the neighborhood of 
Lawrence. Both storms were terrific 
in their fury and devastated farm prop- 
erty in every direction. Two small 
towns in Missouri were practically 
wiped from the map, Lithium and Min- 
eral Point. At Mineral Point in addi- 
tion to residence and business prop- 
erty being blown down the Point Mill- 
ing & Manufacturing Company carry- 
ing $85,000 insurance was badly dam- 
aged. This concern is a tiff mill, 
manufacturing tiff used for making 
body for paint. It is one of the few 
concerns of the kind of the country. 
Many of the farm writing companies 
say that the storms that have visited 
the west, during the last two or three 
weeks brought in a larger aggregate 
of claims than any previous one, even 
considering the Omaha disaster of a 
few years ago. 


Operate on R. H. Williams 


Robert H. Williams, special agent of 
the Liverpool & London & Globe for 
the western New York district, with 
headquarters at Rochester, N. Y., has 
undergone an operation for appendi- 
citis at his old home at Nashville. He 
has recovered sufficiently to leave the 
hospital and is recuperating at the home 
of his mother. 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 
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ORNADOES are great business 
builders for live local agents. Every 
great windstorm creates business all 
over the country, while every local 
wind damage makes business good in 
the town in which it occurs, if the 
a know enough to take advantage 
of it. 

Recent tornadoes have been splen- 
didly covered by THe NarionaL Un- 
DERWRITER and many agents have used 
copies of the paper in their soliciting. 
In its prompt work of covering the 
tornado stories THE NATIONAL UNDER- 
WRITER has had the same photographic 
service that is used by the big Chi- 
cago daily papers. Photographs still 
wet from the “fixing” bath have been 
rushed to the engravers and turned out 
with daily newspaper speed, giving our 
readers valuable material before the 
story of the storm has become old. 


Timely Work Counts 


That is one of the secrets of get- 
ting results from timely arguments in 
soliciting insurance. The agent who 
wants to increase his income gets out 
among his customers while the im- 
pression made by a disastrous storm 
is still fresh. Every agent should be 
equipped to solicit business on the 
day that news of the storm is published 
in his local newspapers. For that rea- 
son the Rough Notes’ line of tornado 
circulars has been prepared and every 
live agent should have a stock on hand 
to distribute on the very day that a 
big storm occurs. 

The newsiest circular is a “Jumbo” 





postcard, made up from fresh pictures 
of storms that occurred this year. The 
“Jumbo” postcard goes out under a 
one-cent stamp, but it is so striking 
that it will be read by every one who 
receives it. 

Smaller circulars that fold up to go 
into envelopes are also carried in stock 
and special circulars with selected pic- 
tures will be made up for orders oi 
large quantities. Agents who realize 
the money that can be made in solicit- 
ing tornado insurance should write for 
prices and samples. 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 

“2; | hotels. Two 
 :\tme'| splendid ‘cafes 
: for ladies and 
gentlemen, al- 


e' soa Club Grill 











Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


' H. J. TREMAIN . 














of aaunatn 


64th ANNUAL STATEMENT 


Capital - - + = © = = § §00,000.00 
Assets (to protect policy holders) - - 5,036,003.01 
Net Surplus to policy holders - - 2,739,141.06 
Netsurplustostockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. - 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 


ebraska 








Capital $1,400,000 





United States Fire Insurance Co. 


Succeeding by Consolidation 
WILLIAMSBURGH CITY FIRE INSURANCE CO. 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 


NEW YORK 


Assets $6,889,578 


in force. 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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JUMBO LINES 


No more valuable contribution to the 
subject of writing large lines and rein- 
suring them, especially in foreign rein- 
surance companies, has been made than 
that given by the Hartrorp Fire, In its 
excellent agency publication the Harr- 
FORD comments on the situation and 
gives a very unbiased and accurate re- 
view of the situation and its present 
status. 

The Hartrorp asserts that, from the 
point of view of the assured, he prefers 
a smaller number of policies if the 
financial ability of the companies is be- 
yond question. It means less annoy- 
ance and trouble to the assured to have 
a few large policies than a great num- 
ber of policies in different companies. 
From the viewpoint of the agent the 
Hartrorp calls attention to the fact that 
the large policy practice enables him 
to take care of most of his business in 
his own office, involves less labor in 
bookkeeping and recording, and, fur- 
thermore, the agent is able to impress 
his customers with the fact that he has 
capacity to take care of a large line of 
insurance in his own office. 

So far as the company end is con- 
cerned, the Hartrorp declares that it is 
difficult to find any argument in favor 
of the practice of writing large lines, 
as it involves more bookkeeping and 
recording and the profit out of the re- 
insurance end is so small that it is in- 
considerable. The Hartrorp says that 
the net income from its agencies is 
much less under the present system 
than would be the case if large lines 
were generally distributed, each agency 
and company receiving a share. This 
would give the companies a better av- 
erage and it is an important consid- 
eration, 

The HartrForp calls attention to the 
fact that the reinsurance practice has 
developed in recent years to an unde- 
sirable growth and it should be lopped 
off. Frankly, it says that its tendency 
is to drive out of business the small 
but responsible companies. The Hanrr- 
ForD calls attention to the broader 
aspects of the case and feels that the 
accommodation to the agent and as- 
sured in being able to write these large 
policies should be set aside in consid- 
ering the more general economic ques- 
tion. The Hartrorp places the respon- 
sibility for the large line practice 
directly on the agents, and that is where 
it belongs, in our opinion. No doubt 
agents have crowded their companies 
more and more to take care of their 


ance with other agencies.: It says that 
taking everything into consideration the 
balance seems to be heavily in favor of 
a revision of the present practice. 

We believe that now is the time for 
companies and agents to come together 
and get nearer to a net line basis. 
Many of the reinsurance companies are 
reaping a large harvest at the expense 
of medium sized and small American 
institutions. We believe that now is 
the time to take some step to modify 
the present practice. The American 
companies, medium and small sized, 
should be able to play a better part in 
the business. They are frozen out and 
starved out by the present “jumbo” 
line system. 

It is an encouraging sign of the times 
when a company like the Hartrorp Fire 
comes out fairly and squarely against 
the large line system. But the agents 
themselves must take part in this cam- 
paign. So long as the agents press 
their companies to write larger and 
larger lines the companies respond. 
The NATIONAL ASSOCIATION OF INSURANCE 
Acents could well devote its main at- 
tention to this subject, which is one of 
the most important in the country to- 
day, so far as fire insurance is con- 
cerned. The concentration of fire in- 
surance in a few hands will ultimately 
have a dire effect on the agency system. 
We believe that the National associa- 
tion might well set aside almost every 
issue before it and confine its attention 
to this one. 

Now that the Hartrorp Fire has 
spoken out in meeting very frankly and 
clearly it should mean a real encourage- 
ment to all who are interested in revis- 
ing the present reinsurance practice 
and getting down to a sane basis, that 
means better things for the agency sys- 
tem and the proper recognition of 
American companies of smaller and 
medium sized stature that have a right 
to live and exist, and to share propor- 
tionately in the business here in the 
United States. 








MUST INCREASE RATES 

Ir 1s no doubt apparent to all who 
have analyzed the statistics that the 
fire insurance companies in order to 
play fair with the public and their 
stockholders must increase rates on un- 
profitable classes. On some classes the 
experience for many years has been 
uniformly bad. Other classes have 
been making up the deficit and this is 
not fair. 

There have been many increased 
costs in fire insurance and the revenue 
has not been sufficient. The commis- 
sion paid local agents cannot be cut at 
this time with their own expenses in- 
creasing. 

The fire insurance companies must 
get higher rates on unprofitable classes. 
It may be possible to economize here 
and there and possibly some waste can 
be avoided. Duplications of work cer- 
tainly can be corrected, especially in 
rating and inspection bureaus. Stand- 
ardizing of forms and _ eliminating 
many of the competitive policy forms 
might well follow. The giving of cal- 
endars, souvenirs and blotters in large 
quantities can be curtailed and there are 
useless expenditures here and there 
that can be reduced. Altogether, how- 





business and not distribute their insur- 


Personal Side of the 
Insuranc 


e Business 





C. T. Deatrick, Ohio state agent of 
the Home, is vindicated at last. His 
fish stories are true, every word. For 
some time a few field men, who do not 
know a sunfish from a trout, have been 
skeptical when stories of the olden 
days were told by Mr. Deatrick of big 
sturgeons knocking down horses, etc. 
Among the doubting Thomases was 
R. T. Huggard of the Springfield. Mr. 
Huggard is now at Plum Lake, Wis., 
and the following letter from him to 
Mr. Deatrick explains it all: 

I have so many times doubted the in- 
tegrity of your statements on a certain 
subject that I am now prompted to offer 
my humble apologies which I know will 
be freely accepted. Yesterday John Hard- 
ing and I drove about sixteen miles from 
here, and near the village of Boulder at 
an abandoned lumber company’s dam, 
which was operated in the vicinity years 
ago, on the Manitowish river, we crossed 
the stream on the backs of red horses 
that were piled up so thick the top layer 
was more than half way out of water. 
After this experience you can put me 
on your list of corroborating witnesses 


when you want to talk about the Mau- 
mee. 


One of Mr. Deatrick’s stories was 
that in 1822 the same thing that hap- 
pened in 1917 to Mr. Huggard occurred 
in Ohio, when he was actually a par- 
ticipant. 


The death of I. J. Lewis, the veteran 
Chicago local agent who has been for 
over 50 years identified with the busi- 
ness in that city, removes all but three 
of the local agents now in business who 
were engaged in the same line in Chi- 
cago during the 60’s. The three left of 
the “old guard” are James H. Moore, 
of Moore, Case, Lyman & Hubbard, 
who entered the business in 1864; Fred 
S. James of Fred S. James & Co., who 
dates from 1867, and James L. Ross, 
who dates from 1866. Mr. Lewis was a 
familiar figure in the Chicago insurance 
district. He had been going down-hill 
financially for some years and he be- 
came despondent over his condition and 
his life flickered out. Mr. Lewis had 
represented the Detroit Fire & Marine 
for forty-eight years and the Michigan 
Fire & Marine for thirty-four years up 
to the time they transferred a year ago. 
He was sent by these companies to 
San Francisco to take charge of their 
adjustments and was very close to the 
management in his palmy days. 


Kenneth F. Raitt found Monday a 
day of double—one might say triple— 
pleasure. For he was not only noti- 
fied on that day that he had been pro- 
moted to chief examiner of the Iowa 
insurance department, but the stork 
stopped at his home in Des Moines and 
left handsome twin daughters. 

Mr. Raitt has been rating clerk since 
Charles S. Vance left state employment 
to become underwriting manager for 
the new Iowa National Fire of Des 
Moines. He now becomes chief exam- 
iner, to succeed Carl M. Spencer, who 








up the deficit and the fire insurance 
companies are fully justified in increas- 
ing their rates on these unprofitable 
classes. 

Take for instance the so-called out- 
side or nonprotected business. This 
has been a sinkhole for years. In every 
section of the country, figures com- 
piled show that the annual loss has 
been heavy on the class. There are 
other well known classes that need to 
be similarly treated. Stockholders of 
companies are entitled to a reasonable 
return on their money, and they must 
expect that the underwriting depart- 
ment be able to give a good account 
of itself so far as making a profit is 
concerned on each class of business 
over a long period. We hope to see 
action taken before many weeks go by 
and we believe that companies will 





ever, this will not be sufficient to make 





has also gone to the Iowa National 
Fire. Commissioner English states 
that with the repeal of the Iowa anti- 
discrimination law July 4 there will be 
need for a state rating clerk in Iowa. 


M. C. Brainerd, wétsinnits adjuster with 
the Hawkeye & Des Moines in the old 
days, and with the Hawkeye-Des 
Moine Department of the Firemen’s 
Fund in recent years; died at Methodist 
Hospital, Des Moines, Friday evening 
at six, after an illness of six months, 
Funeral services were held Sunday 
afternoon. Mr. Brainerd has been with 
the Hawkeye for over twenty years, 
He leaves besides a widow two sons, 
Louis M., who is special agent in Iowa 
for the Columbia Fire Underwriters, 
and Walter of Oklahoma City and a 
brother, Louis, of Sterling, Til. 


At Little Rock, Ark., J. Smith Speed, 
manager of the Arkansas Actuarial 
Bureau, has volunteered the use of his 
office as a “writing” headquarters for 
members of the student officers’ train- 
ing camp at Fort Logan H. Roots. 
Heretofore the members of the train- 
ing camp have had no special place to 
go when in Little Rock to write the 
home folks. 

There are 18 desks in Mr. Speed’s 
office, and the members of the officers 
training camp will be allowed the use 
of these, 


L. S. Stubbs, head of the Stubbs-Mc- 
Donald Agency Company at St. Jo- 
sephs, Mo., successor to his brother, 
L. H. Stubbs, head of the Anderson In- 
surance Agency of Cedar Rapids, Iowa, 
is a graphic and unique advertiser. He 
recently got out some tornado advertis- 
ing that was very convincing and novel. 
He takes advantage of opportunities to 
impress people with the fact that he is 
in the insurance business and_ that 
everybody should be ina state of insur- 
ance preparedness. He is a worthy 
successor of his brother. 

The impressive way in which women 
are coming to the front in the business 
world has just been illustrated in New 
York in the appointment of Miss H. E. 
Gass to an influential position in the 
Germania Fire’s metropolitan automo- 
bile department. Miss Gass is already 
well known among New York under- 
writers, having been connected for sev- 
eral years with the large brokerage firm 
of Platt & seine : 


A Policykolder in n Kentucky i in send- 
ing in an estimate of his loss writes to 
his company: 

Dear sir I had a talk with Mr. Bon- 
hife he sed five dollars that is as a 


as I can get it done the bee sscti . 1.50 
to get the mettle:............... 2.00 
time pooting on.............. moe Ne 
the resk of falling off............ 50 
the skare off falling.............. 50 


Edgar Mabie, just appointed superin- 
tendent of Federal War Risk Bureau, 
has been connected with the New York 
City department of the North British 
& Mercantile for a number of years. 
He was at one time in the brokerage 
office of Delaney & Delaney of that 
city. 

Four of the sons of Milton Welsh, the 
adjuster at Kansas City, Mo., have en- 
tered the military service. "Frank B. 
Welsh, 22 years of age, and Madison 
Welsh, 26 years of age, are at the Har- 
vard training camp in Massachusetts. 
Eugene Welsh is at Ft. Riley. training 
camp, and Mi!ton Welsh, Jr., is a lieu- 
tenant in the officers’ reserve corps. 


Wylie C. Sampson, Wausau, Wis., as- 
sociated with the headquarters of the 
Employers Mutual Liability of Wau- 
sau, Wis., was married last week to 
Miss Grace A. Turner of that city. 


Ray H. Dunphy of the Dunphy 
Agency, Milwaukee, Wis., and secre- 
tary-treasurer of the Wisconsin Plate 
Glass Exchange, is attending the of- 





have the support of all loyal agents. 


ficers’ training camp at Fort “Sheridan, 
Til. 
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Casualty and Surety Comment 








CALIFORNIA COMPENSATION 


ANNOUNCEMENT of the Royat INDEM- 
nity that it will discontinue writing 
workmen’s compensation in California, 
following so shortly a similar an- 
nouncement by the Unirep States FI- 
peLITy & GUARANTY, makes it appear 
that the conditions of the business in 
that state are unusually bad. Both 
companies did a large business and 
would not sacrifice their premium in- 
come without very excellent cause. 
One feature, of course, is the extremely 
severe loss reserve requirements of 
California. Recently, however, a law 
has been approved which will reduce 
these reserves. Probably another fac- 
tor is the state fund, which is usually 
considered one of the best of its kind 
in the country, its rates being under 
insurance department supervision and 
being the same as those of stock com- 
panies. 


BUILDING SITUATION 


“PASSING THE BUCK,” the pleasing pas- 
time now indulged in by some large 
interests in Chicago. Recently the 
ILttNoIs MANUFACTURERS ASSOCIATION 


TION EMPLOYERS ASSOCIATION of Chicago 
to continue building operations. The 
manufacturers point out that business 
conditions are excellent and that build- 
ing ought to-go on. This was in re- 
sponse to a statement by the EMPLOYERS 
AssociaATION that building was to be 
stopped. because of the high price of 
materials. The EmpLoyvers ASSOCIATION 
urges dealers in building materials to 
reduce prices, and dealers say they are 
unable to do this, because the prices 
are fixed by the manufacturers. The 
volume of building, as shown by build- 
ing permits issued for the first four 
months of this year, has dropped ‘to 
almost nothing, as compared to the 
same period last year. 

Casualty and surety agents have a 
distinct interest in this situation by 
reason of the fact that if building comes 
to a standstill there will be no local 
contract bonds and the volume of con- 
tractors’ public liability and compensa- 
tion insurance will drop down mate- 
tially, as would also the compensation 
insurance in the factories making build- 
ing material. 
vitally interested, as they have large 
lines of business in other directions 
and will not be crippled by any condi- 
tions in the building trade. 


SELECTION OF DOCTORS 


WHEN employers wake up to the fact 
that they are paying for legislative sen- 
timentality, they may do something. 

Good grounds exist for amending 


some of the compensation laws, giving 


employes larger substantial benefits; 
but, when employers are.called upon 
to pay extra to let employes select 
their own physicians in case of injury, 
they have just cause for complaint. 


The general practitioner may be, prob- 
ably is—the best family doctor, but that 
does not make him the proper surgeon 


Fortunately, they are not: 


foot the bills, they or their insurance 
carriers are entitled to select the sur- 
geons who will most quickly get the 
workmen in condition to return to 
work and most likely avoid complica- 
tions, that may result in long-continued 
payment of workmen’s compensation. 





Forrest Talks on 
Social Insurance 








A. E. Forest, vice-president of the 
North American Accident, and presi- 
dent of the Health & Accident Under- 
writers’ Conference, read a notable pa- 
per on Tuesday of this week before the 
forty-fourth annual session of the Na- 
tional Conference of Charities and Cor- 
rection at Pittsburgh. The subject was 
“Compulsory Social Health Insurance.” 
Mr. Forrest stated the points of his 
argument as follows: 

No conditions existing among wage 
earners create a necessity for compul- 
sory social health insurance. 

The scheme outlined in bills as en- 
tered in a number of legislatures is un- 
scientific and conduces to added wage 
loss rather than the contrary. 

It provides an easy method in polit- 
ical exploitation of working men and a 
curb on the attained political power of 
the wage earner. 


No Demand form Labor 


Working people in America enjoy the 
highest pay of any wage earners in the 
world, said Mr. Forrest. Organized labor 
is well officered and any great demand for 
reversal in social or economic systems 
should naturally appear from _ within 
rather than without the ranks of labor. 
Labor leaders are almost unanimous in 
objecting to the proposed plan. 
Relief of the impoverished sick of all 
classes is probably the responsibility of 
established state and municipal organiza- 
tions supported by general taxation, in- 
stead of an enforced charge upon a special 
class. Have we any assurance that the 
new bureaus created by a new social code 
will do more than is done under present 
systems except in the matter of doubling 
taxes? Eminent Statisticians have point- 
ed out that this new scheme would de- 
mand an expenditure approximating a bil- 
lion dollars a year. 
The idea behind these bills for social 
compulsory insurance rests on the suppo- 
sition that high sickness and death rates 
are prevalent among American wage earn- 
ers and that an unnecessary wage loss is 
suffered and more extended. provision for 
medical care is necessary. Comparison of 
United States health statistics with those 
of Germany and Austria shows that the 
rate of sickness in this country is not 
high. The unsupported statement that 
compulsory health insurance will act as a 
corrective for conditions of involuntary 
poverty and preventable sickness to wage 
earners is simply a theory. 


Doctor’s Place in Scheme 


The physician holds the key to the sit- 
uation in the compulsory health scheme 
proposed. The entire idea fails without 
his active co-operation. In any scheme 
for compulsory health insurance which 
calls for the enforced service of physi- 
cians they must be given a monopoly and 
monopolies usually improve their own op- 
portunities even at the expense of that 
which they serve. The commercial ele- 
ment so repugnant to social insurance ad- 
vocates creeps in. 

Psychology ranks with pathology as a 
curative agency. Christian scientists af- 
ford a lesson in applied psychology which 
we cannot disregard in looking about for 
measures in aid of that portion of the hu- 
man race needing it. 

“The influence of the mediocre family 
doctor, who usually knows the tendencies 
of each family member,” said Mr. For- 
rest, “demonstrates in most cases of sick- 
‘ness a better curative agency than can be 
found even in medical skill properly ap- 
plied by a stranger, who by law is forced 
on the fanvily as its physician and we 
should count well the cost, in terms of 
health, before we attempt to break down 
established relationships between the 
family and its medical adviser.” 


Existing Relief Agencies 





in injury cases. His employers have to 
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tinued the speaker, “for the claim that 
existing relief agencies do not fully meet 
the demands made on them, but we have 
no assurance of any betterment through 
such replacement as is suggested by the 
advocates of compulsory health insurance. 
The status of the American working man 
will be greatly altered through the ac- 
ceptance of an insurance measure * * 
* “which develops a marked adaptability 
for use in the matter of discipline, coer- 
cion and espoignage. The workingman will 
have to abandon lodge, union, fraternal 
society and insurance company and de- 
pend for insurance protection on com- 
munity contributions, politically handled. 
“His insurance then is at best but a 
temporary makeshift, as it will cease 
during unemployment. In case of pro- 
longed sickness he will have to look to 
organized charity or other existing relief 
agencies. It would be well to bring 
present state and municipal commissions 
and boards up to 50 percent efficiency be- 
a so ambitious a scheme is under- 
aken.” 


Affords No Permanent Relief 


Mr. Forrest said that no permanent real 
relief from distressing conditions can be 
obtained through the giving of cash bene- 
fits for temporary disability arising dur- 
ing the period of employment only and 
not while temporarily out of work. 

“This means,” said he, “only the trans- 
ference of money from the healthy wage 
earner who wills to be healthy and work, 
into the pockets of that irreducible 
number of hobo-minded who will not 
work, and who find encouragement for 
self-indulgence and hypochondria in the 
prospect of pay without work. The inevi- 
table result will be dissatisfaction on the 
part of the healthy, and the employer, 
followed by a critical medical examination 
and selection. The discarded workmen 
without employment, without fraternal 
affiliation or insurance will certainly be- 
come a serious problem to society.” 


Hannah Succeeds Roden 


H. F. Roden of Vancouver, who has 
been manager for the Ocean Accident & 
Guarantee in British Columbia, has been 
appointed assistant general manager of 
the Canada Accident, with headquarters at 
Montreal. John R. Hannah, who has been 
with the Prudential Trust Company at 
Vancouver, has been appointed manager 
of the Ocean Accident, succeeding Mr. 





“There is possibly some ground,” con- 








Roden. 











About People 




















James Gamewell Glass, of Chicago, and 
Miss Sara Elinor Pierce, of Madison, Wis., 
a Milwaukee-Downer college graduate, 
were married a few days ago. Mr. Glass 
is assistant manager of the casualty de- 
partment of the United States Fidelity & 
Guaranty Company at Chicago. They will 
live at 5320 Winthrop avenue, Edgewater, 
Chicago. 

* * s 


Robert H. Timmons, vice-president of 


.the Kansas Casualty & Surety, is one of 


the collaborators on a plan which has 
been laid before Secretary of War Baker, 
proposing that German prisoners of war 
now being held in England, France and 
other allied countries be transported to 
the United States and placed in prison 
camps in the wheat belt. 
s a * 
Cc. H. Boyer, manager of the casualty 
department of the National Life, U. S. A., 
has been elected president of the board of 
trustees of Carthage College of Carthage, 
Ill. Mr. Boyer is also a trustee of Penn- 
sylvania College of Gettsburg. 
* * * 


John H. McGibbons, assistant manager 
of the United States Fidelity & Guaranty 
at Chicago, and an expert on the contract- 
ing business, has volunteered his services 
to the National Council of Defense and 
will check up on the contracts awarded 
for the construction of training camps 
throughout the country. 

* * = 

David Duncan, Jr., of San Francisco, son 
of the Pacific Coast manager of the Globe 
Indemnity, who has been attending the 
officers’ training camp at San Francisco, 
has been commissioned a first lieutenant 
of infantry in the regular army. 

« * . 

David Layton, formerly manager of the 
Indianapolis office of the Workmen’s Com- 
pensation Service Bureau, has joined the 
officers reserve corps. 

* * * 

David H. Stubbs, formerly with the 
claims department of the Royal Indem- 
nity at San Francisco, who was trans- 


ferred east some months ago, has been 
appointed adjuster for the company at 
Detroit, with headquarters in the Dime 
Savings Bank building. 
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CASUALTY AND SURETY NEWS 





SHOWS INCREASE IN 
COMPENSATION COST 


Massachusetts Furnishes Good 
Example of Factors to 
Be Considered 


HIGHER RATES COMING 


Larger Benefits, Increased Medical 
Expense and Greater Accident Fre- 
quency Contribute to Result 


Boston, June 12—From the office of 
Insurance Commissioner Hardison has 
emanated a statement that workmen’s 
compensation insurance rates in this 
state must, in the immediate future, be 
considerably increased. An important 
contributing cause is the amendments 
to the compensation law increasing the 
- benefits, enacted by this year’s legisla- 
ture, although there are other factors 
which have a bearing. 

Apart from the new amendments to 
the law, however, other reasons exist 
why the cost of compensation insur- 
ance must be greater. The cost of 
medical and hospital services is con- 
tinually increasing. They are more ex- 
pensive today than ever before. Pres- 
ent day industrial conditions, the ac- 
tivity, the more crowded working con- 
ditions, employment of extra help and 
less experienced men, all have a tend- 


ency to increase accidents. There can 
be little doubt that the ratio of acci- 


KRKAMAAIAAAAAIASISASA SSSA ASIA ASAI 


Subscriptions of casualty com- 
panies to the Liberty Loan Bond 
issue and additional insurance 
phases of war financing are cov- 
ered in an article in Part II of 
this issue. 


KKKAKAAAAA AAA AAS AAA AAI 


dents per hundred thousand workers in 
Massachusetts, in the next report of 
the industrial accident board, will be 
higher than the preceding years. 


Spb bt 
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Benefits Increased 


When the original benefits were in- 
creased from one-half wages to two-thirds 
wages, no corresponding change was made 
in the maximum weekly compensation. The 
limit of $10 continued in effect, and as a 
consequence the higher wage percentage 
was of little benefit to the higher-paid 
worker. This year’s amendment increases 
the maximum to $14. 

The legislature also enacted a law pro- 
viding that hereafter an injured employe 
may select his own physician. Hitherto 
the insurance companies have been per- 
mitted to use their own physicians and to 
provide treatment in their own hospitals. 
This practice the companies claim not only 
kept expenses down, but also tended to- 
ward better treatment of the workmen, 
since the companies, in order to minimize 
the number of weekly compensation pay- 
ments, have employed the most skillful 
physicians so that speedy recoveries might 
be effected, and the employe rendered fit 
to resume his regular work as soon as 
possible. 


Waiting Period Reduced 


Chapter 90 of the acts of 1916, which 
went into effect on Jan. 1, 1917, reduced 
the waiting period from fourteen days to 
ten days. This same act provides that 
insurance companies may not discontinue 
the payment of compensation without the 
consent of the industrial accident board. 
In the past, if an injured man had: recov- 
ered, the company could stop the payment 
of compensation of its own accord, al- 
though the board could reapire the com- 
pany to resume payments after a hearing, 
Now a company must continue to pay com- 
pensation either until the workman him- 














self decides to return to work, or until 
the board authorizes the discontinuance 
of payments. 

The insurance companies attempted, for 
over a year, to cover the increased benefits 
which became effective in October, 1914, 
without an increase in rates. The result 
was that the stock companies lost over 
$600,000 on Massachusetts compensation 
business in 1915, according to returns filed 
with the insurance department. In spite 
of an increase in rates for a majority of 
classifications in May, 1916, the stock com- 
panies lost about the same amount for the 
year 1916. 

Aside from interest earnings, the insur- 
ance companies have only one consider- 
able source of revenue—premium from 
their policyholders. They are distributing 
agents for the employers of the state, and 
as the cost of compensation increases they 
are compelled to ask their policyholders 
for more funds. 

In the latest rate revision special atten- 
tion has been given to Massachusetts ex- 
perience as filed in schedule Z, and numer- 
ous exceptions for Massachusetts have 
been made as a result of the experience 
in this state, from the rates prevailing 
over the country as a whole. 


Increased Accident Cost 


Statistics show how the cost per $100 
of payroll for payment of benefits to in- 
jured workmen has been steadily mount- 
ing. For the classification “Boot and Shoe 
Mfg,” the pure loss cost was 13 cents per 
$100 of payroll for the period from July 1, 
1912, to Oct. 1, 1914, while the benefits in 
the original Massachusetts act were in 
effect. For the period after Oct. 1, 1914, 
when the amended act took effect, the loss 
cost was 19 cents. For “Cotton Spinning 
and Weaving,” under the original act the 
loss cost was 28 cents, and under the 
amended act it was 41 cents. The above 
figures do not include the ,expenses of 
management. The combined returns for 
all companies filed with the insurance de- 
partment show that the estimate of 40 
percent made by the industrial accident 
board as to the cost of new benefits which 
went into effect Oct. 1, 1914, is correct. 

In some industries it has been found 
that careful attention to safety campaigns 
and the introduction of safeguards about 
machinery have effected a reduction in 
loss cost, and if it were not for the in- 
crease in benefits provided hy law, reduc- 
tions in rates could be made in some 
classifications. The change, therefore, will 
not be a flat increase in premiums, but a 
readjustment of rates. In some cases the 
new rates will show an increase of 25 
percent or more over the present rates; in 
others the increases will be much less, 
and in some instances they will amount 
to only a few cents, 
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" Medical Service—Indiana—The Indiana 
appellate court decides against the Indi- 
ana industrial board in a case where an 
employer paid hospital and medical bills 
for an injured employe for thirty days 
and refused to pay longer when the board 
decided further hospital and medical at- 
tention was needed and ordered the em- 
ployer to pay for it. The court says that 
the board has no authority under the com- 
pensation law to give such an order where 
the employer elects to cease paying. 

In a case somewhat similar the court 
upholds the board. The employer engaged 
a doctor to attend an injured employe un- 
til he recovered, but the insurance com- 
pany carrying the liability notified the 
doctor that it would not be responsible 
for the payment beyond the first thirty- 
day period. The board gave jud ent for 
the expenses against both employer and 
insurance company. The company held 
that the board had no authority to give 
judgment beyond thirty days. The court 
holds that the insurer has no option, that 
its liability is governed by the election of 
the employer. 


Retaliatory Law Interferes 


The Western Indemnity of Dallas is 
finding it difficult to enter Nebraska to do 
a casualty business because of the Ne- 
braska retaliatory law. Texas requires a 
$50,000 deposit of companies entering to 
do a fidelity and surety business, which 
was exacted of the Lion Bonding & Surety 
of Omaha, but has no such requirement 
as to casualty business. However, the 
insurance department of Nebraska con- 
strues its law to require the $50,000 de- 
posit of the Texas company, even though 
it only seeks to do a casualty business 
and not: fidelity and surety lines. The 
charter of the Western Indemnity per- 
mits it to write bonds, however. 











AGENTS WHO WRITE 


‘Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
*“‘Conservative but Aggressive’’ WICHITA, KANSAS 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - : - INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - KANSAS CITY, MO. 
For Other States weite the Hame Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 oo Assets $1, 211, 054° 


SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 
INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-T: DES MOINES, IOWA 
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ZSTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


SOMELANO, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 1423 bernae ed Bia e, Chica ¢ 


paranorte Y yan ene Pr. Northvestern Managers, 328-336 Security Ban! innea 





General Agents, Southern = an, rnal Bid ° Detroit 

a3 RED PAULL ¢ & SON - - Goneral Agents, West yew 2 rade ne cs Wheeling 
R. H. CLARK Gencral “t, Northeastern Ohio, 337 E. Superior | Beno +, Clevelanc 
DIGGS-TERTIS INS. AGENCY, en. "Agts., Southern Ohio, 1810 ist National Bank Bi Bi — Cincinnati 
KING, McCUNE & Res. Agents, N. W. Ohio, 309 ‘Bldg., Lime 





THE MERRILL DopGE & JACKSON CO., Gen. Agente, Lucas Co., Produce Eacky Bldg., Toledo, 9. 
LIFE AND ACCIDENT 
SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


a under the laws of the State of Nebraska. Progressive business record for fourteen years 
contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
co. MERCIAL. BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


Business- Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 
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WINSHIP GIVES VIEWS 


MICHIGAN FUND SUPERVISION 





Insurance Department Sees That Ade- 
quate Rates Are Charged and Full 
Reserves Put Up 





Insurance Commissioner Winship of 
Michigan has expressed strong ap- 
proval and endorsement of the editorial 
in THE NATIONAL UNDERWRITER Of May 
31, entitled “Supervising Fund Rates,” 
and he illustrates his approval of such 
supervision of these state funds by 
state insurance departments by the ex- 
perience of and the practice adopted by 
the Michigan state accident fund. 


Michigan has a sort of state fund for 
the insuring of workmen’s compensation, 
but it is not compulsory, as in some 
states, being purely a voluntary organiza- 
tion. This fund is under the supervision 
of the state insurance department, inas- 
much as the commissioner of insurance, 
under the law, is the administrator of the 
fund. Regular examinations are made by 
the examiners of the department, just as 
other insurance carriers are examined, and 
the fund is treated by the industrial acci- 
dent board, which is the governing body 
in workmen’s compensation insurance in 
Michigan, just as it treats stock com- 
panies and mutuals writing this class of 
insurance. The premiums charged have 
been adopted by the advisory board, con- 
sisting of employers insuring in the fund 
and the commissioner of insurance, and 
in no case has business ever been written 
below the rates as fixed, which probably 
accounts for the modest volume of the 
fund’s business. 


Pays Dividends 


The fund has paid dividends of 10 
percent for three years, and a dividend of 
20 percent for one year of its existence, 
and has built up a very satisfactory 
surplus over and above its liabilities. In 
declaring dividends, it does not pay the 
dividend in cash, but credits the amount 
upon the succeeding year’s premium. The 
reserves have proved themselves adequate, 
and experience shows that in nearly every 
case settled the reserves carried have been 
more than the amount paid. In computing 
reserves, all specifics are charged out in 
full, no discount being taken for present 
value, ete.; in other words, if there is a 
death loss in which the compensation as 
fixed by the industrial accident board shall 
be at, the rate of $10 per week for three 
hundred weeks, there is $3,000 charged as 
a liability, and the same method is adopted 
with every other specific. In the case of 
nonspecific injuries, such as fractures and 
accidents without the loss of a member, 
fixed by statute, the doctor’s estimate of 
the duration of disability is taken, and to 
this is added two weeks further disability, 
and the amount computed as per agree- 
ment approved by the industrial accident 
board, is charged as a liability. 





CONDITIONS UNSATISFACTORY 





Royal Indemnity Quits Writing Com- 
pensation in California—Did 
a Large Business 





The Royal Indemnity has discontin- 
ued writing workmen’s compensation 
business in California because of dis- 
satisfaction with general conditions in 
that line. The Royal Indemnity is the 
second company that has dropped com- 
pensation in the state this year, and 
was the second company for volume of 
California business in 1916. 


San Francisco, June 12.—Besides 
California, the Royal Indemnity has 
discontinued writing compensation 
business in Colorado, Kansas and Min- 
nesota, because of unsatisfactory condi- 
tions in those states. General Manager 
Charles H. Holland, who has been a 
San Francisco visitor, leaving for home 
today, states that even the increased 
rates contemplated in California would 
not induce the company to continue 
writing compensation, because of its un- 
profitable experience. 


MERICAN LIABILITY 
COMPANY 
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Accident and Health Insurance 
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W. R. SANDERS, SECRETARY 
SECOND NAT L BANK BLDG., CINCINNATI, O. 
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AMONG THE SURETY MEN 


NO LARCENY, JUST A LOAN 





Surety Not Liable Where Officers of 
Bank Knew Cashier Was 
“Borrowing” Money 





The Massachusetts Bonding was vic- 
tor before the supreme court of Wis- 
consin in the suit brought by the Eland 
State Bank of Eland, Wis., to recover 
on a bond executed as surety for Guy 
Moses, former cashier, who is alleged 
to have misappropriated funds. In the 
circuit court the bank was awarded a 
verdict of approximately $10,000. This 
verdict is reversed by the higher court. 

The Massachusetts Bonding con- 
tended that it was not liable, alleging 
that there was no larceny and that the 
money involved was in the nature of 
loans duly passed upon. This conten- 
tion is sustained by the supreme court, 
which holds that the evidence is over- 
whelming that the plaintiff bank, 
through its officers, knew all the facts 
relating to the alleged misappropria- 
tion of funds of the bank and treated 
the funds as loaned by the bank. The 
alleged shortage has since been made 
good by an assessment upon the stock- 
holders. 





Surety Notes 


Conkling, Price & Webb of Chicago, gen- 
eral agents of the Fidelity & Deposit, have 
this week signed bonds guaranteeing war 
supply contracts for over $11,500,000. 


The Aetna Casualty & Surety has exe- 
cuted a bond for the Peters Cartridge 
Company, covering a contract of $1,500,000 
for furnishing bullets to the Frankford 
(Pa.) Arsenal. The business was written 
by John P. Ryan, manager of the bonding 
department at Cincinnati. 


Binder Was Not Binding 


The Massachusetts Bonding has won an 
interesting case in New York brought un- 
uer a burglary policy. Strathstein & Na- 
del of New York instructed their broker, 
J. H. Feldman, to secure $3,000 burglary 
insurance on their cloak manufacturing 
establishment. He secured one binder 
after another, pending inspection, im- 
provement, etc., one of them expiring on 
Feb. 18. On March 2 at 11 o’clock the 
broker applied for a new binder for $3,000, 
but asked that it be dated back to Feb. 13, 
expiring March The counterman 
agreed, on condition that no loss had oc- 
curred. On March 3 a loss was reported, 
and an investigation showed that it had 
been discovered at 8:00 a. m., March 2, 
and that the assured had notified their 
broker. The broker denied knowledge of 
the loss. He claimed that from Feb. 18 
he had been trying to get a new binder, 
but had not found the counterman in. 
The company defended on the ground that 
the binder was secured through misrepre- 
sentation. 


Leaves the Rating Bureau 


San Francisco, June 13—The United 
States Fidelity & Guaranty, which discon- 
tinued writing compensation insurance in 
California on May 15, has resigned from 
the California Inspection Rating Bureau 
for that reason, and is succeeded on the 
classification and rating committee by the 
Globe Indemnity. 
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IN THE ACCIDENT FIELD 


MARYLAND ISSUES NEW FORM 


“Marcasco” Accident Policy at Low 
Rate as Companion to “Marcasco” 
Disability Contract 


The Maryland Casualty has issued 
the “Marcasco” accident policy as a 
running mate to its popular “Marcasco” 
disability policy. To select and pre- 
ferred risks it is sold at a premium 
computed on the basis of $8 for each 
$100 monthly indemnity and $2 for each 
$1,000 principal sum. Thus a policy for 
$100 monthly indemnity and _ $5,000 
principal sum costs $18 a year. It pays 
monthly indemnity for total disability 
for not more than fifty months and 
half indemnity for partial disability for 
not more than six consecutive months. 
Double benefits are payable for in- 
juries received while the assured: is a 
passenger on a railway passenger car 
or steam passenger vessel, provided the 
injuries cause the wrecking of the car 
or vessel, or where the assured is in a 
passenger elevator. The principal sum 
indemnities accumulate 10 percent an- 
nually for five years. The policy pro- 
vides for surgeons’ fees and gives a 
certificate of identification. 


Reinsurer Held Liable 


The court of appeals at New York holds 
that the United States Casualty owes the 
Casualty Company of America $10,000 
claim, interest and costs, under a reinsur- 
ance agreement. In 1904 Henry Curtis El- 
liott had an accident policy in the Cas- 
ualty Company of America, which did not 
cover in Alaska. Part of the liability un- 
der this policy was reinsured in the 
United States Casualty. In 1908 the Cas- 
ualty Company of America issued another 
policy to Elliott, and this policy did cover 
in Alaska. One-half the liability was re- 
insured in the United States Casualty. 

In 1909, Elliott was killed by a snow- 
slide in Alaska and his widow_secured 
judgment against the Casualty Company 
of America for $8,436.90 under the policy. 
The United States Casualty, as reinsurer, 
denied liability on the, ground that the 
failure to exempt itself from this liabil- 
ity in Alaska in the reinsurance arrange- 
ment was due to a mutual mistake. The 
supreme court found for the United States 
Casualty, but it was reversed by the ap- 
pellate division. 





Maryland’s War Rider 


The Maryland Casualty has _ issued the 
following war rider to be applied to acci- 
dent and health policies: : 

“Tt is further agreed that this policy 
shall not cover accident or injury, whether 
fatal or nonfatal, sustained by the insured 
anywhere on land or sea, which shall be 
caused by war or by any act of war, or 
anywhere at sea which shall result from 
or be caused by damage to, or wreckage 
or loss of any vessel by whatsoever 
cause, or anywhere at sea, or while in 
any part of the territory of any of the 
governments at war beyond the confines 
of North America, which shall result from 
or be caused by any weapon, implement, 
projectile, explosive or contrivance of any 
kind used in warfare, anything in the 
policy to the contrary notwithstanding. 

“Nothing herein contained shall vary, 
alter or extend any provision or condi- 
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tion in the policy other than as herein 
stated.” 





Benjamin May Start Company 

The relations between the Chicago 
Bonding and F. W. Benjamin, who has 
been superintendent of the monthly pre- 
mium accident and health department, 
came to an end this week. Mr. Benjamin 
went with the Chicago Bonding when the 
Prudential Casualty, of Indianapolis, was 
merged into that company. A number of 
detail matters had never been settled and 
the company and Mr. Benjamin did not 
speeex likely to reach any agreement on 
these. 

Some time ago Mr. Benjamin had par- 
tially prepared plans for the organization 
of a mutual accident and health company 
at Indianapolis, and it is probable that he 
will now put these plans into execution. 
He had not moved his family to Chicago 
and he has returned to Indianapolis this 
week. The Chicago Bonding has not yet 
announced the appointment of his suc- 
cessor. 


Change at New York Office 


The connection of A. G. Macainsh as 
manager of the accident and health depart- 
ment of the Fidelity & Deposit at New 
York has been terminated. Mr. Macainsh 
had held this position about a year, having 
come from a New York brokerage house 
as an assistant to Mr. Campbell. This de- 
partment has been placed in the charge of 
Arthur L. Dietrick, assistant manager of 
the casualty department of the company 
at New York, who will now have oversight 
of the burglary, accident and health de- 
partments. 


Had Its Best Month 


During the month of May the Central 
Business Men’s Association of Chicago 
received 2,901 accepted and paid for appli- 
eations. This is the largest month in the 
association’s history. Three agents wrote 


from 50 to 100 and 28 wrote from 20 to 50. 


Arrested on Forgery Charge 


Edgar L. Martin, who recently retired 
as resident manager of the accident de- 
partment of the General Accident at Los 
Angeles, has been arrested on a charge of 
forgery preferred by the company. He 
is accused of collecting premium checks 
made out in favor of the company sub- 
sequent to his discharge, forging the com- 
pany’s endorsement and appropriating the 
proceeds to his own use. It is under- 
stood that his shortage totals several 
hundred dollars. 





Forty Agents Enlist 


Forty agents connected with the cas- 
ualty department of the National Life, 
U. S. A., have enlisted in the army or 
navy service. The war has hit selling 
forces of the industrial business rather 
‘hard, as many of the men engaged in it 
are within the age limit and many felt 
that they would prefer to enlist rather 
than be drafted. 





Will Move to Gary 


Gary has offered inducements and the 
Star Health & Accident will move its 
headquarters there from Rochester, Ind., 
ee a branch office, in the latter 
city. 





Not to Write War Coverage, 


The National Casualty of Detroit has 
decided it will not write war coverage at 
all. It holds that war is not an accident 
and that injuries received in that connec- 
ee cannot be considered accidental in- 
uries. 





Accident Notes 


T. A. Bean, agent of the American Li- 
ability at New Albany, Ind., who died re- 
cently, has been succeeded by his son and 
daughter, John and Mary Bean. 


The Business Men’s Accident of Kansas 
City has announced an extra commission 
varying from $1 to $4, according to the 
class of policy, where annual premiums 
are collected with the application and re- 
ported to the company. 


Self-Insurer Hit Hard 


Another serious mine disaster, the third 
at Butte since the Montana compensation 
law became effective nearly two years ago, 
and the second on properties of the North 
Butte Company, occurred Saturday when 
fire swept the lower levels of the Granite 
Mountain mine. The loss of life is esti- 
mated at 150. The company is a self- 


gag under the Montana compensation 
aw. 


100 or more applications each, ten wrote |}. 


NEWS OF COMPENSATION 


AWARDS FOR TYPHOID FEVER 





Wisconsin Industrial Commission, Fol- 
lowing Supreme Court, Establishes 
Important Precedent 


The Wisconsin industrial commission 
last week announced its awards in the 
Eau Claire typhoid fever cases. It 
made awards totalling $5,356.83 in the 
seven cases involved. In accordance 
with the decision of the Wisconsin su- 
preme court, the industrial commission 
in these cases holds that typhoid fever, 
contracted by an employe as a result 
of drinking polluted water furnished by 
the employer, is a personal injury acci- 
dentally sustained. Occupational dis- 
eases are not covered by the Wisconsin 
compensation act, unless such diseases 
are proximately caused by accident, as 
in these cases. 

In 1914 thirteen workmen employed by 
the New Dells Lumber Company con- 
tracted typhoid fever. Two of them died. 
The widow of one of them, Mrs. Frieda 
Vennen, thereafter brought suit at com- 
mon law against the lumber company, 
claiming that the death of her husband 
‘had been caused by the negligence of the 
‘company in supplying infected drinking 
water to its employes. The supreme court 
of the state held that any claim which 
the widow might have would be under the 
compensation act. 

The widows and five of the men who 
had contracted typhoid fever then filed 
application with the industrial commission 
for compensation. The commission finds 
that the typhoid fever in these cases was 
contracted through the drinking of in- 
‘fected water supplied from the private 
system maintained by the lumber com- 
pany, and awards death benefits to the 
two widows and compensation for the time 
— through sickness to the other appli- 
cants. 


Protests Election 


The Employers Liability has protested 
to Insurance Commissioner Hardison 
against the ruling of Manager Magoun of 
the Massachusetts Rating & Inspection 
Bureau _ to the effect that the rule requir- 
ing a three-fourths vote should not apply 
to election to company membership on the 
governing board of the bureau. The 
United States Casualty was elected by a 
vote of 8 to 7 against the Employers 
Liability, which have been named by the 
nominating committee. The Employers 
liability invoked the three-fourths rule 
and this was overruled by Manager Ma- 
goun, who was sustained by the board by 
a vote of 10 to 5. The Employers Lia- 
bility has about the largest compensation 
business in Massachusetts. 


Illinois Amendment 


The recent amendment to the Illinois 
compensation act, effective June 1, in- 
creased the minimum in death cases from 
$1,650 to $1,850 and the maximum from 
$3,500 to $4,000, where there is a widow 
with children under 16 years of age as 
dependents. It also increases the mini- 
mum indemnity in nonfatal cases from 
$6 per week to $7.50 and the maximum 
from $12 to $15 where there are depend- 
ents under 16 years of age. 


Board Is Upheld 


Judge Thomas R. Gordon of Louisville 
has affirmed the award made by the Ken- 
tucky workmen’s compensation board to 
Mrs. Anna Hollenbach for the death of 
her husband. The latter was killed when 
he came in contact with a live wire, and 
the case turned on whether or not he had 
quit work for the day. The employer was 
satisfied with the finding of the compensa- 
tion board, but the United States Fidelity 
& Guaranty, insurance carrier, appealed. 
In his opinion Judge Gordon held that the 
action of the board stands upon the same 
footing as the verdict of a jury and should 
not be set aside unless wholly unsupported 
by evidence. 


Files California Manual | 


San Francisco, June 18—G. F. Michel- 
bacher, actuary of the National Workmen’s 
Compensation Bureau, has filed the pro- 
posed new California compensation man- 
ual, together with the new Industrial Com- 
pensation rating schedule and plan for 
experience rating, with the California in- 
surance department. It has accepted the 
rate formula, with the exception of the 
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expense factor of 39 percent, which in- 
cludes the assumed underwriting profit or 
profit and loss item of 1% percent. A com- 
mittee from the California Inspection Rat- 
ing Bureau will meet with the state acci- 
dent commission this week to discuss the 
expense factor, after which the proposed 
manual will be taken up with the insur- 
ance department for approval. 


WILL CONSIDER AMENDMENTS 
Wisconsin Legislature Has Up Con. 


solidated Bill in Which All Pro- 
posed Changes Are Embodied 





After months of hearings the Wis- 
consin legislature will this week con- 
sider the consolidated bill (611 S), 
carrying all proposed changes to the 
Wisconsin workmen’s compensation 
law. Taken as a whole, the present pro- 
posed changes carry an increase in the 
total compensation that would be paid 
under the present law of approximately 
12% percent, according to calculations 
by statisticians, on the losses paid dur- 
ing the fiscal year ending June 30, 1916, 
The bill will probably not be in shape 
for the governor for two or three 
weeks. Some of the changes proposed 
are: 

Removal of the limitation of ninety 
days for hospital and medical care, leaving 
the question to the judgment of the in- 
dustrial commission. This would add 
about one-half of 1 percent to the losses. 


Sliding Scale Introduced 


Substitution of a sliding scale for the 
fixed maximum and minimum wage allow- 
ances on which compensation i 
Under the present law 65 percent of the 
average weekly wage is paid. The mini- 
mum wage on which compensation is now 
based is $7.50 and the maximum $15 
weekly. The sliding scale proposes 70 
percent for a person not receiving to ex- 
ceed $7.20 weekly; 69 percent for those 
receiving between $7.21 and $7.80, and so 
on to 60 percent of weekly wages between 
$17.41 and $18. This would increase the 
total compensation 3 percent. 

Multiple injury clause, increasing for 
injuries to more than one finger or toe, 10 
percent above the schedule allowance. 
This would increase the compensation .3 


percent. 
Calculation of Wages 


The basis of calculation of the average 
weekly earnings is changed from one-fifty- 
second of the average annual earnings of 
the employe to one-fiftieth. This will in- 
crease the amount of compensation paid 
by 4 percent. 

Among other changes which increase 
the allowances are: 

Treble compensation for injury or death 
in the case of minors working at a pro- 
hibited employment. The number of em- 
ployes which an employer must have to 
come under the act, reduced from four to 
three. The employer is made primarily 
liable, and the insurance company second- 
arily liable. Where the employer is guilty 
of inexcusable delay in paying compensa- 
tion the amount awarded is increased 10 
percent. The sale of hospital tickets, or 
contracts for medical service between 
employer and employe for the purpose of 
discharging any of the liabilities imposed 
under the act is prohibited. This provi- 
sion is said to correct a situation that 
exists in lumber camps. 


Compensation Notes 


D. H. Reme, inspector in the Chicago 
office of the Workmen’s Compensation 
Service Bureau, has been transferred to 
the Detroit office as inspector. 


Governor Whitman of New York has 
vetoed the bill to bring the state fund 
compensation rates under the control of 
the state insurance department, as are the 
— of other classes of carriers in New 
York. 


Governor McCall of Massachusetts has 
appointed Frank J. Donahue, now chair- 
man of the Massachusetts industrial acci- 
dent board, to one of the two new places 
created under the amendments of the 
compensation law and John H. Coggswell 
to the other. Representative Kennard is 
appointed Mr. Donahue’s’ successor as 
chairman of the board. 
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Casualty Premiums Received and Losses Paid in Kansas in 1916 on Several Lines 
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Returns of Companies Writing Only Accident and Health Insurance in Kansas 
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Casualty Premiums Received and Losses Paid in Colorado in 1916 on Several Lines 
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+Recoveries exceeded losses by this amount. 
tReturn premium. 
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Returns of Companies Writing Only Accident and Health Insurance in Colorado 
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MAY E HAVE RA “RATE-MAKER | # 
NEW PLAN BEING CONSIDERED 


Meanwhile Plate Glass Companies De- 
cide on Advance Based on Manual 
—Effective July 1 


In an article which appeared in THE 
NATIONAL UNDERWRITER in the issue of 
May 17, entitled, “Conditions in Plate 
Glass Insurance,” reference was made 
to a possible solution of the plate glass 
situation through the medium of the 
rate-maker. It is learned that since 
that time the plate glass insurance in- 
terests have had under consideration a 
proposal of this character and that 
there is very great possibility of a man 
of high standing in the casualty busi- 
ness engaging in this line of work. 
The details of the plan have not yet 
been fully worked out, but it is ex- 
pected that it will provide a solution 
of many problems through the medium 
of a scientific rating system, which is 
as necessary to safe conduct of this 
class of business as it is ig any other 
line of insurance. 


DECIDE UPON RATE ADVANCE 


As the result of two special meetings of 
executive officers of plate glass insurance 
companies, held in New York, rates on this 
class of insurance will be generally ad- 
vanced through removing discounts from 
manual, The increase will amount to from 
20 to 25 percent. The new rates will be- 
come effective in most of the states on 
July 1. They are already effective in 
Maine, Vermont, Rhode Island and Con- 
necticut, and in the city of Philadelphia. 
The states in which they will be made ef- 
fective are as follows: Colorado, Dela- 
ware, Florida, Idaho, Illinois outside of 
Cook county, Kentucky, Louisiana, Mary- 
land, Michigan, Minnesota, Montana, Ne- 
vada, New Mexico, North Carolina, North 
Dakota, ona bg outside of Phila- 
delphia, Tennessee, Utah, Virginia, West 
Virginia, Wisconsin and Wyoming. 

The price of plate glass is now fully 
100 percent higher than it was a year ago, 
and there are prospects of further in- 
creases. In addition, the war conditions 
are creating extra hazards, and it became 
imperative for the plate glass insurance 
companies to take action to meet this 
situation. 

Any scientific rating plan would neces- 
sarily take some months to work out, and 
an advance on manual lines would be 
necessary pending such an arrangement. 


San Francisco, June 13—The Plate Glass 
Association of California has reduced the 
differential on plate glass rates in twenty- 
three California cities from 33% to 25 
percent, while continuing the differential 
on three other cities at the latter figure. 
The increased rates are effective Aug. 1. 
They are due to the increaSed cost of | 
plate glass and replacements, : 

Whitney Palache and James Wyper, vice- 
presidents of the Hartford Fire, have been 
elected vice-presidents of the Hartford Ac- 
cident in order to have closer official re- 
lations between the two companies. 


Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1916 








2) es mah eles $1,691 ,384.09 
RRND ic eS Nagai 979,433.38 
RORRRINE Nate RK WE ow Aa 350,000.00 
NPC OUISIUS 2 bys su eulo sts 361,950.71 
Surplus to Policyholders. ... . 711,950.71 
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720 Racine St. Milwaukee, Wis, 
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STUDY THE DEAN SCHEDULE 
Taught by Mail in 20 Lessons 
FIRE PROTECTION 
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HAVE. GIVEN AN AMBULANCE 


Conkling, Price & Webb of Chicago 
Take Action That It Is Hoped 
Others Will Follow 


Conkling, Price & Webb of Chicago, 
general agents of the London Guaran- 
tee and the Fidelity & Deposit, have 
fitted out an ambulance for the Amer- 
ican Ambulance Field Service, and it 
leaves at once for France. It will be 
driven by Ralph Johansen, a graduate 
of the University of Chicago. 

This ambulance service was largely 
organized, financed and operated by 
Americans and is estimated to have 
saved the lives of several hundred 
thousand French soldiers. When it is 
realized that from this time on every 
French soldier lost has to be replaced 
by an American soldier, the importance 
of this work from a purely American 
standpoint is more thoroughly realized. 
It is hoped that Conkling, Price & 
Webb’s example -will be followed by 
several other insurance firms in Chi- 
cago. ; 











NEWS of the 
LIVE STOCK 


| Insurance Business 




















Ready to Write Business 


The Warmers & Breeders Live Stock, 
of Danville, [11., which has been in proc- 
ess of organization for some time, is 
now getting out its printed matter and 
expects to be ready to write business 
within a few days. The election of per- 
manent officers will be held very shortly. 

X. F. Beidler, chief executive clerk in 
the office of the secretary of state of 
Illinois for the past four years, has ten- 
dered his resignation, effective within two 
weeks, when he will become office manager 
of the Farmers & Breeders Live Stock. 

The company has purchased $25,000 of 
Liberty Loan bonds, which it will de- 
posit with the secretary of state of Illi- 
nois, 


Standard Soon to Start 


The Standard Live Stock of. Oklahoma 
City expects to begin writing business in 
a short time and is now casting about 
for a competent underwriter. Albert H. 
Heliker and H. lL. Davenport are sales 
managers. Its proposed capital and sur- 
lus are $1,000,000. At the annual meet- 
ing, held June 5, the following officers 
and directors were chosen: 

G. T. Bryan, president and _ general 
manager; Jesse M. Robberson, second vice- 
president; Joseph L. McKeown, secretary 
and acting treasurer; Dr. D. F. Hinckley, 
chief veterinarian; Judge J. B. A. Robert- 
son, general counsel. 

Board of Directors—G. T. Bryan, Okla- 
homa City, ex-president of the Board of 
Agriculture, real estate investments; Jesse 
M. Robberson, Loco, Okla., president First 
State Bank, Ringling, Okla.; president 
State Bank of Loco, Okla., land owner and 
fancy cattle raiser; Isaac Roberts, Orr, 
Okla., land owner and cattle raiser; Joe 
C. Miller, Bliss, Okla., capitalist and fancy 
cattle raiser, president of the 101 Ranch; 
Joseph L., McKeown, Oklahoma City, for- 
merly financial secretary A. and M. Col- 
lege, formerly with the state inspector 
and examiner's office; Dr. D. F. Hinckley, 
Oklahoma City, veterinary surgeon; Jonas 
B. Spitler, Yukon, Okla., banker, farmer 
and live stock man. 





Get General Agency 


Jones, Launt & Barrett have been ap- 
pointed general agents of the Chicago 
Bonding & Insurance at Philadelphia for 
all lines, 


Casualty Notes 


The Royal Indemnity has retired from 
Minnesota, 


The Chicago Bonding has been qualified 
to write casualty and surety business in 
Tennessee, 

Under the new Utah compensation law, 
effective July 1, Salt Lake City probably 
will carry its own insurance. The city 
commission does not favor insuring in a 
casualty company nor in the state fund. 


Compensation and medical expense of 
$668,568 was paid by employers, stock in- 
surance companies and the state fund 
during the first twenty-three months opera- 
tions on the Montana workmen’s compen- 
sation act, according to a summary 
prepared by the industrial accident commis- 
sion as of May 31. Liability for future 
compensation payments totals $110,000, 





SERVICE”_ That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 
Companies in fourteen states. 


Representing several conservative and well-established 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlementy 


We Can Supply Your Needs—Write Us 





making the aggregate benefits under the 


Montana law to that date $778,568. 





INSURANCE IN GUATEMALA 


Only Four Life and Four Fire Com- 
panies Are Doing Business in 
That Country 


Despite the fact that Guatemala im- 
poses no unreasonable restrictions up- 
on the operation of foreign life and 
fire insurance companies, there are 
only four of each class doing business 
in the Republic. The life companies 
are the Sun, the Imperial, and the Con- 
federation of Canada, and the Pan- 
American of New Orleans. The total 
amount of life insurance written by 
these four companies in 1915 was ap- 
proximately $500,000 gold. Life insur- 
ance protection is fairly well accepted 
by the people, and the four companies 
had been steadily increasing their vol- 
ume of business until the beginning of 
the war. With the exception that the 
premiums charged here are_ higher, 
relatively, than in the United States, 
the business is conducted on much the 
same general plan. 

The fire insurance companies are the 
Alliance Assurance, Northern Assur- 
ance, and Commercial Union of Lon- 
don, and the Fire Insurance of Ham- 
burg. The rates for fire insurance are 
one-half of 1 per cent a year for brick 
buildings with tile roofs, and 1% per 
cent a year for brick buildings with 
iron roofs. Probably fire insurance 
will never prove profitable in Guate- 
mala, for the reason that there are no 
frame buildings and no heating appara- 
tus of any description used except in 
kitchens. Fires are very rare. 

Foreign insurance companies must 
obtain a permit from the Government, 
and are required to pay 1,000 pesos 
($25 U.S. gold) a year as taxes. There 
are no domestic insurance companies 
of any character in Guatemala. 

The laws regulating life and fire in- 
surance companies do not differ from 
those that govern other corporations. 
However, decree No. 630, approved 
Jan. 28, 1903, provided that “Within five 
years from this date, foreign life and 
fire insurance companies will not be 
allowed to continue business in this 
Republic unless they invest in this 
country at least one-half of the pre- 
miums they receive from the insured 
parties.” This decree has never been 
enforced, but just at the present time 
the newspapers are agitating the sub- 
ject. The law requiring insurance com- 
panies to publish a yearly statement of 
their standing has likewise been ig- 
nored. 


BROWN’S ESTIMATES 


“Brown’s Estimates and Agent’s 
Companion” by Adjuster James N. 
Brown of St. Louis is a standard work 


giving measurements and weights with 
rules for finding equivalents and other 
useful information required in adjust- 
ing fire losses. It contains authorita- 
tive chapters on depreciation, rules for 
estimating value of building, cost of 
material—a splendid guide for anyone 
having to do with adjusting losses. In 
addition the book gives standard re- 
quirements and conditions of the more 
common special hazards and a digest 
of the standard form of policy. It sells 
for $2, Tue NATIONAL UNDERWRITER being 
the sales agent. 








George Elliot’s 
Good Advice 








You must be sure of two things: You 
must love your work, and the other is 
you must not be ashamed of your work. 
No matter what a man is, I wouldn't 
give two pence for him whether he was 
the prime minister or the rick-thatcher, 
if he didn’t do well what he undertook 
to do—GEORGE ELLIOT 








AMERICAN BONDING 


CASUALTY COMPANY 
SIOUX C 


SURETY 
\ BONDS 
ae a 


CAPITAL, $500, 000.00 


Fully paid up and deposited with 
Iowa Insurance Department. 

We are entering other States and 
open to propositions from Agents 
desiring connection for Bonding 
and the miscellaneous Casualty 
lines, particularly Automobile. 


Write 
A. G. OGLE 


2nd Vice-President 

















ELIMINATE THE KNOCKER! 
Dissatisfied claimants handicap the accident and health 
agent heavily. THE NATIONAL INVESTIGATION 
BUREAU, C., adjusts claims for policy holders any- 
where. No charge for preliminary investigation and es 
timate of cost of service. Agents—refer dissatisfied claim 

ants to us. Our work for them HELPS YOU. 
Dr. W. eae Magruder, Pres. and Medical Director 
24 Madison Ave., Baltimore, 
anate TERS FOR THE INSURED 





POCKET EXPIRATION BOOKS 
Manila and Leather Covers 
Write for Prices 
THE NATIONAL UNDERWRITER 





1362 Insurance Exchange, Chicago 








Woolworth Bldg. 
NEW YORK 





we INVESTIGATE INSURANCE RISKS 


of all kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


IN REGARD TO THE MORAL HAZARD 


THE JORDAN REPORTING CO. 


Division Offices 
Harris Trust Bldg. 
ICAGO 


Railway ro om 
ST. LOU 
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UP TO NATIONAL CONFERENCE 


Question of Term Policy for Farmer’s 
Car Referred After Being Turned 
Down by Western Body 


Whether term fire and theft auto- 
mobile policies for farmers’ cars will be 
according to Hoyle is now a question 
for the National Automobile Under- 
writers’ Conference to determine. The 
matter came up at a special meeting of 
the western conference last Friday and 
first action was a disapproval of the 
plan. The arguments in favor of the 
term contract were forcefully put for- 
ward by Charles E. Sheldon, vice-presi- 
dent and western manager of the Amer- 
ican, and others. The body reconsid- 
ered and the final action was to refer 
the matter to the national body. 

One argument that seemed to carry 
great weight was that much of the farm 
business is not now being written by 
stock companies, and a term contract 
with three years’ premiums would make 
the automobile business attractive to 
the farm solicitor. The majority of 
farm men go after premiums that are 
worth while, with a good commission, 
and the small annual premium for an 
automobile policy at a low commission 
does not look good to them. The pro- 
posed term contract is so figured that it 
does not discriminate either against or 
in favor of the farmer and would be 
permissible in antidiscrimination states. 


Organize to Hold Business 


Plans are under way for the organiza- 
tion of the casualty agents at Nashville, 
Tenn. The present movement had its in- 
cipiency in an effort to show the automo- 
bile owners of Nashville that they were 
not being imposed upon by the present 
rates on motor cars. The automobile club 
published a statement that the 1916 in- 
surance report showed a profit of 43 per- 
cent in the several lines of auto insur- 
ance. A suggestion of a lower rate was 
made to the club by the Automobile Un- 
derwriters (reciprocal) Association of San 
Antonio, Texas, but admission to the state 
has been refused by the Insurance Depart- 
ment, the assets of the association being 
insufficient. a 

The casualty association at Nashville 
expects to be fully organized within the 
next ten days, and Phelps Smith, of Dud- 
ley Gale & Co., is at the head of the or- 
ganization committee. One of the first 
steps of the organization will be to collect 
the data of the actual per cent of profit 
in writing auto insurance at Nashville. 





Has Ninety Agents in Ohio 


The Security Mutual Automobile of 
Youngstown, Ohio, now has 90 agents in 
the state. The secretary is R. G. Davis, 
of the well known Davis insurance family 
of Youngstown and Cleveland. The presi- 
dent is R. E. Cornelius, president of the 
Mahoning National Bank. Philip Wick, 
president of Youngstown Securities Com- 
pany, and M. E. Dennison, vice-president 
of the First National Bank are vice-presi- 
dents. The other directors are C. H. Ken- 
nedy, cashier Commercial National Bank, 
and C. A. Cochran, second vice-president 
and secretary Youngstown Iron & Steel 
Company. The Davis Securities Insurance 
Agency Company of Youngstown is gen- 
eral agent. 





Hazard in Dealers’ Policies 


Sixteen cars were damaged to an ex- 
tent of about $8,000 in a fire that at- 
tacked the Armstrong Automobile Com- 
pany’s garage at Sioux Falls, So. Dak., 
last week. Cars in the basement were 
damaged to the greatest extent. The fire 
emphasizes the necessity for a careful in- 
Spection and report on all dealers’ poli- 
cies, In this case the rate was probably 
not commensurate for the additional haz- 
ard of cars stored in a place from which 
they could not easily be taken out in case 
re. 
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KIND OF THEFT NOT COVERED 


New York Supreme Court Holds “Lar- 
ceny by Trick and Device” 
Is Not Insured 


Theft, as used in an insurance policy, 
does not include all forms of larceny 
recognized by law. A policy insuring 
an automobile against theft does not 
insure it against larceny by trick and 
device, the commission of which in- 
volves as an essential element the de- 
ception of the insurer by obtaining 
possession of the automobile through a 
device of a written agreement to sell 
it for another person. This interesting 
ruling has just been made in the appel- 
late division of the supreme court of 
New York. The case on trial was that 
of Delafield vs. The London & Lan- 
cashire Fire. 

The plaintiff, Eugene L. Delafield, was 
the owner of a Lozier motor Car, which he 
gave into the possession of the R. W. 
Lewis Corporation for the purpose of hav- 
ing it sold and took a receipt. In his com- 
plaint, the plaintiff alleges that the R. W. 
Lewis Corporation entered into a con- 
spiracy to steal automobiles, employing 
the device of procuring cars for the 
ostensible purpose of sale, and that the 
plaintiff's car was of the number. The 
plaintiff charges that his car was stolen 
by the Lewis Corporation in this manner. 
The plaintiff showed that he was insured 
by the defendant, the London & Lan- 
chashire Fire, against direct loss or dam- 
age by theft, robbery, or pilferage, by any 
person or persons other than those in his 
employment, service or household. Under 
this insurance policy the plaintiff sought 
to recover the value of his automobile, 
claiming that his automobile was the sub- 
ject of a theft and by a person not in his 
employ. The answer of the defendant in- 
suranee company made the point that the 
R. W. Lewis Corporation when it sold the 
plaintiff's automobile was in his employ. 
The plaintiff demurred to this defense on 
the ground of insufficiency, and the court 
below overruled the demurrer; hence an 
appeal was taken. The supreme court, in 
affirming the order overruling the de- 
murrer and dismissing the complaint, 
ruled as follows: “This is an allegation 
of common law larceny by trick and de- 
vice, in which plaintiff parted with pos- 
session as a result of a deception but 
not with his title. While this policy in- 
sures against “theft,” it seems clear that 
it was not the intention of the parties to 
the contract of insurance to insure against 
larceny by trick and device; that is, theft, 
the commission of which involves, as an 
essential element, the deception of the in- 
sured, resulting in a surrender of. the 
possession of his property. The term 
“theft,” as used in this policy, does not 
include all forms of larceny recognized by 
law. It does not include a larceny per- 
petrated, as this was, under the form and 
guise of a business transaction conducted 
by the insured himself.” 


List Price Increases 


The following increases in automobile 
prices have been announced: 


1d New 
Maker Model Price Price 
Oakland—2-P. Road. ....... $875 $945 
Oakland—5-P. Tour. ...... eve See 945 





Auto Company Names Officers 


The Badger State Mutual Limited Auto- 
mobile, of Rhinelander, Wis., organized re- 
cently, has elected the following officers: 
President, Charles H. Marshall, North 
Crandon, Wis.; vice-president, Victor H. 
Schneider, Iron Mountain, Mich; secretary, 











Peter P. Dondaneau, Rhinelander; treas- 


tors, the officers and William Gilligan, Jr., 
and John Knudson. The home office has 
been established at 17% South Brown 
street, Rhinelander. 


Ratings on New Models 


Insurance ratings on newly announced 
models of motor cars follow: 
Westcott Motor Car Co., Richmond, Ind. 


Type of List Ins. Col. 

Model Body Price H.P.Class 
18 4-P. Roadster ..$1,790 29 Cc 
18 (*be OUR cess 1,790 29 € 
18 G=F* VOUr: . o06c 1,790 29 € 
18 7-P. Tour. (Vic.) 1,940 29 D 
18 5-P. Tour. (Vic.) 1,940 29 Dd 
18 7-P. Sedan ..... 2,390 29 F 
18 5-P. Sedan ..... 2,390 2 F 





Motor Notes 


The Wisconsin Automobile of Monroe, 
Wis., reports having passed the 800 mark 
in the issuance of policies. The company 
was licensed last year. 

The United States Mutual Automobile 
has been organized at Saginaw, Mich., with 
R. H. Fletcher as president and A. O. Heine 
as secretary-treasurer. 

Upton Beall, for many years in charge 
of the automobile department of Johnson 
& Higgins, is making a whirlwind cam- 
paign for business as the head of the 
— department of the Germania 

ire. 

At Portland, Ore., where jitney buses 
have been operating without bonds, an 
ordinance has been enacted requiring a 
bond covering liability to the public and 
property damage also. 








Fire Insurance Decision 








_ Where a fire policy, which described the 
insured property as located on the south- 
west quarter of section 22, declared that 
insured’s title to the land was under a 
homestead claim against the government, 
to be perfected, the true location of the 
homestead, which was located on the 
northwest quarter of such section, may, in 
an action on the policy, be shown to 
correct the description. Where the insurer 
received and retained proofs of loss, sent 
nearly a month after the fire, and dis- 
patched an adjuster, who examined the 
insured under oath, the provision of the 
policy requiring insured to give immedi- 
ate notice of loss was waived. The ques- 
tion whether insured misrepresented the 
value of the property, and thus avoided 
the policy, under a clause declaring that 
concealment or misrepresentation should 
invalidate it, was held, under the.evidence, 
for the jury. Property located on a 
homestead claim was insured against fire. 
Proofs of homestead, consisting of affida- 
vits, one by insured and two by others, 
which set up the destruction of the prop- 
erty before the policy was issued, were 
offered in an action on the fire policy. The 
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urer, Grant V. Clark, Rhinelander; direc-. 











Circuit Court of Appeals, Eighth Circuit, 
Nov. 15, 1915, in Scottish Union & Na- 
tional v. McKone (227 Fed. 813) held 
that such affidavits were inadmissible; all 
having been offered together, and insured 
not having been shown to have been pres- 
ent when the affidavits of the other affi- 
ants were made. As the credibility of 
witnesses is for the jury, the question 
whether the property was destroyed before 
the policy was issued is for the jury, 
where there was testimony of admissions 
by insured to that effect, though he con- 
tradicted it, and another witness testified 
the fire occurred after the policy was 
written. A photograph of the burned 
house, not objected to by insured, who 
merely claimed it did not correctly show the 
fireplace, is admissible, as throwing light 
on the value of the premises, which the 
insurer contended was misrepresented.— 
National Corporation Reporter, 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C., GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
______ ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
_ _ Central Life Bldg., Ottawa, IIl. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work. 

















ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Off. 147, Res. 

458) facilitates prompt service. .~ 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie HH. OGell & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


é Marine Losses 
KANSAS 
The Warren 
AdjustimentBureaw 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


KANSAS 
S. E. WILLCUTS 
ADJUSTER OF AUTOMOBILE LOSSES 
Expert Automobile Mechanic 
106 East Seventh Street TOPEKA, KANSAS 


MICHIGAN 
FPREDKEK.M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
910 e ee ARES 


York Life Building, Minneapolis 
Phone Main 4205 
FIRE, AUTOMOBILE, TORNADO 


OHIO 
getephenJ.Massingharm 
259 Main St., Ashtabula, Ohio 
ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull Counties. Also careful inspections 

made at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 
CHAS. BE. CURTIS 
1202-3 Second Natl. Bank Bldg., 
Toledo, Ohio 
FIRE AND AUTQMOBILE LOSSES 
WESTERN FIELD 
Shiriew & Brewfogli 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
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Pioneer Automobile Adjusters 
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SOUND 
MICHIGAN COMMERCIAL INSURANCE COMPANY || swS™2yc{ METROPOLITAN CASUALTY 
ss oa INSURANCE CO. OF NEW YORK 
Lansing, Michigan coe Home Office: 47 Cedar St., New York City 

| sli : neared Pcie PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 

q a | Lt Sean 9 790,961.16 81,374.6 
January aS 985,693.93 "200,120.21 RE-INSURANCE DEE A. STOKER 
January 1, 1917.2220.215178;000. > 212,243.00 EXCESS REINSURANCE =a wer 





Fire, Tornado, Automobile, Tourist Baggage, Pair.” 


Post Insurance 











Assets $1,116,968 


ORGANIZED 1853 


Surplus $514,026 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 





SHC U 


RI ’T WY 


Fire Insurance Company, of Davenport, Ia. 


Ss. FB. GILMAN, Pres’t 


M. C. HINSCH, Sec’y 


CASH CAPITAL $200,000 
‘This Company has had 33 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, 


Ohio and Indiana. It is a good company for the 


agent, because in addition to writing a general business, it accepts practically all classes 


of farm risks. 


We want agents in the above states, and would appreciate 


lhearing from agents desiring to represent us. Address the Secretary. 





SURPLUS 
LINES ano 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of instirance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 


Chicago, IIL. 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Capital . . 


The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


. $294,605.36 








an L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., > PEOR RIA 


CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN [and MINNESOTA 


- Illinois, Indiana, Wisconsin and Minnesota 











The CONCORDIA FIRE 


INSURANCE GOMPANY 
OF MILWAUKEE, WIS, 


Cash Capital - = $ 600,000.00 
Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities 111,534.54 
Surplus to Policyholders 1,015,168.55 
Total Assets - «= - 2,587,558.08 





Writing 
Tornado 
Sprinkler Leakage 


Fire 


Rents 


London & Lancashire | 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


89 S. La Salle St. 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 








Use and Occupancy 


SAM B. STOY, Manager 
San Francisco 


508 TACOMA BUILDING 
CHICAGO 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








° The agent who is able to offer good insurance at less 
Price than his competitors is in the same position as the 
merchant who is able, by buying in‘ quantities and 

Talks holding down expenses, to quote reduced prices—he 
gets the business. Representatives of the Central 

Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
H. G. Royer, Pres. Westminster Bldg., Chicago C. O. Pauley, Secy. 











The Republic Casualty Co. 


PITTTSBURGH, PA. 


Writes All Lines. of Casualty Insurance | 


Local and General Agents Wanted in Ohio and Pennsylvania 











UNDER FEDERAL GOVERNMENT LICENSE 


“American Indemnity Company o222°%%,, 


Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, M HICAGO, ILL. DETROIT, MICH. 
Canal Bank Bldg. Pierce Bide 14431 Insurance Exchange Farwell Bldg. 
ES jules Minuet 7. O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
ules Mi 





General Agents 
George Sealy, Sec’y. 


| ; Manager 


Sealy Hutchings, | Pres. J. F. Seinsheimer, Gen. Mgr. 

















The Spirit of 1917 


There is a spirit of mutual helpfulness 
among Continental agents 


Continental Casualty. Company 


H. G. B. ALEXANDER, President 
General Offices 910 Michigan Ave., Chicago 





Chicago, Illinois 








The American Credit-Indemnity Go. 
of NEW YORK 


CREDIT INSURANGE ONLY 
E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 








Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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Will Pay Them Well 


Wants Good Men ILLINOIS LIFE INSURANCE COMPANY 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


PART TWO 








TWENTY-FIRST YEAR No 24 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JUNE 14, 1917 


$3.00 per Year, 15 Cents a Copy 








LIFE SALESMEN AND 
THEIR TRAINING 





Secretary William Alexander of 
the Equitable of New York 
Gives Views 





SEES DIFFICULT PROBLEM 





Along With the Practical Experience 
Must Be the Acquiring of 
Working Knowledge 





One of the valuable addresses before 
the Association of Life Agency Officers 
at its Detroit meeting was by Secretary 
William Alexander of the Equitable 
Life of New York on “How to Train 
Insurance Salesmen.” Mr. Alexander 
said in part: 

If all our general agents were highly 
educated men, with a thorough training 
in insurance salesmanship and _ the 
knack of imparting their knowledge to 
those under them, an important part 
of our problem would be solved. But 
although every company has such gen- 
eral agents, they are the exception and 
not the rule, and some of the rest are 
in as great need of education as the 
soliciting agents employed by them. 

But even if all the general agents 
were thoroughly competent teachers, 
they would still be unable to give all 
the soliciting agents under them a thor- 
ough training. These soliciting agents 
are not at school, acquiring an educa- 
tion for future use. Nor are they all at 
agency headquarters. They are scat- 
tered all over the country trying to 
earn their bread and butter by writing 
applications. And they must get such 
education as they can while thus at 
work. 

Not Able to Assimilate Knowledge 


It might be suggested that they ought 
to refrain from work until they have 
secured a thorough education. But any 
theoretical course of instruction given 
in advance would be a sheer waste of 
time. Why? Because such _ novices 
would fail to understand, or would for- 
get most of the instruction given them, 


(CONTINUED ON PAGE 13) 
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AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 — 
Gain over 1915 2,387,732.00 
Admitted Assets December 31st, 1916 . 2,663,804.74 
Gain during year 1916 214,031.51 
Policyholders’ Reserves December 31st, 1316 905,626.48 
Gain during year 1916 196,396.00 
Total Agency Balances December 3lst, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16, 130,362 of paid-for insurance, 
andat the same time having gained $107,340. 
in. surplus, in addition to the total surplus 
= a paid to the company by the stock- 

olders. 


ARTEMAS R. ROBERTS 


PRESIDENT 














AMICABLE LIFE BUILDING 
42 Stones High—Ovwned Wuhout Debt by 


,AMICABLE LIFE INSURANCE COMPANY) 
WACO, TEXAS, U.S.A 
ABTEMAS R. ROBERTS, Founder, Preudens & ABuary 

















Bresson wi UNC TICCEED 


All of our investments ‘are made in FARM 
MORTGAGES. We do not own or have in our funds 
a single stock or bond. Our rate of interest is 6.2 per 
cent. Our loans average 33 per cent of the property 
value on which loans are made. 

Many loans are made direct to policyholders—they 
being given the preference. We tell them so and solicit 
their business. 

We write business only in tk: Central West and 
loan our money there. It is the best insurance terri- 
tory in the world and in the heart of the loan field. 

Good interest makes good returns to policyhold- 
ers. Farm mortgages are the surest investments in 
the world. 


GOOD CONTRACTS TO 
CLEAN AGENTS 


LIVE 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIFE comeany 


COMPAN Y 
ad — OL FSW ILLINOIS 


LIFE INSURANCE SECTION 





LIFE MEN HEAR 
MANY SPEAKERS 





Listen to Interesting Discussion 
At Detroit Meeting of 
Life Men 


RUSSELL TAKES 


CHAIR 





Three Sessions Result in Much Edu- 
cation for Agents—Officers 
Elected 





“The Selection of Agents” and “The 
Training of Agents” were the two prin- 
cipal topics discussed at the second 
annual session of the Association of 
Life Agency Officials at the Hotel Stat- 
ler, Detroit, on Saturday, June 9. About 
100 agency officials and company offi- 
cials- were in attendance. There were 
three sessions, morning, afternoon and 
evening. The evening program was in 
the nature of a dinner meeting and 
while not scheduled on the program was 
necessary to complete the program. 

Winslow Russell, president of the as- 
sociation, acted as chairman of all the 
sessions. The first business transacted 
was the appointment of a nominating 
committee. 

How to Select Agents 

Prof. Walter Dill Scott of the Car- 
negie Bureau of Salesmanship Re- 
search, Pittsburgh, gave a very ex- 
haustive address on “The Selection of 
Agents.” He put before the association 
a set of questions and then dwelt upon 

(CONTINUED ON PAGE 11) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general ~ between receiving 
a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. [Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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INTEGRITY OF GREATEST 
IMPORTANCE IN SALES 


Life Men Hear Charles M. Schwab, 
Master Salesman, at 
Congress 


200 UNDERWRITERS ATTEND 


Special Session for Life Men Addressed 
by Many Leaders in the 
Business 


Detroit, Mich., June 11—Charles M. 

Schwab is best known as the builder 
of Bethlehem Steel. Tonight, however, 
the several thousand salesmen here as- 
sembled for the second annual sales- 
manship congress know him best as a 
salesman—a master salesman—the mas- 
ter salesman. 
' Not so many years ago Mr. Schwab 
was a stake driver earning $1.00 a day. 
Today he is at the head of the greatest 
corporation in the world and to his 
credit are such achievements as the 
sale of Carnegie Steel to the Morgan 
interests for $500,000,000, and of con- 
tracts for ammunition to the allies in 
amounts of even greater magnitude. 


Misrep tati Patal 


Integrity, Mr. Schwab today placed 
first of all the attributes and qualities 
of the successful salesman. Some men 
are brilliant successes at the start be- 
cause they promote themselves at the 
expense of the integrity of the: com- 
pany they represent. Such men never 
last long, for ultimately their misrepre- 
sentations prove their undoing. 

Secondly, there must be perfect co- 
ordination and cooperation between the 
selling and the manufacturing or pro- 
ducing end. Each is absolutely de- 
pendent upon the other. 


Sell to Those Who Need 


Third, it is far easier to sell a con- 
tract involving millions to those who 
want your goods than it is to sell a 
$100 piano to a farmer who doesn’t 
know anything about music. In other 
words, sell people what they want and 
need. 

Fourth, courteous treatment always 
pays. Mr. Schwab illustrated this by 
relating how Mrs. Andrew Carnegie, 
her identity unknown to the salesmen 
of a certain New York furniture store, 
was discourteously treated by all save 
one young man—a beginner in the 
store’s force. Later she returned to 
the store and to this young man who 
had shown courtesy she gave a contract 
for the complete furnishing of a castle 
in Scotland. Today that young man 
is the head of a large and rapidly grow- 
ing eastern business corporation. 





Low Price Not Necessary 


Fifth, the good salesman is the one 
who asks for the right price and then 
gets it; in other words, it is not always 
the cheap price that counts. Mr. 
Schwab compensates his salesmen with 
certain percentages of the actual 
profits they earn for Bethlehem Steel 
in their respective territories. His men 
are therefore more interested in getting 
a good price for the goods they do 


OPPORTUNITY FOR RIGHT MAN 


Good proposition is open to the right 
man as City Manager for great west- 
ern life company and a $2,000,000 
Agency at Denver, Colo. Best city be- 
tween Chicago and the coast. State 
experience. Confidential. Address 36-V, 
c/o The National Underwriter. 








sell, than in running up large totals of 
business through cut rates. 

Mr. Schwab was greeted with thun- 
derous applause at the conclusion of 
his address, which conclusion was a 
plea to American business men and 
salesmen to help the country win the 
war by standing shoulder to shoulder 
in the maintenance of American busi- 
ness at top speed and in fighting 
against any economies which will jeop- 
ardize American industries. 


a * * 36 
SPECIAL SESSION FOR LIFE 
UNDERWRITERS 


At least two hundred life insurance 
men are in attendance at the congress and 
this afternoon they met in a _ special 
insurance session in the Hotel Statler. 

Ernest W. Owen, Detroit manager of 
the Sun Life, presided as general chair- 
man, with Winslow Russell, agency su- 
perintendent of the Phoenix Mutual, and 
A. C. Larson, secretary of the National 
Association of Life Underwriters, as chair- 
men of the various sections. Edward A. 
Woods and Warren M. Horner, on the pro- 
gram as presiding officers of sections, were 
not in attendance. 


Small Men Spoil Big Cases 


W. T. Graham, superintendent of the 
group department of the Equitable Life of 
New York, speaking on business insurance, 
made several interesting points. The prin- 
cipal difficulty with business insurance, 
he said, was the efforts made- by many 
small agents to swing large cases when 
totally unprepared to.handle them. He 
thought it the better plan for the small 
agent to confine himself to small mer- 
chants—which field is scarcely touched— 
and leave the large cases to the more ex- 
perienced men. 

All large cases, in Mr. Graham’s opinion, 
should be opened in advance by the making 
of a definite appointment for a definite 
purpose. The agent’s letter should state 
that the interview is to be on the subject 
of business insurance, and that at least 
15 or 20 minutes of the undivided and 
uninterrupted time of the prospect is de- 
sired 

Not First Interview Business 


Few cases of business insurance can be 
written at the first interview, but in this 
first interview the agent should secure 
*full information—should find out when the 
business man is to take the matter up 
with his board of directors or with the 
other officers, should find out the pro- 
cedure, should endeavor to have the man 
examined so as to determine whether in- 
surable, and should above all strive to 
make the prospect put the matter down 
on his official budget of business, thus 
making sure that it will not be overlooked. 
The second interview should be so planned 
that the prospect will be made to do most 
of the talking. 

Business insurance, said the speaker, 
will fail of its purpose unless the un- 
qualified ownership of the policy rests with 
the corporation. This can be done only 
by the exercise of extreme care in the 
policy contracts and they must be drawn 
in conformity with state laws. 


Controversy Over Advertising 


Joseph A. Richards, an advertising man 
of New York, spoke on “Selling Life In- 
surance Through Advertising.” He as- 
sailed the advertising intelligence of the 
life insurance companies, which general 
indictment was vigorously resisted by sev- 
eral in the audience. 

William A. King, supervisor of the Mis- 
souri State Life, of St. Louis, told of the 
experiences of his company in their school 
for salesmen and drew the conclusion that 
the results obtained through a careful 
selection and training of salesmen, lasting 
over the period of a year, scarcely justi- 
fied the expenditure of time and effort 
necessary to carry on the work. 


Law of Average Won’t Work 


Selection of agents, said Mr. King, can- 
not be based on the law of averages. 
Because one discontented minister makes 
good in life insurance is no reason why 
some other discontented minister will also 
make good, and so on with any other class 
of men, “One thing we did discover, 
though,” said Mr. King, “is that no man 
in our school failed who worked six hours 
a day for ten consecutive weeks. The 
question is how to make our salesmen 
work, and we have attempted to solve this 
problem by requiring our agents to memo- 
rize their selling talks and by drilling 
them in different methods of approach, 
securing of attention and of closing.” 


Links in Chain of Success 


E. J. L. Esperance, manager of the Im- 
perial Life of Montreal, spoke on efficient 
selling methods, as did W. H. Beers, agent 
for the Mutual Benefit at Rochester. Mr. 
Beers gave his talk on the ‘‘Links in the 
Chain of Success,’ already familiar to 
The National Underwriter readers. 

One of the best discussions of the day 
was that by Graham C. Wells, general 
agent for the Provident Life & Trust at 
Pittsburgh, his subject dealing with the 
great value of consecutive weekly produc- 
tion by life insurance agents. Some of 
Mr. Wells’ agents have produced at least 
one application every week for as high as 
350 consecutive weeks, and it is because 





(CONTINUED ON PAGE 14) 
















Am! measure of agency 

co-operation with the 
real producers is responsi- 
ble in part for these 1916 | 
results as compared with 








1914. : 


Decrease in numberof _ 
licensed agents 70% 
Increase in new busi- 
| 
| 
) 
| 
! 








ness paid for 30% : 
Increase in number of rep- | 
resentatives who paid for | 
$3,000 or more in new : 
premiums—135% = 


Phoenix Mutual Life Insurance Company | 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President 
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44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 














ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 
Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, II. 
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NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 








We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 


Million 1917 
Address JAS. H. JAMISON, Pres. 


MONEY MAKING 


Contracts for 


MEN in MICHIGAN 
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‘THE ADVENTURES OF TWO AGENTS”: 





A Continuous Story. Chapter 4. Watch for next Chapter. | 











HERES THAT 
POnICcy - = 








TvE CHANGED My 
MIND. - DONT BELIEVE 
I Want 'T 











Delivering the Policy—The Wise Agent Collects With Application 


All Rights Reserved 











GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
No Extra Charge for Military Service within United States. 


Reserve Loan Life Insurance Co., 





INDIANAPOLIS 
INDIANA 














NOVEL COMPANY STARTS 


WILL DEAL IN REINSURANCE 





Said to Be Only Company of This 
Nature in Life Field 
in This Land 





Des Moines, June 12—The Reinsur- 
ance Life, said to be the only company 
of its kind in America, filed articles of 
incorporation with the secretary of 
state at Des Moines Saturday after- 
noon, 

The company is announced to do a 
strictly reinsurance life business. The 
capitalization is $500,000. Des Moines 
will be headquarters and the incorpor- 
ators are Dr. J. M. Emery, well-known 
actuary; H. H. Stipp, J. P. Frantzen, 
J. S. Rawson, H. B. Hawley, the latter 
president of the Great Western Acci- 
dent Company of Des Moines. 

Dr. Emery, who is consulting actu- 
ary for a number of middle west_com- 
panies, including concerns in Texas, 
Kansas, Nebraska, Iowa and Michigan, 
is one of the well-known insurance men 
of the central field. About a year ago 
he began to collect data and make a 
study of the reinsurance side of the life 
business. He addressed a general let- 
ter to a number of middle west life men 
asking their opinion as to whether such 
a company would be a success. The 
replies were in every case more than 
encouraging. 


American Company Needed 


“Some of them volunteered to turn 
over their reinsurance just as soon as 
the company was qualified to do busi- 
ness,” said Dr. Emery. “There is 
more than $50,000,000 new reinsurance 
given out yearly by the younger Amer- 
ican life companies. In the past com- 
panies writing large lines have been 
reinsuring with European companies. 
This has been checked by the war and 
fortunately so, for there is no.reason 
why such business cannot be handled 
right here in America. The present 
method by which the smaller com- 
panies turn over their excess insurance 
to some competing company has always 
been unsatisfactory.” 

The new company has taken tem- 
porary offices in the S. & L. building at 
Des Moines. A limited amount of 
stock will be for sale. 


Admitted to South Dakota 


The New England Mutual Life has 
been issued a license to transact busi- 
ness in South Dakota. The company 


OREGON TAKES THE LEAD 


IT MUST NOTIFY DEPARTMENT 





Commissioner Wells Shuts Down on 
Secretive Transfers of Big 
Blocks of Stock 





Commissioner Wells of Oregon has 
ruled that before an amount equal to 
or exceeding 25 percent of the total 
paid up capital stock in any Oregon in- 
surance company can be sold, permis- 
sion must first be secured from the com- 
missioner. No director shall be elected 
to fill any vacancy on the board of 
an Oregon company until he shall own 
not less than two shares of paid up 
stock, for a period of not less than one 
year before the date of his election. 
This action is taken, no doubt, on ac- 
count of the recent scandal in connec- 
tion with the sale of the stock of the 
Pittsburgh Life & Trust to an irre- 
sponsible promoter. 


Qualifications Bill Defeated 


The qualifications bill in the Illinois 
house, introduced by Sidney Lyon at 
the instance of the Chicago Life Insur- 
ance Field Men’s Club, was defeated 
last week, it receiving 58 votes of the 
needed 77 to pass. 





IT LEAVES TEN STATES 


CONCENTRATING ITS EFFORTS 








Amicable Life Will Devote Its Atten- 
tion to Territory in Touch 
With Home Office 





The Amicable Life of Waco, Texas, 
has withdrawn from ten states in 
which it was authorized to do business, 
but had not much of an organization. 
Prior to the declaration of the present 
war in August, 1914, the company 
sought to broaden its field and got 
authority to transact business in a 
number of states. Because of unset- 
tled conditions, President Artemas R. 
Roberts felt it would be unwise to in- 
vest much money in organizing a plant 
and hence the ground lay fallow. 

When the United States entered into 
the war, President Roberts felt the 
time had come for it to concentrate its 
efforts to states nearest its home of- 


fice. Therefore, the company will 
confine its attention to Texas, New 
Mexico, Colorado, Arkansas and 
Louisiana. It has subscribed for 


$150,000 Liberty Loan bonds. 


The Masonic Mutual Life of Washing- 
ton has been licensed to do business in 
Tennessee. 








SHALL RATES BE INCREASED? 








There has been more or less agita- 
tion in the field among some of the 
prominent general agencies, looking 
toward an increase in premium rates on 
the part of life insurance companies. The 
agents call attention to the fact that 
almost every line of endeavor has found 
it necessary to increase its price of 
service or commodity because of the 
higher price of living, but that life 
companies have not increased rates and, 
therefore, have no additional income 
to meet the extra drain upon them. 


s * * 


The agents feel that the burden is 
falling on them particularly. They are 
compelled to meet greater expenses and 
higher cost of living and yet the com- 
panies cannot increase their rate of 
commission. The only way, therefore, 
to secure more income would be to 
have the companies increase their rates, 
which they believe can be justified at 
the present time, and some agents feel 





expects to begin an active campaign. 





that it is absolutely necessary. The 


agents find that in most cases they are 
producing to the limit of their capacity 
and, therefore, are unable to increase 
their income to any great extent by 
greater production. 


*x* * X 


Some of the company officials who 
have been sounded on this subject say 
that they believe the agents have a 
just cause of complaint. These officers 
feel that now is the time for the com- 
panies to discuss this matter, and see 
if the present premium rates are ade- 
quate to meet the demands of the times, 
especially along expense lines. Insur- 
ance companies find that the margins 
are growing smaller and smaller all 
the time. It is likely that interest rates 
on farm mortgages will decrease, ow- 
ing to the farm loan act, and with war 
conditions there will be greater pres- 
sure on part of companies to purchase 
government bonds, which carry a low 
rate of interest. Therefore, the inter- 





est margins will be smaller. Doubt- 





UTAH AGENTS CONVENE 


MEET AT SALT LAKE CITY 





Beneficial Life Shows Its People All 
the Sights in Mormon 
City 





_ The twelfth annual agency conven- 
tion of the Beneficial Life Insurance 
Company of Utah was held at Salt 
Lake City, Thursday and Friday, June 
7 and 8. The meeting became known 
as the $20,000,000 convention, the com- 
pany now having that much insurance 
in effect. The twelfth anniversary of 
the company was June 1. 

The opening session the agents were 
addressed by Julius Romney, super- 
intendent of agencies; W. P. Boyer, 
president of the $100,000 Club; A. B. 
Anderson and Frank Mozely. 

An educational meeting was held Fri- 
day morning. A demonstration sale 
was made a part of the program which 
was participated in by William H. 
Francis, Junius Romney and John D. 
Giles. A general reception was held at 
the Hotel Utah Friday noon, at which 
J. W. Wing, Jr., spoke on “What the 
People Think of the Beneficial Life In- 
surance Company.” A. S. Workman 
spoke on “The Life Insurance Com- 
pany as a Public Benefactor,” and Sec- 
retary Axel B. C. Ohlson on “Analysis 
of Beneficial Policies.” 

Friday afternoon the agents enjoyed 
themselves at Saltair beach on the 
Great Salt Lake, where dinner was 
served. A special meeting of the Star 
Club was held, at which E. C. Dalby 
and E. T. Ralph were the speakers. 


The Lincoln Reserve Life of Birming- 
ham has been admitted to Tennessee by 
the state department. It writes negro 
business exclusively. 








less there will be a depreciation in 
many securities. 

It is doubtful whether the extra pre- 
miums for charge for military risks will 
be more than adequate to meet the war 
mortality, if they are sufficient. The com- 
panies look for a greater mortality on 
their regular business, because the war 
will bring more or less stress and 
strain. Companies on the continent find 
that their death ratio has increased on 
those that have not gone to war, be- 
cause of the anxiety and heavier bur- 
dens carried. The agents feel that now 
is the psychological time for the com- 
panies to charge higher premiums and 
thus be able to maintain their organ- 
ization on the same grade as at present. 
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the period of disability. Can 


Kansas. An opportunity for Life Insurance 








WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 


Plan, what does your Policy guarantee to do? ANSWER: 
FIRS’ guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. 
OOND that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, wil pe paid. 


case rtain will be paid. 

Tae, aS fag he SPECIFIED accident, aa carantess that in case of total disability as a result of accidenta! injury, the Company will pay 

5 d 62 weeks, after —_ the Ls a heme hag -* the rate of $25 PER WEEK throughout 
with a licy that wou o less e cos ow. 

—, Carelian, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 


THIS I8 NOT ALL. can wae coe on Bg tenn wig odes a 

he rate of $50 uring suc sa y, but not to 
Greet ST ot ee insurance do MORE? And why should any man be sa 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, Nort 


Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO.,"32ti. tories 


a 
i 
| 











IT MAY BE REORGANIZED 





HOPE FOR PITTSBURGH L. & T. 





Now Stated That Old Directors May 
Be Held Responsible for 
the Deficit 





There now seems to be some hope that 
the Pittsburgh Life & Trust will be re- 
organized and its financial resources 
strengthened by the old board of di- 
rectors coming to the front with money 
to make good the deficit. Attorneys for 
the old directors have been in confer- 
ence with the New York and Pennsyl- 
vania departments and it is thought 
that they will make good the assets 
that were taken by Clarence F. Birds- 
eye, amounting to $1,900,000. 

The old directors are now investigat- 
ing the Dare Lumber Company of 
North Carolina to find out what it 
really possesses. Birdseye floated a 
bond issue of $6,000,000 on the Dare 
Lumber Company, transferring part of 
them to the Pittsburgh Life & Trust 
and taking good assets for them. Su- 
perintendent Phillips of New York be- 
lieves- that the old directors can be 
legally held for the loss. The real es- 
tate in New York has either been got- 
ten back or is in line to be restored. 


Old Directors Are Indicted 


Indictments charging conspiracy 
have been returned by a county grand 
jury at Pittsburgh against twelve of 
the old directors of the Pittsburgh Life 
& Trust. The men named in the in- 
dictments resigned as directors when 
the transfer of the company’s affairs 
was made to Clarence Birdseye and his 
associates. 

The indictments charge that the 
former directors resigned and turned 
over the company to Birdseye and his 
associates for the sake of personal gain 
and that they failed to perform their 
duties as trustees of the assets of the 
company. The men against whom in- 
dictments were returned are: 

W. H. Nimick, W. C. McCausland, 
W. T. Berryman, V. I. Hickman, James 
Carothers, William H. Seif, Fred W. 
Keifer, W. W. Blackburn, James J. 
Donnell, John H. Murdock and Robert 
Garland, all of Pittsburgh, and George 
W. Johnson of New Castle, Pa. 


Await Royal Arcanum Ruling 


Insurance men are awaiting with in- 
terest the decision of the United States 
circuit court of appeals at Boston on 
the Royal Arcanum receivership liti- 
gation instituted by a policyholder 
there. The case was argued on May 16 
and though the court adjourned two 
weeks ago until October, the decision 
by Judge Aldrich is looked for any 
time. 








BIG POLICIES ON THIS YEAR 





War’s Influence on Economic Condi- 
tions Will Cause Investors To 
Take Out Larger Sums 





That this year will be the greatest in 
the history of life insurance for the 
writing of large policies is the predic- 
tion of R. W. Stevens, vice president of 
the Illinois Life. This will be because 
economic conditions brought about by 
the war will render all securities un- 
certain except life insurance and gov- 
ernment bonds. 
are able to leave large sums to heirs 
will prefer to do so in the form of life 
insurance in order to avoid excessive 
inheritance taxes. 

“In Great Britain,” says Mr. Stevens, 
“inheritance taxes have increased more 
than thirty percent since the outbreak 
of the war and it is only reasonable to 
suppose that the same thing will occur 
in this country. The only securities 
that are absolutely certain are life in- 
surance and government bonds. There- 
fore, I predict that after the present is- 
sue of Liberty Bonds has been dis- 
posed of, the life business will expe- 
rience a tremendous boom in the writ- 
ing of large policies—that is, policies 
exceeding $25,000.” : 


Group Cases Written 


The Travelers has just closed four 
group cases in Cincinnati, as follows: 
The Boye & Emmes Machine Tool 
Company, for 250 employes, one of the 
best known machine tool concerns in 
the United States; the Krohn Fechhei- 
mer Company, shoe manufacturers, for 
a total of 910 employes; the Julian & 
Kokenge Company, manufacturers of 
fine shoes, 675 employes affected; the 
Krippendorf & Dittman Company, shoe 
manufacturers, 1,200 employes affected. 

The Henry & Wright Manufacturing 
Company of Hartford, makers of auto- 
matic drill presses, have made a con- 
tract with the Travelers to provide 
$1,000 life insurance on the group plan 
for all employes. More than 100 men 
profit by this at the outset, and many 
more will be included when they have 
completed three months’ service with 
the firm. 


Southland Life’s Patriotism 


L. Linzmeyer, vice-president and 
actuary of the Southland Life of Dallas, 
announces that the company will pur- 
chase $100,000 Liberty Loan bonds. 

The company has notified its home 
office employes that it will purchase for 
them Liberty bonds in any amount they 
may desire, and will allow them to pay 
in monthly instalments. 

It will be recalled that a short time 
ago the company notified its employes 
that the salary of anyone called upon 
for military or naval service would be 
continued and a position with*the com- 
pany would be open to him upon his 
discharge from the service. 


Naturally those who, 








best policies. 





GENERAL AGENTS: Wanted at once for States 
of Michigan, North Dakota and Montana. 
Referencesrequired. 


The Surety Fund Life Company, Minneapolis, Minn. 


Good contracts; 








THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA ; 
GRAND RAPIDS MICHIGAN 














$6,000-$12,000 Policy—$12.00 a Year 


AU . $25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Cdk Experienced Insurance Salesmen like to sell our Insurance because 
WY \ they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 
















BUSI 


W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non - Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 








BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON, Secretary and Superintendent of Agents 




















RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 





GUARANTEE 


FUND 





ASSOCIATION 


OMAHA, NEBRASKA 


LIBERAL CONTRACTS FOR RELIABLE 
IN 22 STATES 


AGENTS 

















NESS MEN’S ACCIDENT ASSOCIATION 
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BIG BUSINESS IN IOWA 


—_ 


NOT DUE TO WAR CONDITIONS 





Boom Ascribed to Better Agency 
Forces and More Liberal 
Policies 





Iowa life insurance companies that 
have offices in Des Moines are point- 
ing to increased business for the first 
six months of the year, which they say 
augurs for a total increase of $35,000,- 
000 for 1917 over the total for 1916. 

The increased business is not due to 
the war and the resultant desire of 


young men to be ready in case they: 


are called to the front. Rather, it is 
ascribed to better agency forces and 
more liberal and comprehensive poli- 
cies. The weather has been the great- 
est obstacle thus far this season. 

Iowa companies, especially those 
who have agencies in the east, have 
seen the effects of the restrictions cut- 
ting down the insurance on young men 
of military age to $2,000 or $2,500. 
Eastern agencies are accustomed to 
turn in most of the big $10,000 to $15,- 
000 policies. 

For the first five months of the year 
up to June 1 the companies, which in- 
clude the American Life, Bankers Life, 
Central Life, Equitable Life, National 
Life, Royal Union, Standard Life and 
Western Life, show an increase over 
the first five months last year of $14,- 
659,300. 


Prudential League Meeting 


New York, June 12—About two hun- 
dred and forty Prudential agents quali- 
fed for membership in the $100,000 
League of that company at the annual 
convention of the league held at the 
Hotel Traymore, Atlantic City, N. J., 
June 6-8. Only writers of ordinary 
were eligible. The convention was un- 
usually successful, with an attendance 
of about 225. President Dryden usually 
presides at these conventions, but pres- 
sure of many duties this year kept him 
away and General Solicitor E. D. Duf- 
field officiated in his stead. A number 
of sessions were held, and on the eve- 
ning of the 8th a dinner was given at 
the Traymore. 


Eliminates the Hyphen 


The German American Life of Den- 
ver is another company with “German” 
in its name which has changed its title. 
It is now known as the American Life 
of Denver. 





CAN DEDUCT GROUP PREMIUM 





Ruling by Deputy Collector of Internal 
Revenue at Philadelphia on 
Income Tax 


Chief Deputy John F. McEvoy of 
the collector of internal revenue office 
in Philadelphia replies. as follows to 
S. M. Hertz of the New York Life in 
that city about premiums on group life 
policies being deducted by a corpora- 
tion in getting at net income: 

“Referring to your letter of even 
date, relative to deduction of premiums 
paid on life insurance policies of the 
employes of a corporation by the cor- 
poration, the policies being drawn in 
favor of and made payable to the cor- 
poration, I beg to state that payments 
made in this manner are legally de- 
ducted for the purpose of ascertaining 
the annual net income of a corpora- 
tion.” 





Northwestern Mutual Figures 


-In a recent issue a mistake was made 
by the transposition of figures in giving 
the death claims of the Northwestern 
Mutual last year on larger sized poli- 
cies. The figures show that it paid 110 
claims on policies of $25,000 upwards. 
There were 13 claims of $100,000 each, 
four from $75,000 up to $100,000, twenty- 
six from $50,000 up to $75,000, fifty-two 
over $25,000 but under $50,000, and 
fifteen af $25,000 each. In 1915 there 
were 7 claims of $100,000; in 1914, two; 
in 1913 five, and in 1912, five. 

The Northwestern says that the num- 
ber of large claims is a good example 
and at the same time shows very clearly 
why it is necessary for a conservative 
company to have a comparatively small 
maximum amount which it will carry 
on one life, otherwise the fluctuation in 
the larger claims might not be suffi- 
ciently offset. 


Work of Iola, Kan., Men 


Life insurance men deserve much credit 
for what they accomplished last week in 
selling Liberty Bonds. All merit mention, 
but the agents of Iola, Kan., a town of 
10,000 people, deserve much credit for 
what they accomplished in one day’s work. 
The following is the result of the day’s 
efforts: J. M. Stewart, Penn Mutual, gen- 
eral agent, $7,400; F. H. Arnold, special 
agent New York Life, $4,500; Mrs. V. M. 
Mobley, district agent, Home Life, $3,100; 
L. B. Spicer, Metropolitan Life, $2,500; 
W. A. Wheeler, district agent Northwest- 
ern Mutual, $2,500; H. C. Hertwick, L. 
Robinson, H. Rogers and F. Davis, $2,500; 
grand total for one day of effort, $22,500. 


At Davenport, Iowa, there were 27 life 
insurance men that solicited Liberty Bonds 
on registration day. They secured $37,000 
of bonds. 


























AMERICAN 
CENTRAL 


LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 






























Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ....................5: $ 2,220,534.72 
Insurance in Force.................--- 21,329,698.00 

358,399.47 


New Continuous Monthly Income Policies 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 








































Are You Looking for Promotion? 


We have considerable unoccupied territory which | 
we will assign to live general agents. 


Strong, Progressive Company 


with exceedingly attractive policy contracts. If 
you are able to show that you are a business getter, 
| we have a very attractive proposition for you. Cor- 
| respondence confidential, if desired. Address 


The Bankers Reserve Life Company 


OMAHA, NEBRASKA 





Ours is a 





The Central Life 


Insurance Company 
of Illinois 








‘THE COMPANY writes both participating and non-participating 
business. A new dividend scale has been adopted which places 
the net cost of insurance very low. On all business issued in 1917 a 
dividend will be paid at the end of the first year, contingent on the 
payment of second premium. Exceptional opportunities for agenc 

men in Illinois, Missouri, lowa, South Dakota and Minnesota wit 

direct contracts with the Home Office. 



































Ottawa, - a 


IT WILL PAY YOU TO 
INVESTIGATE 


Illinois 
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NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 











NEW RATES OF CENTRAL LIFE 


Des Moines Company Reduces Non- 
participating and Promulgates 
Participating Premiums 


New rates have been adopted by the 
Central Life of Des Moines. The non- 
participating premiums are consider- 
ably reduced from those which the 
company has been using and the par- 
ticipating rates are new. For some 
time the company has been writing 
only nonparticipating business, though 
it has some annual and some deferred 















dividend business on its books. Samples 
of the new rates follow: 
End. 
at85 Ord. 20-Pay Life 20-Yr. End. 
Non- Life Non- Non- 
y ‘+ par. Par. par. par. Par. 
: nara ... + $20.86 $ $41.64 $48.59 
28. ‘ene soe ee 41.70 48.65 
BS Ben erry | 41.75 48.71 
18. sists ions ee 41.81 48.78 
19. cna osca Sees 41.86 48.84 
20. 3914.79 $18.69 22.41 41.94 48.93 
31... 415.12 19.09 22.78 42.00 49.00 
22... 15.47 19.52 23.46 42.07 49.08 
23... 15.84 19.95 23.56 42.16 49.18 
24... 16.22 20.40 23.97 42.2 49.28 
25... 16.63 20.89 24.40 42.33 49.37 
26... 17.06 21.41 24.84 42.42 49.48 
27... 17.51 21.93 25.30 42.53 49.60 
28... 17.8 2 25.78 42.63 49.72 
29. 18.45 26.27 42.75 49.85 
30. 19 26.79 42.86 49.98 
31. 9. st 27.34 43.00 50.14 
2 Z 27.90 43.14 50.3 
80. 28.48 of 43.30 50.49 
58 29.10 53 43.49 50.70 
27.41 29.75 39 43.69 50.93 
28.27 30.42 : 43.91 51.18 
i 28.94 31.12 03 44.16 51.47 
38... 24.44 30.17 31.87 of 44.43 51.77 
$39... 25.31 31.20 32:68 8 44.72 62.11 
40. 26.24 32.30 33.45 -79 45.06 52.49 
41....27.22 33.46 34.31 :79 45.41 52.90 
42. 28.27 34.71 35.20 42.86 45.81 53.36 
43... 29.38 36.03 36.16 43.99 46.26 53.87 
44... 30.57 37.43 37.16 45.17 46.78 54.46 
45... 31.83 38.92 38.23 46.44 47.36 55.12 
46... 33.18 40.51 39.35 47.76 47.97 55.83 
47. 34.63 42.21 40.55 49.18 48.69 56.64 
48... 36.17 44.02 41.82 50.67 49.47 57.53 
49. 37.80 45.96 43.17 52.25 50.33 58.52 
50. 39.56 48.02 44.60 53.94 51.30 59.63 
51. 41.42 50.20 46.13 55.75 52.38 60.87 
52... 43.42 52.54 47.75 57.66 53.56 62.21 
53. 45.55 55.05 49.49 59.69 54.84 63.68 
54. 47.83 57.71 51.35 61 56.27 65.31 
55. 50.27 60.55 53.33 64 57.87 67.13 
56 52.88 63.59 55.46 66 59.61 69.12 
XE 55.68 66.83 57.75 69 61.52 71.31 
58. 58.68 70.31 60.20 7 63.64 73.73 
59. 61.90 74.03 62.83 75.38 65.96 76.38 
60. 65.37 78.00 65.67 78.71 68.50 79.29 


Nonparticipating 
10-P. 15-P. 25-P. 10-Yr. 15-Yr. 25-Yr. 
Age Life Life Life End. End. End. 
15...$35.35 $25. +4 i 4 $92.11 $58.20 $32.16 





20... 38.10 27.9 92.41 58.47 32.49 
25 41.38 30.44 216i 92.79 58.84 32.94 
30 45.33 33.38 23.81 93.27 59.33 33.59 
35 50.11 36.94 26.55 93.93 60.03 34.65 
40 55.72 41.30 30.08 94.89 61.13 36.39 
45 62.58 46.71 34.79 96.39 62.96 
50 70.94 53.61 41.28 98.91 66.07 
55... 81.14 62.57 50.45 103.31. 70.96 
60... 93.93 74.65 63.70 109.76 79.24 
Participating 


10-P. 15-P. 25-P. 10-Yr. 15-Yr. 25-Yr 
I 








Age Life Life Life End. End. ond. 
15. .$40. 2 $30.63 $22. 56 $103.63 $67.52 $37.76 
20.. 43.59 32.96 103.97 67.83 38.13 
25. 47.36 35.76 3643 104.39 68.25 38.64 
30 51.67 39.10 29.35 104.93 68.80 39.39 
35.. 57.01 43.17 32.61 105.67 69.60 40.60 
40.. 63.30 48.14 36.81 106.73 70.86 42.59 
45.. 70.96 54.32 42.41 108.41 72.95 45.95 
50.. 80.30 62.20 50.14 111.21 76.52 51.20 
55.. 91.71 72.43 61.06 115.80 82.49 60.16 
60..106.00 86.21 76.84 123.30 92.37 74.31 


--Nonparticipating—,— Participating — 

30 Yr. End. 5-Yr. 30 Yr. End. 10-Yr. 

Age End. at 65 Term, End. at65 Term. 
poo CSS ee | 9.6 5 $30.83 $18.28 

20... 26.48 17.19 ‘90 31.26 20. 64 $12.50 
: 23.78 


25 27.03 19.93 

30 27.85 23.64 4.72 
35... 28.80 28.80 .23 
40 30.89 36.39 42 
45... 34.43 47.3 .94 
50... 40.25 66.07 89 
55... 49.33 103.03 57 





New England Mutual 


The new war clause of the New Eng- 
land Mutual Life went into effect June 
4, the company adopting the uniform 
clause recommended by the insurance 


commissioners, it being the jive-year | 


clause, with an extra premium of $37.50 
for military service in any part of the 
world. The limit on commissioned 


officers is $5,000 and on noncommis- 
sioned officers and privates $2,500. 


PROVIDENT L. & T. CLAUSE 


Philadelphia Company Among Last of 
Bigger Institutions to Adopt 
War Rider 


The Provident Life & Trust has held 
off about as long as any of the bigger 
institutions in the adoption and pro- 
mulgation of a war clause. A form 
has been settled upon and will be at- 
tached to all policies issued on and 
after Monday, June 16. The rider reads: 


If within five years from the date of 
this policy the insured shall engage in any 
military or naval service in time of war, 
the liability of the company in event of 
the death of the insured while so engaged, 
or within six months thereafter, will be 
limited to the return of the premiums paid 
hereon, exclusive of any extra premium 
paid for military or naval service, less any 
indebtedness to the company hereon; un- 
less before engaging in such service or 
within thirty-one days thereafter, or at 
the time of paying the first premium due 
hereon, if the insured shall be then so 
engaged, the insured shall pay to the com- 
pany at its home office in the city of Phil- 
adelphia such extra premium as may be 
required by the company, and in like man- 
ner shall pay annually thereafter on each 
anniversary of this policy or within. thirty- 
one days after such anniversary, while the 
insured shall continue to be so engaged, 
such extra premium as may be required 
by the company. Within one year after 
the termination of the war the company 
will return such portion of the extra pre- 
miums as in its judgment will not be re- 
quired to cover the extra hazard. 





. 


Association Activities 











Rockford, 0l—The Rockford associa- 
tion held a banquet iast week, A. F. 
Sheldon, president of the Sheldon Schooi 
of Salesmanship being the chiet speaker. 
The old officers were reelected this meet- 
ing, they being: President, John V. Smith; 
vice-president, John E. Nattrass; secre- 
tary, Miss T. E. Zack, and treasurer, 
R. E. Turney. 
+ * * 

Lima, 0.—The Lima, O., association suc- 
ceeded in pushing the Liberty Loan sub- 
scriptions of Allen county beyond the mil- 
lion mark. In one day they secured 310 
subscriptions for $73,550, by interviewing 
1,500. C. D. Hildreth and O. N. Young to- 
gether secured 28 subscriptions for $23,400, 
W. T. Feely, F. A. Trau and P. E. Ginter, 
working in a team, secured 57 subscrip- 
tions for $20,000. Eighteen teams of two 
and three solicitors covered practically the 
entire business section of the city and even 
solicited among workmen on new build- 
ings. 

a * * 

Iowa—The members of the Iowa asso- 
ciation of Des Moines stopped selling 
Liberty Bonds Saturday afternoon to hold 
their annual picnic at Union Park. Fifty 
agents and their wives were in attendance. 
Following a picnic dinner a business ses- 
sion was held and the transactions which 
accompanied the recent meeting of the 
Northwest Congress were closed up. There 
will be no more business meetings until 
fall Ree 

Chicago—The next meeting of the Chi- 





cago Life Underwriters Association will 
be held on Tuesday evening, June 19, at 
the Midday Club. The principal speaker 
will be A. C. MecMahoff of the sales 
department of the National Cash Register 


| CO» Detroit. Mr. MeMahoff’s speech will 


be followed by a number of five-minute 
discussions by life men. The Chicago or- 
ganization has enrolled 100 new members 
within the last ten days. 


L. A. Cerf, general agent of the Mutual 
Benefit Life in New York City, reports 
that his office has paid for $7,674,104 busi- 
ness the first five months of this year. 





AN IOWA COMPANY 


Operating Under Iowa Reserve Deposit Law 
Policyholders of the 


EQUITABLE LIFE OF IOWA 


are safeguarded against any possible mis- 
application of the funds of the company 


SO ARE ITS AGENTS 


THE RIGHT COMPANY TO REPRESENT 
APPLY TO 


H. E. ALDRICH, Supt. of Agents, 











DES MOINES, IOWA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Now organizing with $500,000 Capital to write Life and Accident Insurance. 
deficiens High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 














OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive, under 
Legal Reserve, Standard Provisions Policies (for amounts as small as 
$100 for children), with annual, semi-annual and quarterly (not-weekly) 
premiums, same for male and female. Ordinary (not industrial) in- 
surance for the entire family. Greatest variety of contracts. 
Participating and Non-Participating. 


Such insurance facilities widen the Agent’s field and increase his 
opportunity. 


Write for a general agent's contract to 
B. R. NUESKE, President 
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features that appeal to agents and prospects. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 


Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


| WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
| Our policy contracts are liberal and modern, having many 
| 
| 


Our Home Office is melee: our agents are pleased with 
the treatment accorded them. 
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PART TIME QUESTION 
CAUSES DISCUSSION | 


Agency Heads Differ on Desirabil- 
ity of Part-Timers and One- 
Case Agents 


NECESSARY IN VILLAGES 


Many Prominent Men Have Stood by 
Supplementing Trade With 
Policy Writing 


New York, June 11—Echoes still re- 
verberate here of the stirring appeal at 
the Northwest Congress for better 
agency qualification laws. This appeal 
seems to revive interest in a subject 
that was languishing from inattention 
on account of problems created by our 
entrance into the war. A better and 
higher grade of agents is universally 
desired by eastern life underwriters, 
but there is a distinct attitude of skep- 
ticism toward a failure to discriminate 
between part-timers—and the elimina- 
tion of the part-timer is the apparent 
corner stone of the agency qualifica- 
tion movement. 

“We are after the one-case agent and 
the part-timer,” said a leading general 
agent to THE NationAL UNDERWRITER 
this morning. “The man who gets into 
the business by degrees is not always 
to be decried, but the fellow who runs 
and gets a license so as to rebate the 
greater part of his employer’s insur- 
ance and put a ten-spot in his own 
pocket is a criminal nuisance. He 
ought to be eliminated by law. : 


For Agency Legislation 


“There is nothing in the hubbub 
raised by the Northwest Congress. It 
is what we have all been hammering 
for. There is agency qualification 
legislation, of some kind of other, prac- 
tically everywhere now, except in Cali- 
fornia, where they have sunshine and 
oranges—and nothing else. But we 
need stiffer laws on the subject. We 
have drafted an improved law here, but 
it has been waiting on the action of the 
Insurance Commissioners’ Convention 
and seems in a fair way to perish of 
inanition. Something should be done 
to get it out and warm it up. I hate 
to seem to knock the Minneapolis 
crowd, but don’t you think they are 
hustling for the elimination of the part- 
timer because the two local companies 
there are putting up such a vigorous 


Frederick A. Brown 
Insurance Law 





campaign through a multitude of local 
friends? Maybe not, but I wonder.” 


Many Began as Part-Timers 


“All this chatter about cutting out 
the part-timer is the worst rot I ever 
listened to,” said a prominent Newark 
home office official. “The very best 
agents, yes, and general agents too, 
that we have in our company began as 
part-timers. There was no other way 
for them to do it. One of the finest 
general agents in our employ wrote his 
first policy while he was a _ tobacco- 
stripper; he could not write a business 
letter to save his life at that time, or 
utter a grammatical sentence; now he 
can not be excelled at either, and he 
learned it by following up his life in- 
surance soliciting with a study of our 
company literature and _ instructions. 
That man would have been a tobacco- 
stripper yet if he had been turned down 
as a part-timer—instead of owning 
stock in every bank in his town, and a 
row of houses and three cars. We have 
another general agent who wrote occa- 
sional policies to help with his early 
schooling, wrote more while he put 
himself through college, wrote more 
while he went through a law school, 
wrote more while beginning the prac- 
tise of law, and ended up by turning 
down a judgship to write it altogether. 
Where would he have been without a 
chance to do part-time work?” 


Part-Timers Often Necessary 


Said another manager: “There is no 
possible way of adequately covering 
many sections of this country, as down 
through Georgia, for example, unless 
by permitting men to write life insur- 
ance as a side line. The little villages 
and the rural districts must look to 
their fire insurance agents, or real es- 
tate agents, or bank clerks and cashiers 
for their chances at life insurance. No 
company could honestly encourage an 
agent to devote his entire time to it; 
there is not enough business to justify 
2 ” 
™ Literacy Test Useless 

“Tt is absolutely impossible,” said an- 
other, “to get any adequate idea of a 
prospective agent’s capacity for the 
work by putting him through tests of 
literacy or anything else. You can not 
gauge the stuff in a man in that way. 
How often have I seen the most un- 
preposessing fellow, with halting speech 
and diffident manners and_ scatter- 
brained wit, change into an invincible 
opponent when thrown into a life in- 
surance fight or canvass! ‘Then, again, 
I have seen a man of the most winning 
manners, with an amazing readiness of 
language, ease of address, and tenacity 
of purpose, fail utterly as a life insur- 
ance producer. Thousands of dollars 
spent upon such material could never 
convert him into anything but’a flat 
failure. He could pass any reasonable 
or unreasonable standardization tests 
with flying colors, but what good would 
the tests be? The only way to 
go about this qualification problem and 
all these schemes of ethical betterment 
of the business is to delegate it to the 
home office. That’s where the work 
has got to be done. You can not legis- 





10 So, La Salle St. Chicago 


late morality. It is a home office job.” 














The Company OF the People, BY the People, FOR the People | 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


Proof of Public Confidence 


This Company has more premium-paying business in force inthe United | 
States than any other Company, and for each of the last eighteen years hashad_ | 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived | 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 




















man who is willing to start at 
proved himself. 
in the first letter. 


WANTED. By a young life insurance company in the North- 
west with a clean record and in a strong financial condition, an 
experienced man to act as Superintendent of Agents. 


State experience, references and salary expected 


Address 43C care The National Underwriter. 


Must be a 


a reasonable salary until he has 








a 
to 





VICE 





Cash Capital $200,000.00 





ECRET OF OUR Weh f di hich 
re) U We have a contract or you under wh IC 1 your 
™ Success : income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 





Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in. Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 

















J.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Jnsurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
of Ameriga ORDINARY and 


INDUSTRIAL 
_ . We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 
men. 





Address in strict confidence 


A. S. BURKART, V. P., South Bend, Ind. 


| 
oil 











Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 
20 Assistant Superintendents 
5 Superintendents 


WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. 

Address Industrial Department 


Western Life Indemnity Company 
604. Masonic Temple, Chicago, IIl. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE.” 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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With Industrial Men 











PAY OF AGENTS INCREASED 





Conservative Life of South Bend Holds 
a Conference and Important 
Action is Taken 





The superintendents of the monthly 
department of the Conservative Life 
gathered at the home office in South 
Bend, Ind., Friday, to discuss the ques- 
tion of increased remuneration for the 
agents. This meeting. was called by 
the officers in order to get an expres- 
sion from the superintendents. Vice- 
President A. S. Burkart acted as chair- 
man. 

H. Thomas Head, founder of the 
Public Savings Life and its president 
up to May 1, who is a warm personal 
friend of Mr. Burkart, was present and 
gave a splendid talk to the men. 

After hearing the expressions from 
the different superintendents, Mr. 
Burkart summed up all the talks and 
then announced that the company was 
going to go them one better and that 
in the future the agents’ contract 
would pay seven times on monthly in- 
crease with a two time bonus, payable 
at the end of the year, making a total 
of nine times on increase, which is 
equal to thirty-nine times in the indus- 
trial business. 

Talks were made not only by the 
superintendents, but by President 
Place, Secretary Mell, Ordinary Man- 
ager Neal, Supervisor Baer, Inspector 
Johnson and General Agent Whitney of 
South Bend. 


The question of the summer campaign 
came up and Joseph E. Roy, manager of 
the Calumet district, who is captain of 
the “Hustlers,” informed the captain of 

' the “Rustlers,” Superintendent Pentecost 
of Elwood, that if he wanted to win the 
contest, which runs for three months, 
his men would have to better the half- 
million mark. Mr. Pentecost immediately 
jumped to his feet and stated that his 
side had set its figures at the $750,000 
mark and notified the other ten superin- 
tendents under him that they would have 
a special meeting immediately after the 
convention in order to formulate their 
plans. At the conelusion of Mr. Pente- 
cost’s remarks, Mr. Head stated that while 
he was not connected with the company, 
he was so enthused over the talks he 
had heard that he wanted to offer a bag 
of gold to the winning superintendent. 
During the evening informal discussions 
took place between the superintendents 
and directors. In the course of Mr. Burk- 
art’s remarks he called attention to the 
fact that the first meeting he held, about 
two years ago, the company was repre- 
sented by five superintendents: in other 
words, five districts, while at the present 
time the company had eighteen superin- 
tendents, an ordinary manager, supervisor, 
special superintendent and home office in- 
spector, all operating in Indiana and con- 
trolling in the monthly and _ ordinary 
departments 137 agents in Indiana. In 
addition to this, it has a branch office in 
Detroit, with Robert Downing in charge 
as manager for Michigan, with thirty- 
three agents in that state. 





Western Life Indemnity 


The Western Life Indemnity of Chi- 
cago has appointed Daniel Coop as su- 
perintendent of the Chicago industrial 
district No. 2. The company has opened 
district No. 4 in South Chicago, with A. 
Witt in charge as superintendent. 


Industrial Life Notes 


Superintendent A. W. Kendall of the 
Prudential at South Bend, Ind., has com- 
pleted fifteen years of service with his 
company. 

Samuel Blum, formerly with the Provid- 
ers Life at Chicago as district manager, 
is now connected with the John Hancock 
Mutual Life as assistant superintendent. 

President Charles G. Winter and Secre- 
tary Charles W. Folz of the Public Savings 
Life are visiting headquarters of the. va- 
rious districts and enthusing the men. 

Ollie W. Mounts of Washington, Pa., 
has been with the Prudential for less than 
one year, and yet he is the leading agent 
in that district in ordinary for 1917. 

K. A. Campbell has been made super- 
intendent of the Public Savings of Indian- 
apolis at Evansville, and H. Greulich has 
meg made superintendent at Richmond, 
nd. 


Rae Brisendine, who has been an agent 


be deputy superintendent for the Peoria 
district. 

William G. Bickett, a former agent of 
the Metropolitan Life at Lexington, Ky., 
is appointed deputy superintendent there, 
dividing his service between Frankfort and 
Lexington districts. 


Superintendent C. G. Magner of the 
Prudential in the Belleville, Ill., district 
has exceeded his full year’s allotment in 
ordinary business and is well ahead of the 
prorata in industrial classification. 


A banquet was given to W. V. Brown, 
of the Prudential, at Richmond, Ind., by 
his associates, who has been promoted to 
assistant superintendent at Rushville. J. 
W. Ferguson presided as toastmaster. Mr. 
Brown has been an agent at Richmond for 
about four years. 


The Prudential has created a detached 
assistancy at Ashland, Ky., it being in 
the Chillicothe, Ohio, district. Fred M. 
Collins, formerly an agent of the Pruden- 
tial at Logan, Ohio, was placed in charge 
at Ashland. 

The Prudential has appointed Joseph 
M. Skelskey of Hartford, Conn.; Henry 
Goldsworthy of Kingston, New York, as 
assistant superintendents. Other ap- 
pointments as assistant superintendents 
are Robert D. Sherman, Oklahoma City; 
Gordon L. Neil, San Jose, Calif.; Willis 
D. Casey, Los Angeles, No. 1; Elmer S. 
Elliott, Seattle, Wash., and H. F. Newlin, 
Wilmington, Del. 


Changes in the field of operations of 
the Prudential were recently made in the 
cases of the following names: Division 
N assistant superintendents: E. R. Ros- 
selot, from the Catskill assistancy, Kings- 
ton, N. Y., district, to the Washington 
assistancy, Dover, N. J., district; T. A. 
O’Neil, from Kingston, to the Catskill as- 
sistancy; C. LeFever from the Phoenicia 
assistancy to the Kingston district office. 


Life Men Busy in B. C. 


The new paid life business written 
in British Columbia in 1916 amounted 
to $14,705,483, and showed a decrease 
of about $700,000 from the amount for 
the previous year. The Great West 
Life led for production of new ordinary 
business, with the Metropolitan Life 
second and the Monarch Life third. 
Business in force in British Columbia 
at the end of 1916 totaled $83,853,522, a 
gain of over $600,000 for the year. 


Department Appointments 


Columbus, O., June 13—Supt. Tom- 
linson today appointed Walter Robin- 
son actuary of the Ohio insurance de- 
partment, succeeding Professor Still- 
well, who resigned to go with the West- 
ern & Southern Life, and James Harsha 
of Columbus, chief examiner, succeed- 
ing H. M. Moore, who resigned to take 
the secretaryship of the Cleveland Life. 


L. E. Warren, supervisor of agencies for 
the Reliance Life in Tennessee, Mississippi 
and Arkansas, is making a tour of the 
Tennessee agencies of his company. He 
reports that business in the three states 
has increased 65 percent so far in the 
year. 
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The Ohio National 





Life Insurance Company 





The Company with the Big Surplus 











ALBERT BETTINGER - - -_ President 


RESPONSIBILITY 
DEVELOPS ABILITY 


If you are PROMISING LIFE INSURANCE MATE- 
RIAL— in other words, if you have proved yourself a good 
salesman—if you are studying and looking to life insur- 
ance as your life work, and if you have learned to 
handle yourselfi— 


YOU ARE READY for a GENERAL 
We believe in the caption above that 
RESPONSIBILITY DEVELOPS ABILITY 
when applied to the right man. 


We have several general agency openings in Ohio, Ken- 
tucky, West Virginia, and North Carolina. 








AGENCY 


Our 20 Pay Life Policy, together with our Complete Pro- 
tection contract and our standard Income policies, are 
responsible for the splendid group of men representing. 


The ONLI Co. 


and they in turn are responsible for our splendid progress. 


Way over $500,000 new business in May. BEST 


MONTH IN COMPANY’S HISTORY. 

New business increase this year, 75% over correspond- 
ing period last year. Total premium income over 3313% 
increase. Increase in business in force since Jan. 1, over 
$1,000,000. Lapse ratio decreased 3% on annual basis. 


For direct H. O. connection and H. O. service 
address (in confidence if desired) 


T. W. APPLEBY, Sec’y and Agency Manager 


We stay with our men and they stay with us 








NO MAN HAS VOLUNTARILY LEFT OUR EMPLOY IN THE PAST TWO YEARS 

















PURELY MUTUAL 


Investigate 
before selecting your 
Company 





Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


INSURANCE IN FORCE, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued, 
POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


Ge 


GEO. C. MARKHAM, President 








Write GEO. E. COPELAND, 
Supt. of Agencies 
Milwaukee, Wis. 











for the Metropolitan Life in Pekin, Il., 
has been promoted to Peoria and will 
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Herbert S. Warwick’s 
Four C’s of Credit 

















H. S. Warwick, of Columbus, O., 
general agent in central Ohio for the 
State Mutual Life, of Worcester, Mass., 
specializing i in corporation and partner- 
ship life insurance, says: ‘“Man’s credit 
is built on the four C’s—character, ca- 
pacity, capital and collateral. 

“Character and ability lose by death 

much of their financial value, so that 
death is a real credit hazard, which can 
and should be covered by life insurance. 
Men no longer think of life insurance 
in terms of protection alone, but now 
regard it as a constructive force in 
commerical and financial life. It has 
become the basis of credit at the bank 
and is the foundation of many partner- 
ship agreements. It is the means by 
which a firm may accumulate a surplus 
which will be of great value in days 
of adversity. 

“Bankers now want to know of the 
man who wishes to borrow how much 
life insurance he carries, not so much 
because of its bearing on his financial 
power, but as an indication of his type 
of mind, for the type of mind that in- 
duces a man to insure his life is the 
type of mind which makes for success 
in business.” 





Life Agency Changes 











Northwestern National Changes 


E. E. Chappell of Rapid City, S. 
Dak., has been placed in charge of the 
western part of the state for the 
Northwestern National Life. 

E. W. Hardin has been appointed 
state agent of the Northwestern Na- 
tional Life at Oklahoma with head- 
quarters in Oklahoma City. He was 
formerly with the Penn Mutual and 
more recently was general agent for 
the Pittsburgh Life & Trust. 





Goes to Los Angeles 

Charles K. Brust, formerly of the firm of 
Brust & Johnston, of Pittsburgh, general 
agents of the State Mutual Life in west- 
ern Pennsylvania, has been appointed gen- 
eral agent of the Germania Life for south- 
ern California and will locate in Los Ange- 
les. Before going with the State Mutual 
Life, he was general agent of the Manhat- 
tan Life in Pittsburgh. 





Appointed New York Managers 

The D. A. Golden Agency, Inc., has been 
appointed metropolitan manager for the 
National Service Life Society for greater 
New York. The central office of the 
agency is located at 405 Lexington ave- 
nue with branch offices at 100 William 





street, and in Brooklyn and Long Island 
City. The society is making agency con- 
tracts with exclusive territory on the 
basis of guaranteed minimum ratio of pro- 
duction. esley, second vice-presi- 
dent has charge of New York state out- 
side of greater New York. The society 
began writing business January 1 and has 
been making rapid progress. 





Goes to the Travelers 


Luther W. Doggett, general agent 
of the Pittsburgh Life & “Trust in Chi- 
cago, has gone with the Travelers in 
that city. 





Life Agency Notes 


George M. Spears is now district agent 
of the Fidelity Mutual Life at Nashville, 
Tenn. He was formerly in the secretary 
of state’s office. 

Joseph B. Carver, general agent for the 
Reliance Life in Tennessee, has secured 
for his staff of soliciting agents P. J. Cur- 
ran, one of the best informed life men at 
the Tennessee capital. 

Perel & Springgate have recently opened 
offices at Whiting, Ind., as district agents 
for the Massachusetts Mutual Life. Mr. 
Springgate was formerly district agent 
for the Aetna Life at Freeport, Ill. Mr. 
Perel is an attorney. 

The Louisville Agency of the Mutual 
Life of New York, A. P. Ballou manager, 
was on the roll of honor in connection 
with the sale of Liberty Loan bonds in 
Louisville. Every salaried employe of the 
company subscribed for a bond. 


Agency Conference Held 


A number of agents of the Equitable 
of New York from the St. Louis dis- 
trict, comprising Missouri, southern II- 
linois, southern Iowa and Arkansas, met 
at Excelsior Springs, Mo., in annual 
convention. 
the home office were present as well as 
managers from different points. 


More than 200 representatives were on 
hand. The home office people were Secre- 
tary William Alexander, Superintendent of 
gencies William E. Taylor, Inspector of 
gencies Leslie C. York and Actuary Rob- 
ert Henderson. Agency Managers W. G. 
Fatherly, St. Louis; F. N. Croxson, 
ee Tll.; A. M. aa, a a 
Mo.; M. A Nelson, —e J. E. 
Walker, Red Oak, Iowa; E. ian Little 
Rock, Ark., and "Agency ‘Suapoiare R. ls 
Hale of St. Louis had charge of the ses- 
sions of the meeting. The meeting was 
the culmination of a short campaign in 
which more than $2,500,000 of new busi- 
ness was written. 


New England Life Congress 


The fourth annual congress of the Life 
Underwriters’ Associations of New Eng- 
land will be held in Hartford, Conn., June 
23. There will be golf and tennis in the 
morning at Hartford Golf Club; luncheon 
at Hartford Club, 1 p. m., and the annual 
meeting at the Hartford Club, at 2 p. m. 
There will be addresses by Marcus H. 
Holcomb, governor of Connecticut, Frank 
A. Hagarty, mayor of Hartford, and Bur- 
ton Mansfield, insurance commissioner; an 
automobile ride around Hartford, inciud- 
ing the famous rose gardens and other 
beautiful parks, will follow the meeting. 











AN AMERICAN COMPANY 


True to American Ideals and Traditions 


The Germania Life 


Insurance Company 
Established 1860 Under the Laws of the State of New York. 


A Growing Company for Growing Men 


RECORD FOR 1916 
(The Best Year in the Company's History) 


$21,061,120.00 Saving to Policyholders on 


New Paid-for Business - 


Gain over 1915 nearly - 6,000,000.00 Account of Favorable 

Total Insurance in Force, Mortality of 61% - - 513,000.00 
January 1, 1917 - -  158,839,851.00 Assets - - - - - -  53,793,290.07 

Gain in 1916 nearly - - 000,000.00 Surplus and Dividend Fund _6,424,602.62 


Income from Investments alone more than sufficient to pay all Death Claims. 


Business paid for in the first four months of 1917 shows a gain 
of 44% over the same period in 1916. 
TWO ATTRACTIVE AGENCY OPENINGS. 
Address 


T. LOUIS HANSEN, Supt. of Agencies, 50 Union Square, NEW YORK CITY 














Some of the officials from }: 





The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 














Founded 1865 


THE PROVIDENT 


LIFE AND TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 

















Northwestern Illinois 


WANTED — Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 











GEORGE 
WASHINGTON 
LIFE 
INSURANCE 
COMPANY 


CHARLESTON, W. VA. 











Seat of the Federal Armor Plate Plant, 


CHARLESTON, W. VA. 


Cheap fuel, favorable climate, financial and industrial 
activity, presage rapid and wholesome growth. 


WANTED 


City Manager, capable of keeping up with the forward 
movement. For particulars write 


H. M. HOLDERNESS, Agency Manager. 
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NOW IS THE TIME 


VicE-PrEsIpENT THomas A. BUCKNER 
of the New York Lire says he desires 
to be excused from the man who comes 
in ahout this season of the year and 
says: “Mr. Buckner, I am going to 
write $120,000 this year.” Mr. Buck- 
NER prefers to shake the hand of the 
man who says: “I am going to write 
$10,000 of good, straight business in 
June, besides cleaning up any outstand- 
ing I may have.” Mr. Buckner says 
that the latter man is the one that he 
admires. He declares that men should 
get away as fast as their legs can carry 
them from all excuses for not doing 
business in the present. 

He calls attention to the following, 
worn-out, worm-eaten “chestnuts” in 
the way of excuses: “Just watch my 
record for 1917,” “Just see how much I 
will do next fall,” “Just wait until this 
unsettlement on account of the war is 
over.” Mr. Buckner states that every 
agent has enough to do right now to 
keep him busy and there is plenty of 
new business going around. He does 
not believe that there is the slightest 
excuse for deceiving one’s self, and 
justifying one’s self in procrastinating. 
He says that an agent that dilly-dallies 
through the present month simply to 
get a good start at something later on, 
will find that he will get lost in the 
shuffle. The time to get busy is right 
now and the best time to write busi- 
ness is the immediate present. 





OVERLOOKING MODEST WRITERS 


AN agency manager, commenting on 
the life insurance situation, said the 
other day that the life insurance litera- 
ture of the day seems to be directed 
toward efficiency in big cases. Most 
of the salesmanship articles, he thinks, 
are directed toward training the $25,000 
case men, or telling how to write large 
applications. He said that the $1,000 
and $2,000 policies or those of denomi- 
nations up to $5,000, constitute the real 
foundation for many companies and are 
really the cream of the business. He 
thinks that people are losing sight of 
the men who produce these small poli- 
cies. He declares that most of the 
champions of the whole time plan are 
men who devote themselves to the 
large cases and have no time for the 
smaller ones. He calls attention to the 
fact that the smaller writing agents are 
the most valuable in many respects to a 
company. They get the ones and the 
twos, go out in the highways and by- 





ways and gather in small applications 
to which the big writers could not af- 
ford time. 

He said that $1,000 protection is of 
proportionately more value to many 
persons than $50,000 would be to the 
man who can afford to take that 
amount. Therefore from purely hu- 
manitarian reasons he thinks that the 
small writer should be encouraged. He 
thinks more attention should be given 
to the men who write policies of small 
denominations and their place in the 
life insurance community should be 
made permanent. 








DEAN OF PRESIDENTS 

PRESIDENT JoHN R. HEGEMAN of the 
MetRopoLitaAN Lire rounded out 47 years 
of service with the company last Mon- 
day. Mr. HeceMAn is the dean of the 
life insurance presidents of the United 
States, being oldest in point of service. 
He made the MerropoLitaAn what it is 
and has been one of the great forces 
of life insurance in the country. Presi- 
dent HEGEMAN has just passed his 73rd 
birthday anniversary. 

When he was 22 years of age he 
joined the MANHATTAN LIFE as an ac- 
countant, remaining there until June 
11, 1870, when he was made secretary 
of the Metrroporiran Lire. He was 
elected vice-president in October the 
same year and in October, 1891, was 
made president. The life insurance 
men of the country are glad to pay 
their tribute of honor and respect to 
this notable character and to wish him 
many more years of life and happiness. 








SOLICITING STRANGERS 

Tue Mutua LiFe states that it is 
probable that nine out of every ten men 
who take up life insurance soliciting 
begin by trying to insure their intimate 
friends. It asserts that one of its 
agents in a western city who has been 
conspicuously successful since he en- 
tered the field, three years ago, bases 
his success largely on the fact that he 
has kept away from his friends. When 
he decided to enter life insurance work, 


the fact that he had a large circle of 
friends was presented as quite an asset 


when he talked to the general agent. 
The general agent advised him to leave 
his friends strictly alone for about two 
years and confine his attention during 
that time to total strangers. It would 
take that time, according to the gen- 
eral agent, to establish one’s self as a 
successful life insurance man. 

According to this general agent, a 
man, in taking life insurance, should 
look to an agent with some experience 
and one’s friends should not be re- 
garded as the medium through which 
a novice is gaining experience and 
earning a livelihood... The agent de- 
cided to follow this regimen, starting 
out and hunting up prospects who were 
strangers. He demonstrated the fact 
that he could start in on strangers, 
overcome discouragements and, there- 
fore, he tested himself out in a rigor- 
ous way and _ proved conclusively 
that if he could sell insurance among 
entire strangers he could make a still 
greater success when it came to writ- 
ing his friends. 








OTHER days may be—the present is. 
Take now the life insurance for then. 








Personal Glimpses of 


Life Underwriters 


W. O. Johnson, president of the 
Security Life of Chicago, died Sunday 
at his home in that city. He was made 
president of the company in 1906 when 
the management changed. Mr. John- 
son chiefly was known in railroad 
circles, having been general counsel for 
the Erie road since it was extended to 
Chicago. He was made receiver of the 
Chicago & Milwaukee Electric Rail- 
road in 1911. He took a prominent 
part in the early development of gas 
resources in Indiana and West Vir- 
ginia. He was largely interested in the 
industrial development at Charles, W. 
Va. Mr. Johnson was born Oct. 30, 
1856, at Fredonia, N. Y. He studied 
law in Hamilton College, practiced in 
Buffalo until 1882, when he went to 
Chicago. Oscar W. Johnson, his son, 
is secretary and treasurer of the Secur- 
ity Life. Mr. Johnson was an able 
man, took a deep interest in the 
Security Life and was largely instru- 
mental in the rehabilitation and reor- 
ganization of that company. 

The Chicago branch agency of the 
Canada Life is twenty-one years of age. 
It was established in 1896 when Charles 
F. Bullen was appointed manager. He 
came from the home office of the com- 
pany, having joined it in 1883 and a 
number of years held clerical positions. 


Mr. Bullen has made a success of his‘ 


agency and is a man of fine talent. 
Associated with him as secretary of the 
agency is his brother, John H. Bullen, 
who has shown superior ability as an 
organizer and general life insurance 
man. Charles F. Bullen is vice-presi- 
dent of the Western Relief Fund, a 
patriotic movement in Chicago to take 
care of 250 families in Chicago and 
vicinity, whose members have enlisted 
in Canadian or other British regiments 
and have gone to the front. Mr. Bullen 
has done yeoman’s service for this fund, 
and secured most of the subscriptions 
personally. 


Frank M. Redding, who was a mem- 
ber of the agency force and the “Islic” 
Club of the Inter-Southern Life, was 
found dead in bed at his hotel in Brazil, 
Indiana, June 5. Mr. Redding has been 
connected with the Inter-Southern for 
about five years, formerly as state agent 
at Atlanta, Ga., but for the past two 
years as general agent traveling out of 
the home office. Before that time he 
was connected with the large manufac- 
turing concern of B. F. Avery & Sons 
of Louisville in the capacity of credit 
man. Mr. Redding appeared to be in 
the best of health, although he had a 
severe attack of pneumonia about two 
months ago. 

The remains were accompanied by 
Assistant Secretary Stanley Reed to 
Hazelhurst, Miss., his old home. 


John E. Keene, manager of the Aetna 
Life at Peoria, represented the 
class of 1877 in an address before the 
alumni of De Pauw University, Green- 
castle, Ind., at its recent commence- 
ment. It was the fortieth anniversary 
of the class of which Mr. Keene was a 
member. There were fifty-one mem- 
bers of the class when it graduated and 
nineteen have died. Seventeen were 
present at the reunion, one of them 
coming from the Philippine islands to 
be present. Mr. Keene represented De 
Pauw University in the state oratorical 
contest of 1877. 


Col. Fred W. Fleming, vice-president 
of the Kansas City Life, has been 
elected president of the Kansas City 
branch of the Navy League. It was 
through the efforts of the Kansas City 
branch that it was the first city in the 
United States to furnish the allotted 
quota in the recent nation wide cam- 
paign for recruits. 


Harry T. Park, manager at Madison, 
Wis., of the ordinary department of 
the Prudential, was married recently to 


‘blessed.” 





Miss Mae Kimball: of that city. Mr, 
Park was located for some years at 
Los Angeles, Cal., where he was also 
engaged in the insurance business. 


Lawrence M. Cathles, secretary of 
the Southwestern Life of Dallas, Texas, 
has been elected a member of the 
Board of Governors of the American 
Institute of Actuaries to succeed Pro- 
fessor Donald F. Campbell, who be- 
comes editor of the “Record.” 


James R. Duffin, president of the 
Inter-Southern Life of Louisville, took 
an active interest in the campaign in 
Louisville for sale of Liberty Loan 
Bonds. He delivered an address at one 
of the meetings of the Legion, in which 
he said: “Over here we must be sol- 
diers as well as our boys fighting in 
the trenches. If our money can re- 
turn a single one of our American boys 
safe home, then we will call that money 
Louisville oversubscribed its 
allotment by about 50 percent and the 
campaign was abandoned, only to be 
renewed again after a visit of Secre- 
tary of the Treasury McAdoo to Louis- 
ville on Monday, June 11. 








Insurance Phases of 
Liberty Bond Issue 








Subscriptions to the Liberty Loan 
bond issue of the United States. govern- 
ment by insurance companies, addi- 
tional to those listed in THe NATIONAL 
UnvERWRTER of June 7, follow: 

FIRE COMPANIES 
PUR ICWMEUEAD 6,6) 506: r0.6 @ vies secession $ 100,000 





SRA MOPR IRD EES! 520 Shah al 4ira'e Sie od al are 25,000 
Globe &. RUtmers ss ose 66s 6cces 100,000 
Piomie Bite, WtAh «co 666 cscccwes os 25,000 
Iowa Manufacturers 10,000 
Milwaukee Mechanics 50,000 
ORGO* PA PIROEB ie oie 323.056 0 0r0 eid, 80s 50,000 
LIFE COMPANIES 
American Central Life.......... 100,000 
Equitable Life, . ~; ERE ae en 5,000,000 
National Life, PUES YAU Cea e, 100,000 


OEE “COG TIO. 6c 8c ck Se sea'nes 5,000 
CASUALTY COMPANIES 


Farmers & Breeders Live Stock... 25,000 
London Guarantee.............. 100,000 


MATOrs BUG. Cass <6. o0.0 schireigtecre 27,500 
Ocean ACCIGENt a .66ciessMisctecicsné 500,000 
WHET. ook Sa cies Nesey teas eee 60,000 


President William A. Day of the Equita- 
ble Life of New York, on Tuesday, an- 
nounced that the Equitable had increased 
its subscription to Liberty Loan Bonds 
from $2,000,000 to $5,000,000 and that $750,- 
000 of this amount would be subscribed 
through the Chicago federal reserve dis- 
trict. 

This is the fourth life company to take 
such amount. Others are Mutual Life of 
New York, New York Life and Prudential. 

Employes of the United States branch 
of the Ocean Accident applied for approxi- 
mately $35,000 worth of Liberty Bonds, 
making their purchases through the com- 
pany and with its assistance. The branch 
itself took $500,000 of the issue. 

The home office of the Boston (Fire & 
Marine) has been using stationery with 
an inscription in red at the top reading 
one your country—buy a Liberty Bond 
today.” 


Conkling, Price & Webb, general agents 
of the London Guarantee & Accident for 
Illinois and Indiana, sent a Liberty Loan 
circular to every policyholder and ad- 
dressed every agent, subagent and broker 
that does business with the office, urging 
him to both buy and boost bonds, and 
offering him additional supplies of the 
circular that had been sent to the clients. 

The Chicago agents of the Equitable 
Life of New York have taken 292 appli- 
eations for $62,000 of Liberty Loan bonds. 

Joyce & Co., of Chicago, general agents 
of the National Surety, have subscribed 
for $50,000 of the Liberty Loan. 

The Iowa Life of Waterloo is offering to 
buy Liberty Bonds for policyholders, as 
well as home office employes and agents. 

In addition to the company subscription, 
employes in the United States branch of 
the London Guarantee took $10,000 of 
bonds. The company has invested also in 
—— British and Anglo-French war 
yonas, 


SIMPLICITY 


“Simplicity is the elimination of the 
nonessential in all things. It reduces life 
to its minimum of real needs; raises it to 
its maximum of powers. Simplicity means 
the survival—not of the fittest, but of the 
best. Simplicity cuts off waste and in- 
tensifies concentration. It converts flick- 


ering torches into searchlights.’”—William 
George Jordan. 
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SERVICE 


made the Life of Lincoln 


SERVICE 
made The Lincoln Life 
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No crowd of men 


Not even the entire Board of Directors 


Control this Company. 


The Lincoln Life is greater than 
any man. 
Lincoln Life Service is our 


battle cry. 


Service to Policyholders and Service to Agents 


While it is true that we do not pay the highest commissions, it is also true that we 
pay as high as can be paid in justice to policyholders. 
that no company renders better service to agents, explains why The Lincoln: Life has a 
large, loyal and enthusiastic agency force, spread from Pennsylvania on the east to Idaho 


on the wesi. 


LINCOLN NATIONAL LIFE, 








AAA 2AAAAAAS AS is 
iC 
AN INSPIRATION ie 
“A company that can fly the motto ‘Service made "| 
the life of Lincoln; Service made the Lincoln Life’ has "4 
certainly a stimulating rallying cry. ri 
“A company like The Lincoln Life is an inspiration to & 
the agent who works for it. When an agent can point with Ke 
pride to his company he can make others believe in it as < 
well as himself. The company deserves the faith of its ke 
agents and its policyholders. Its management has a con- Re 
science and it has brains. In various phases of its affairs, 
it is displaying most remarkable managerial ability. The Kg 
officers are by force of character, tenacity of purpose ana f 
great executive ability, making the company a splendid - 
success.’’—N. Y. Insurance Observer. Ie 


This fact, together with the fact 


PAmAmAmAm Wn writ 


vax! 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D 


AMAmOAmAL 

















LIFE MEN HEAR 
MANY SPEAKERS 


(CONTINUED FROM PAGE 1) 


them. These questions were: What 
is the chief function of the insurance 
executive? Why consider theory in se- 
lecting agents? Is there a necessity of 
selecting among applicants? Is there a 
possibility of selecting wisely? What 
shall be done with questionable meth- 
ods of selecting? What are some po- 
tential factors of selection? What are 
the essential factors of selection? 
Things to Be Considered 

“Let me tell you some of the things 
I think ought to be considered in every 
case,” he said. “You, as an expert, 
ought to consider the qualities I have 
mentioned here, such as the personal 
history, the reputation, and you ought 
to get a self-analysis. You ought to 
have those to start with. Then you 
ought to consider the personal appear- 
ance and manner, as he will impress 
the prospects that he will approach, not 
what YOU think about him, but how 
they will think about him, how his ap- 
pearance and manner will impress them. 
You ought to consider his convincing- 
ness; does he make you want to do it, 
or does he try to get the intellectual 
drop on you? Does he try iorce, or 
does he inspire? You ought to con- 
sider his industry, and you can get that 
from his previous history, from his rep- 
utation, or some other way. You ought 
to consider his character. I suppose 
character is the most important con- 
sideration at the present time because 
of the large publicity that is given to 
all corruption.” 

Agents Question Speakers 


Questions 9 and 10 were: How may 
methods of selecting agents be checked? 
Should agency managers employ expert 
services? 

Following his address, many of the 
agency officials asked questions par- 
ticularly as to scientific and psycholog- 
ical tests made by Dr. Scott and as to 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 





how they were proving out, whether 
the men making the best records in the 
tests were proving the most successful 
life insurance men. Dr. Scott replied 
by saying that he was discarding many 
of his tests and constantly trying new 
ones, and that while: tests did not 
always bring out the men best quali- 
fied, they were nevertheless ‘a good 
thing in many instances, and that he 
thoroughly believed in tests. 


How Companies Choose 


Those who discussed the same sub- 
ject, following Dr. Scott, were: W. E. 
Taylor, superintendent of agents, Equit- 
able; Philip Burnet, president Conti- 
nental Life of Wilmington; A. N. 
Mitchell, assistant superintendent Canada 
Life, and H. E. Aldrich, superintendent 
of agents, Equitable of Iowa. 

Mr. Taylor went thoroughly into de- 
tails on the methods used by his com- 
pany as to the selection of men. 


Mr. Burnet of the Continental Life said 
he believed in specialized tests and that 
his own experience had produced good re- 
sults. He said there were four things on 
which his company based the selection of 
men, and which he considered the com- 
pany’s standard. First requirement for 
successful life insurance salesmanship 
was a host of friends who are good pros- 
pects for life insurance; second, reputation 
of the individual; third, self analysis of 
the individual, and fourth, judgment of 
experts on the individual. 


Mr. Burnet’s Standard 


“The rule on which we base our stand- 
ard is a most simple one,” said Mr. Burnet. 
“First, it is a great asset for a man to 
have a host of friends who are good pros- 
pects for insurance. Second, the man must 
want to sell insurance; third, he must be 
a man who believes he can do it; and 
fourth, he must be a man who needs the 
income.” 

Commenting on the speakers who fol- 
lowed him, Winslow Russell said that the 
big insurance companies are getting so 
that before hiring men they make the 
men come and tell what they have to 
offer—not what the company has to offer. 
Speaking for his own company, he said 
the Phoenix Mutual had not given a gen- 
eral agency contract since September, 
1914, to a man from the life insurance 
business but had taken them from some 
other line of business. 


To Formulate Queries 


A motion was carried unanimously 
authorizing the executive committee to 
get up a questionnaire on the selection of 
agents, to be sent to all members to be 
filled out, returned and then compiled for 
further distribution. ‘ 

A. N. Mitchell, of the Canada Life, said 
that there was too much hurry in the 
selections of agents; that more _ time 
should be taken. He said the clerks in 
the offices, both home and_ branches, 
should be developed. He said the biggest 
percentage of successful agency officials 
were those whom the position sought—not 
those who seek the position. 

H. E. Aldrich, of the Equitable of Iowa, 
explained thoroughly the system used by 
his company in the selection of men. 


Selection of Officers 
The nominating committee announced 





THE MINNESOTA MUTUAL LIFE 
EW: Brcdent INSURANCE COMPANY 7° 4.0 Nctuary 


President 
Two Real General Agency Openings 


in MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 
Liberal Cash Allowance 


ST. PAUL, MINN. 


Good Commissions Splendid Renewals 


E. S. ALBRITTON, Supt. of Agencies 














' BIG CHANCE 


THREE GENERAL AGENCIES now open in the GIANT 
BADGER AGENCY of 


THE CENTRAL LIFE 


WISCONSIN. The land of Milk and Honey for live insurance men. 
Write today for particulars. 


A. C. LARSON, State Manager, MADISON, WIS. 




















that all of the present officials of the 
organization had been renominated with 





4| Hotel Ia Satle 


Chicago’s Finest Hotel 


at ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. . 
RATES: 
ONE PERSON 
Room with detached bath - = = = $2to$3perday 
Room with private bath - = = = $3 to $5 per day 
TWO PERSONS 
Room with detached bath - - = = $3 to $5 per day 
Rooms with private bath - - - = $5 to $8 per day 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than anyother hotel in Chicago 
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the exception of George B. Stadden, presi- 
dent of the Franklin Life of Springfield, 
who had asked to be excused in order that 


he could devote his time to Red Cross 
work. In his place the committee nom- 
inated George E. Copeland. The recom- 
mendations of the committee were unani- 
mously accepted by the body. 

here was some discussion relative to 
the association taking a membership in 
the salesmanship research department of 
the Carnegie Institute. The fee is $500 for 
each company, and while the association 
as a body favored taking a membership, 
no definite action was taken as no one 
could vouch as to just how the Carnegie 
Institute would consider the matter of 
giving out its information and assistance 
*o a body of men when the individual fee 
was $500. 


How Agents Are Trained 


At the evening session William Alex- 
ander, secretary of the Equitable of New 
York, spoke on the training of agents. 

Those who discussed the subject were 
George H. Hunt, superintendent of agents, 
Imperial Life, at Toronto; James P. Sulli- 
van, vice- -president, Farmers & Bankers 
Life, Wichita, and Thomas R. Hill, super- 
intendent of agents, Provident Life & 
Trust, Philadelphia. 

In connection with the convention there 
was an exhibit of advertising matter 
issued during the past few years by the 
various life insurance companies. 


New Officers 


The following officers were elected:: 

Chairman—Winslow Russell, agency 
manager, Phoenix Mutual Life. 

Secretary-Treasurer—Isaac Miller Ham- 
ilton, president, Federal Life. 

Members of the Executive Committee— 
Winslow Russell, Isaac Miller Hamilton, 
George E. Copeland, superintendent of 
agents, Northwestern Mutual Life; Wil- 
liam E. Taylor, ym omg pee of agencies, 
Equitable Life of New York; E. Al 
rich, crate tae al lt of agencies, Equitable 
Life of Iowa; Glover S. Hastings, super- 
intendent of agencies, New England Mu- 
tual Life; George H. Hunt, Imperial Life 
of Canada; J. B. Reynolds, president, 
Kansas City Life. 


Arkansas Court Delivers Decision 


Two important decisions involving in- 
surance laws were delivered in the Arkan- 
sas supreme court last week. June 6, 
1914, Colia Dissee applied to the Missouri 
State Life for a policy of $2,500. The 
policy was issued and given to the general 
agent for delivery, with instructions not 
to be delivered unless the applicant was 
in good health. He died June 24, 1914, 
before the policy had been delivered to 
him. The trial in the circuit court re- 
sulted in a judgment for the adminis- 
trator on the theory that a delivery to 
the agent was delivery to the insured. 
The supreme court took the position that 
where the policy had been mailed to the 
agent it was incumbent on him to ascer-: 
tain the condition of the health of the 
applicant before delivery of the policy. 
“In this case there was no delivery of 
the policy at all and accordingly there 
was no liability against the company,” 
said the court. 


Takes Chicago Properties 


The International Life has now for- 
mally acquired the buildings in Chi- 
cago owned by the United States An- 
nuity & Life, which it reinsured. The 
main building is the United States An- 
nuity and Life building, 20 E. Jackson 
boulevard, conveyed to the Interna- 
tional for $530,000, with a mortgage of 
$220,000. The other is the building at 
107 N. Dearbora street, known as the 
Brede building, valued at $325,000. 


Will Help Canada 


President Arthur Hunter, of the Actu- 
arial Society of America, has sent a letter 
to the Canadian government, very similar 
to the one he sent to the government of 
the United States, offering the services of 
the members of the society to assist in 
any manner their special training may 
qualify them to do. The offer was made 
by Mr. Hunter to Sir Edward Kemp, Min- 
ister of Militia and Defense, Ottawa, Ont. 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 

















The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 














News About Companies 











Scandia Life—At the beginning of this 
year the company fixed its allotment of 
new business for 1917 at $10,000,000, ora 
25 percent increase over 1916. During the 
first five months its issued business was 
40 percent in excess of 1916. Gross col- 
lections on first year’s premiums this year 
are 40 percent over the same period of 
last year. Total premium collections dur- 
ing the first five months of this year are 
over 20 percent in excess of the same 
period last year. Although the company 
entered Wisconsin but a few months ago, 
it is already getting a nice business from 
that field 

* * 8 

Commonwealth Life, QOmaha—It pro- 
duced $926,500 of business during May, 
although the weather was very. warm in 
the field in which it operates, especially 
in the southwest. The company is ar- 
ranging to give all its agents who pro- 
duce $50,000 or more business during the 
first six ‘months of the year an outing at 
Lake Okoboji, Iowa, the last week in June. 
Agents in southern Iowa, Kansas and Mis- 
souri had a meeting at St. Joseph, Mo., 
the other day in celebration of the large 
volume of business the agents produced. 
The company is now operating in Ne- 
braska, Iowa, South Dakota, Missouri, 
Kansas, Montana and Texas, and is doing 
very well indeed. 


Admitted to Minnesota 


The Central Life of Ottawa, Ill., has 
been admitted to Minnesota. It is now 
operating in addition in Illinois, Iowa, 
Missouri and South Dakota. 

The Lutheran International Life of 
Ottawa, Ill., has been admitted to Min- 
nesota. 


Mansfield Not Ready 


_Hartford, Conn., June 13—Commis- 
sioner Mansfield, chairman of the com- 
mittee on uniform war clauses is not 


ready as yet to give out a definite state- | 


ment as to the replies of state depart- 
ments and companies on the uniform 
war clause. 


Puryear Makes Record 


J. D. Puryear, superintendent of the 
National Life & Casualty Company of 
Chattanooga for the Nashville territory, 
has perhaps the best industrial debit in 
the United States from a profit bearing 
basis. Working,a force of ten agents, the 
business of the agency shows 150 percent 
advance pay. Mr. Puryear thinks it is 
unequaled, 


The Pacific Mutual Life has invested 
$200,000 on Liberty Bonds. A mistake was 
made in a recent issue as to the amount. 
The company has arranged so that its em- 
ployes can purchase bonds on the install- 
ment plan, 








The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


(West of the Mississippi) (East of the Mississippi) 
Symes Building, 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 
Superintendent of Accident A: eae 
77 Franklin St., BOSTON, M. 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 





ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 


once. 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 


The Security of the Old Line . 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
New Masonic Temple Washington, D. C. 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressivé Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT'S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Seeretary 





























An Honest Contract, sold by Honest Men, by Honest Methods 
Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
* WAUSAU. WISCONSIN 














Liberal Contracts 
First Class Territory 


Popular Prices 
Write NOW! 


Farmers National Life Ins. Co. 
CHICAGO 


ARMERS 

















A is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 
GENERAL Companies in America. 
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LIFE SALESMEN AND 
THEIR TRAINING 


(CONTINUED FROM PAGE 1) 


and, instead of getting a clear vision of 
their duties, would be given a surfeit 
of knowledge which they would not be 
able to assimilate, and which would in- 
evitably induce a condition of mental 
indigestion. Besides this, they would 
start out with false confidence under 
the delusion that they knew it all, only 
to be disheartened by unforeseen and 
in many cases insurmountable ob- 
stacles. 


Ideal But Impractical 


All this being so, the ideal plan would 
be to send the youthful agent to school 
for a week and then give him a week 
in the field. Then he could spend an- 
other week in study, to be followed by 
another week of soliciting, and so on 
for possibly six months or a year. Thus 
he would be given small doses of theo- 
retical knowledge in alternation with 
small doses of practical .experience. 

But such a scheme would be alto- 
gether out of the question; the expense 
in time, labor and money would be pro- 
hibitive. Neither the company nor the 
general agent could afford to send 
teachers to every town and hamlet. 
Nor could the soliciting agent afford to 
have his work exposed to constant in- 
terruption. 

Nevertheless, more must be done 
than we have done thus far; for the 
time has gone by when a greenhorn can 
be sent into the field with a rate book 
and a package of applications to sink 
or swim, as the case may be. Even the 
part-time agent cannot be left -alto- 
gether to his own devices—and I take 
it that the chief objection to the part- 
time agent is not that he does less busi- 
ness than the whole-time agent, but 
that he cannot be thoroughly trained, 
and consequently, cannot serve the 


-public with adequate efficiency. 


Solution is Proposed 


That this perplexing problem has not 
been solved is indicated by the fact 
that it is now under discussion, and 
that there are differences of opinion 
among competent insurance men re- 
garding it. Consequently, all I can do 
will be to tell you what I consider the 
best temporary makeshift. 

1. We must’ select agents with 
greater care and skill than has been 
customary in the past, discarding all 
applicants who obviously lack char- 
acter, intellizence, and aptitude. 

‘2. All the instruction possible should 
be given at the home office of the com- 
pany and in the office of the general 
agent, to the soliciting agents whose 
headquarters are nearby. 


Officers Must Go Into Field 


3. The officers should go into the 
field—not only the agency officers, but 
the president, the actuary, and the rest. 
The amount of valuable instruction 
which can be given by this course is 
remarkable. Moreover, it is a whole- 
some thing for the officers to confer 
with the field men where they do their 
work. By such excursions the officers 
learn lessons quite as valuable as those 
they are able to teach. 

4. Every agent who has made good 
by writing a certain amount of insur- 
ance during a series of months or years, 
and has become a permanent represent- 
ative of his company, should, it seems 
to me, be given at least one trip to the 
home office of the company he rep- 
resents. ‘ 

5. The company should have at least 





one or two competent instructors to be 
sent to agency centers, primarily for 
the purpose of teaching and encourag- 
ing the soliciting agents within reach, 
but also to give the general agent any 
advice or instruction that may be ap- 
propriate. 

6. The company should supplement 
the practical training which the agents 
will get in the field by such theoretical 
knowledge as it can give in textbooks 
and lesson papers; emphasizing the 
things that cannot be learned from the 
people they meet from day to day. 


Practical and Theoretical Instruction 


Just here let us pause for a moment 
to consider the comparative value to 
the agent of practical and theoretical 
instruction, 

If I had to face a serious operation, I 
should rather go under the knife of a 
surgeon who had been performing 
operations for years than under the 
knife of one who had enjoyed excep- 
tional educational advantages, but had 
had little or no practical experience. 
And I would pass both of them by if I 
knew of a third man combining a thor- 
ough education with expert skill. 


The best way to learn how to play chess 
or golf is to get into the game. But the 
good chess-player and the good golfer 
may increase their efficiency by studying 
what experts have written. 


Best Training is in the Field 


Now, the most valuable training the in- 
surance salesman can get will always be 
in the field, especially if he is guided in 
the beginning by an experienced solicitor. 
But there will always be a great deal of 
information which will never be gathered 
by the agent in his interviews with pros- 
pects. Some of this information is essen- 
tial; for the agent must have strong con- 
victions or he will not be able to con- 
vince others. And he will never have 
absolute confidence in life insurance until 
he knows that it is based on principles as 
steadfast as the everlasting hills; until-he 
knows that:the premiums charged are not 
arbitrary, or the result of guesswork, but 
based on a reliable mortality table and 
eareful assumptions as to interest and 
expenses. 


To Broaden Agent’s Vision 


Of course, it must be pounded into him 
that such information is for his own en- 
lightenment and not to be passed on to 
applicants for insurance. He must be 
shown that such information is given ex- 
clusively for the purpose of broadening 
his vision, increasing his confidence, and 
enabling him to give intelligent answers 
to the occasional questions of the people 
he is trying to insure. 


Study Course Books 


In this connection, let me tell you what 

I am trying to do to supplement the 
agent’s work in the field. 

have written several books for the 

agents of the company with which I am 

identified, and I have given those who 

have been willing to take it, a_corre- 


spondence course, which has been, I think, 


of practical value. 

In launching the course of lessons to 
which I have just referred I announced 
that it would be given exclusively to 
people connected with my own company, 
the object being to give the students a 
feeling that they were enjoying a special 
privilege. 

Nati Book 


My present view is that if my. work is 
helpful to the agents of my own’ company 
it ought to have some value to the 
agents of other companies. Consequently, 
when, about a year ago, the National As- 
sociation of Life Underwriters invited me 
to write a primer—or elementary text- 
book—on Life Insurance, I accepted the 
invitation and have written such a book. 
It is entitled: “What Life Insurance Is 
and What It Does, A Primer for Laymen 
and Students.” ; 

It is true that this book is not designed 
for agents exclusively, but it deals in a 
very simple way with the elementary 
truths with which an insurance man must 
be familiar if he expects to achieve con- 
spicuous and permanent success, and it 
embodies the arguments which induce men 
to insure. And the arguments which in- 
duce men to insure are the arguments 
which enable insurance salesmen to sell. 
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MASONIC TEMPLE 





MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 
MASONIC TEMPLE, BUFFALO, N. Y. 


BUFFALO, NEW YORK 


Consequently, I hope the book will be of 
service to agents in general. 


Working on a Sequel 


I am now workmg on a sequel to this 
primer, to be entitled: “How to Sell In- 
surance, A Practical Guide to the Insur- 
ance Salesman.” 

With these two volumes as textbooks, 
I hope to construct a revised correspond- 
ence course for agents, divided into two 
parts: the first a practical preliminary 
course for new agents; and the second a 
regular course for those who make good, 
and are seen to be worth following up. 

This course will not deal with the 
usages and policies of the company with 
which I am identified; that ground will 
be covered by a few supplementary les- 
sons. Consequently the course will be as 
appropriate tor the agents of one com- 
pany as for those of another; and al- 
though most of the companies now have 
their own courses of instruction, and may 
not be interested in my lessons, they will 
be freely offered to any companies or 
agents who care to utilize them. 


Essential Education 


In conclusion, a brief summary of the 
lessons I try to teach in these two books 
will show you what education I regard as 
essential for the soliciting agent, in addi- 
tion to the training which is given him 
by other field men, and the skill he ac- 
quires by his own effort and practice. 

In the first place, I insist upon the im- 
portance of a subordinate position for the 
youthful agent. “The more haste the 
less speed.” The agent who attempts to 
go it alone may be confronted by insur- 
mountable obstacles, and “half a loaf is 
better than no bread.” So the novice 
should get a position where he will get a 
training. He must get it in some way or 
other and he will be lucky if he can get 
it without being compelled to pay cash 
for it. 

Program of Work 
_ I advise every new agent to take a pre- 
liminary canter over his educational 
course by reading the first part of my 
primer. 

1. Begin your work under the wing 
of an experienced agent. Introduce 
him to your friends, acquaintances and 
such prospects as you are able to reach. 
Let him do all the work at first. Watch 
him closely, and store up the knowledge 
thus acquired. 

2. After that, work jointly with your 
guide, or go out alone and write all the 
applications you can without assistance, 
calling upon your guide for help only 
in cases which you are unable to close 
alone. 

3. After you have had this expert 
advice and assistance for a time, you 
will acquire sufficient confidence and 
skill to proceed without help. Always 
remember, however, that team work 
will be desirable from time to time as 
long as you are an insurance solicitor. 


Get Insurance Education 


4. While you are getting your pre- 
,liminary training, spend as much of 
such leisure time as you have in getting 
an adequate insurance education. Re- 
view your preliminary work by reread- 
ing the first part of the primer, which 
you will appreciate far more than in the 
beginning. After that read the rest of 
the book. Or, better still, take advan- 
tage of the company’s correspondence 
course, using the primer as a prelimin- 
ary textbook, as directed in the lessons 
of that course. 

5. Then continue the correspondence 
course in connection with my second 
book. 


What to Do and What to Avoid 


In this second book, “How to Sell 
Insurance,” I shall attempt to tell the 
agent what to do and what to avoid; 
what to say and what to leave unsaid; 
how to begin his work and how to carry 
it on. 

He must, of course, familiarize him- 
self with the rules and regulations of 
his company; study his rate book; learn 
how to fill up an application accurately 
and completely, and concentrate his at- 
tention, for the time being, on one 
policy form. 

For his own enlightenment I shall 
first explain the ordinary life policy, but 
suggest as his specialty the limited pay- 
ment life contract, preferably the 20- 
annual payment policy. 


Practical Advice About Canvassing 


After thoroughly analyzing this con- 
tract and calling special attention to its 
salient points, I shall proceed to give 
him some practical advice about can- 











vassing. Here the difficulty will be to 
Sd 








determine what to leave out rather than 
what to put in. But my aim will al- 
ways be to give only such advice as 
will be of practical value in enabling 
the agent to extend his sales and in- 
crease his income. For example, I 
shall tell him how to distinguish mere 
excuses from serious Objections, and 
how to evade thé former and meet the 
latter fairly and squarely. Among 
other things, I shall impress upon him 
the fact that his duties and responsibil- 
ities will never end with the writing of 
applications and the collection of pre- 
miums, but that he must render valu- 
able and permanent services to every 
policyholder. 
Must Blaze His Own Way 


And I shall tell him finally that the 
educationa! value of the book will de- 
pend less upon the hints given than 
upon the influence it will have in mak- 
ing him think for himself, so that he 
may develop plans of his own and in- 
vent new methods of procedure. For 
unless he takes time to think, unless he 
exercises his imagination, unless he 
blazes his own paths and follows them 
through, he will never succeed in doing 
great things, no matter how thorough 
an insurance education he may acquire. 

When all is said and done, I believe 
the successful agent will always be a 
self-made man, but necessarily with a 
supplementary training, given by his 
company, by his business associates, 
and by competent textbooks and lesson 
papers. 


Sullivan to Visit Agencies 
Vice-President James P. Sullivan of 


the Farmers & Bankers Life of 
Wichita, Kan., attended the annual 
meeting of the Association of Life 


Agency Officers in Detroit last week, 
having been on the program to read 
a paper. He starts out next Monday to 
attend a series of agency meetings 
starting at Dodge City. Meetings are 
scheduled in addition at Hutchinson, 
Oklahoma City, Lawrence, Salina, Par- 
sons and Emporia. 











Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager ° 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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PRUDENTIAL BOOSTS 
GROUP INSURANCE 


Group Business Serves as Wedge 
For Writing Business 
Among Workers 


AGENCY MEN ENTHUSED 





Company First Makes Test of Plan 
Among the People in Its 
Employ 


New York, June 11—Better than all 
expectations is the experience of the 
Prudential in its first year of group un- 
derwriting. With the exception of 
Canada and Massachusetts it is writing 
group business wherever it operates, 
and finds its agents taking strongly to 
the new coverage, writing considerably 
more than was looked for, and, what is 
still more interesting, finding in group 
insurance a highly valuable lead to 
ordinary writing that has enabled them 
to get in touch with men whom they 
would, in all probability, never have 
been able otherwise to meet and write. 
In a word, the by-product of the cam- 
paign for group insurance has been a 
splendid yield of additional insurance 
quite unanticipated when the work was 
first undertaken. Most of the business 
comes from the East and the Middle 
West, where the majority of the large 
industrial plants are to be found. The 


special department, organized at the 
home office after a preliminary and 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 


Progressive 
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Direct With 
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Address 
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President 
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Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 


WHOLE LIFE 
Dee 2s. . < +. 2 2 61200 
Age35 ..... 15.40 
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satisfactory season of experimental 
writing, only dates from the latter part 
of March of the present year. It is 
managed by E. S. Andrews, formerly 
the manager of the company’s Atlanta 
Division of Ordinary Agencies, and he 
is assisted by John Terry, formerly of 
the company’s actuarial force. 


Eats Its Own Soup 


The Prudential has not hesitated to 
take its own medicine, as witness a big 
group contract covering the sixteen 
thousand employes of the company, in- 
clusive of the four thousand four hun- 
dred members of the home office staff. 
The date of this policy is July, 1916. 
Each person under it is covered in sums 
ranging from $500 to $2,000 as follows: 
Less than one year of service with the 
company, $500; from one to five years, 
$1,000; from five years to less than 
ten, $1,250; from ten to less than fif- 
teen, $1,500; from fifteen to less than 
twenty, $1,750, and from twenty and 
over, $2,000. 


Is a Natural Tendency 


Prudential managers have found that 
group insurance is a natural and logical 
development of the tendencies of the 
hour in business welfare work, efficiency 
departments and system departments. 
All educational trends lead directly, in 
large business, to group insurance. 
The company’s experience is that the 
results of group coverage abundantly 
bear out all welfare anticipations, and 
it is in receipt of many letters from 
insured institutions attesting to the 
notable benefits realized in an increased 
esprit de corps, in better team-work in 
the shops, in higher efficiency, and in 
the marked tendency of ‘employes to 
develop greater interest in their jobs 
and a higher appreciation of the inter- 
est and loyalty of employers from the 
latter having displayed this care for 
their workers. The best results are 
had where the employers meet the en- 
tire cost of the premium and where all 
the employes are included in the cover- 
age. In response to this kindly atti- 
tude of the employer the workmen 
display greater consideration for his 
interests—reducing waste and display- 
ing superior workmanship. 


Group Business Helps Agents 


It has surprised the Prudential, as it 
has all other companies that have un- 
dertaken group insurance, to see what 
an opening group insurance provides 
for active agents. At first the agents 
view the business askance, believing it 
dificult and involved; but as soon as 
they thoroughly understand it and try 
it out they find its imagined difficul- 
ties disappear and that it is quite sim- 
ple. They find life insurance brought 
favorably to the personal acquaintance 
of many men who never before had a 
policy written on their lives, and who 
are now open to additional insurance. 
The man who put it off and the man 
who thought he could not save enough 
to have it now finds he is interested 
from already being insured in a small 
way, and is most favorable to further 
insurance on his own account. 


How Policies Are Written 


The average group insurance pre- 
mium is seldom in excess of one per- 
cent of the pay-roll. The rates are 
based upon the ages and occupations 
of the individual employes, and the 
total premium is the sum of the pre- 
miums for the insurance on the indi- 
viduals, at attained ages. Owing to 
changes in the composition of the 
group the average age remains about 
the same from year to year. Annual 
dividends, apportioned at the end of 
each policy year, reduce the net cost of 
the insurance. Disability insurance is 
included. 


Plan of the Policy 


The Prudential will not insure a group 
of less than one hundred, and it must 
represent the employes of one person, 
firm or corporation. The group must 
consist of all employes in active service 
who are more than fifteen years of age; 











or, if so desired, may comprise less 
than all, provided exclusion is in ac- 


7 


cordance with some definite plan, as 
length of service, or amount of salary. 
The amount of insurance on each life 
may be made uniform or may vary, 
the maximum amount being $3,000 and 
the minimum $250. Unless required 
by law, there is, of course, no medical 
examination, but evidence of insurabil- 
ity will be required of new employes 
before they are added to the group. 
The policy is issued as a one-year term, 
renewable at the end of each year by 
the payment of the premium. Each 
employe receives a certificate showing 
the amount of his or her insurance and 
naming the beneficiary, with change of 
beneficiary permissible. When an em- 
ploye terminates his employment the 
insurance ceases, except in the cases of 
total disability, and a refund of the 
unearned premium is made. In such a 
case the employe, if he had been in- 
sured for at least one year, may convert 
his insurance into a policy on any of 
the company’s regular plans without 
medical reexamination and at the cur- 
rent rates for the attained age; but not 
for term insurance. 


Associations Left Out 


The Prudential will not issue group 
policies on voluntary associations. The 
reason is that some of the members are 
sure to withdraw for one reason or 
another, and the withdrawals are al- 
most always the best risks, the less 
desirable ones staying in. 

It was not without the fullest inves- 
tigation of the business that the com- 
pany finally undertook it, and the re- 
sults experienced to date fully justify 
its having done so. “It is going big,” 
is the judgment of the home office. 


INTEGRITY OF GREATEST 
IMPORTANCE IN SALES 


(CONTINUED FROM PAGE 2) 


of this plan largely that Mr. Wells attrib- 
utes his success in bringing his agency 
in a few years from fortieth place to the 
first rank among all the agencies of his 
company. 

W. E. Bilheimer, sales manager of the 
Franklin Life, closed the session with an 
eloquent appeal for deeper loyalty to one’s 
self, for broader vision, and for more so- 
ber-mindedness of purpose. 

2 * a 


DETROIT ASSOCIATION HOST 
AT LUNCHEON 


Monday at noon the Detroit Life Under- 
writers Association gave a luncheon at the 
Detroit Athletic Club, in honor of those 
life insurance men who are here at the 
convention as guests, speakers and dele- 
gates. About 150 were present, and three- 
minute talks were given by Winslow Rus- 
sell, A. C. Larson, W. J. Graham, A. C. 
Ramsay of the Sun Life and W. E. Bil- 
heimer. Havard B. Salot, of the Germania 
Life, was in charge of the luncheon, and 
was ably assisted by Thatcher W. Root, 
president of the Detroit association; E. w. 
Owen, P. N. Anstey and A. E. Murphy. 


* * * 


BILHEIMER MAKES RECORD 
AS SPEAKER 


W. E. Bilheimer covered himself with 
glory Monday by making no fewer than 
four speeches. In the morning he accepted 
in behalf of the St. Louis Salesmanship 
Club a beautiful cup, awarded to St. Louis 
for the making. of the best record of all 
the salesmanship clubs affiliated with the 
congress. At noon he spoke at the lunch- 
eon of the Detroit Life Underwriters Asso- 
ciation and in the afternoon at the special 
insurance convention. At night he swayed 
the congress by oratory of a type worthy 
of a Webster. Another insurance man 
was on Tuesday’s program—Winslow Rus- 
sell, of the Phoenix Mutual. He opened 
the morning session with a talk on the 

“Management of Territories and Quotas 
from the Salesman’s Point of View.” 


French Acting General Agent 


Elmer E. French, for the past two 
years associate manager of the Union 
Central Life at Manchester, N. H., has 
been promoted to be acting general 
agent for New Hampshire. Mr. French 
was for a number of years a prominent 
school principal in New York state and 
New England, and is making a record 
in life insurance. 


Mit White, agent for the Metropolitan 
Life and treasurer of Whitley county, Ky., 
died at Knoxville, Tenn., where he went 





to undergo an operation for appendicitis. 


—— 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 






suranceLompany 
Home Office Madison 
Increase in Paid 


40% New Premiums 


—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 
for Life”? plan are money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 

Inc. 1878 Walter Le Mar Talbot, Pres. 




















REAL PROTECTION AT COST 
AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
.... EVERY NEED .... 


An Attractive Side Line for 
Life Men. 


ADDRESS THE COMPANY, TOPEKA, KAN. 
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SPEEDS UP LIFE MEN 


CAMPBELL HAS NOVEL PLAN 





Gives Successful Agents Wide Pub- 
licity—Encourages Friendly 
Rivalry 





A new way of speeding up life agents 
is being operated by J. A. Campbell, 
agency director of the central branch 
of the New York Life at Chicago. “The 
first four months of this year,” says Mr. 
Campbell, “showed conclusively what 
agents can do if they have some extra 
incentive. At the beginning of this 
year we urged our agents to hustle, 
since everything pointed to war and 
its resultant uncertainties. Our agents 
responded and turned in such an 
amount of business that I decided to 
employ continually some method of 
making agents do their utmost. I hit 
upon the scheme that I now employ.” 

Taking me into the outer office, Mr. 
Campbell proudly displayed two large 
blackboards perforated by small holes 
in rows. Opposite each row of perfor- 
ations was printed the name of one 
of the agents under Mr. Campbell’s di- 
rection. Inserted in the holes at in- 
tervals were little red and white pegs. 
“This,” said Mr. Campbell, turning to 
the pegs, as in a graphing system, “rep- 
resent the relative distances of the va- 
rious agents from the goal—$100,000 in 
paid business turned in within a month. 
The white pegs represent the policies 
sold, the red pegs, the actual paid-up 
business turned in by the agent.” 

Mr. Campbell seized a blotter from 
a pile by his side and handed it to me. 
“When an agent has qualified in the 
$100,000 Club,” he said, “his photograph 
and name are printed on one of these 
blotters and distributed far and wide, 
thus giving our agent a lot of publicity. 
And that is not all—he gets a trip to 
a $100,000 conference at New York, 
with all expenses paid. After the 
agent has qualified in the $100,000 Club 
he can make a try for membership in 
the $200,000 Club, represented on the 
other board. An agent can win only 
once a year, thus giving everyone an 
equal chance.” 


Celebrated Their Visit 


Walter D. McWilliams of Jackson, 
Mich., state agent of the American Cen- 
tral Life, attended the Detroit meeting 
of the Association of Life Agency Offi- 
cials. President H. M. Woollen and 
Agency Superintendent Belisle were 
present. In their honor and just to 
show that he could land business at 
any time, Mr. McWilliams made a tour 
of the Detroit business district and 
came back with $15,000. 


International on the Job 


The International Life of St. Louis 
wrote $2,726,000 new business during 
the month of May and shows a gain of 
about twenty-five percent over the first 
five months of last year. 


Receiver for Douglas Life 


The Douglas Life Assurance Com- 
pany, which has been in the process of 
organization in Chicago for almost two 
years, has abandoned its project and its 
assets are in the hands of a receiver. 


. Henderson, Mercer and Warren counties 
in Illinois have been detached from the 
Davenport, Iowa, general agency of the 
Mutual Benefit and added to the Peoria, 
Ill, general agency under General Agent 

. S. Cochrane. 


POINTS OUT REAL FACTS 


DISCUSSES RAILROAD RATES 





President New York Life Gives an Ad- 
dress Before Interstate Commerce 
Commission 





President Darwin P. Kingsley of the 
New York Life recently spoke before 
the Interstate Commerce Commission 
in behalf of the National Association of 
Owners of Railroad Securities, telling 
the relation between American life in- 
surance and American railroads. He 
pointed out the fact that the life com- 
panies in this country have $25,000,000,- 
000 insurance in force. American life 
companies hold railroad _ securities 
amounting to $1,583,000,000, of which 
stocks amount to $39,000,000. 


Two Factors Are Important 


President Kingsley told how the life 
insurance contract is made and the 
mortality fund created. He called at- 
tention to the fact that premiums are 
invested to earn a rate of interest 
through long periods of time. There- 
fore the companies are obliged to as- 
sume that public faith will be kept and 
private credit will be sound. He called 
attention to two factors which lie at 
the basis of the structure of life insur- 
ance and must be cardinal considera- 
tions in this discussion. The first is 
that future obligations are to be met 
by a level premium fixed in advance 
and as against all contingencies. The 
second being an assumed rate of in- 
terest running far into the future. 

In purchasing securities life compa- 
nies’ buy what every careful investor 
buys. In adopting a level tax or pre- 
mium for long periods, the companies 
are obliged to assume that through all 
that time commercial faith will be kept, 
that sound and necessary enterprises 
will be fostered by society and that the 
state which so sternly supervises the 
companies so strictly measures their 
liabilities and so carefully values their 
assets, will use the same power to see 
that the faith that lies back of these 
securities is also kept. 


Can Weaken Interest Assumption 


In two particulars the state can take 
action that directly affects the funda- 
mental assumptions of the companies, 
the first being through taxation, which 
weakens the assumption, and the sec- 
ond through supervisory bodies like 
the Interstate Commerce Commission 
having the power to regulate and limit 
the earnings of public carriers, which 
strengthen the assumption. 


Must Keep the Faith 


President Kingsley said that the 
greater part of the investments in rail- 
road securities were made before the 
Interstate Commerce Commission ex- 
ercised its present power. Mr. Kings- 
ley further said: “If a denial of the 
prayer of the roads for an increase in 
rates at this time will carry the rela- 
tions between the railroads and the life 
companies into a doubtful zone and 
even remotely assail the assumption as 
to interest which the companies have 
made and imperil the capital which they 
have invested, then we assume that this 
body is as clearly bound to grant that 
request in the interest of public faith 
and commercial integrity as it is bound 
to prohibit unwise methods of financing 
and to end exorbitant or discrimina- 
tory charges.” 


Pace New and Grave Problems 


He called attention to the fact that 
the railroads are facing new and grave 





problems, especially in the perpendicu- 
lar raise in cost of labor, material, 
equipment, and, in addition, the as yet 
indeterminable cost of war. It is pre- 
dicted that the margins of 1916 will 
not be maintained or approached this 
year. President Kingsley said that if a 
railroad is to serve the country effect- 
ively, it must be able to finance itself. 
To sell its securities to life companies, 
a railroad must show that its revenues 
are sufficient to cover depreciation, up- 
keep, interest, amortization and a rea- 
sonable surplus after paying the stock- 
holder a fair return on his money. He 
said that life insurance directors do not 
expect to invest millions of money and 
keep them invested for long periods 
without loss, but they do believe that 
when the federal government places 
and properly places in the hands of 
a commission the power to regulate 
and supervise railroads and the powe 
to fix their rates, it assumes a respon- 
sibility toward the people that the di- 
rectors serve so clear and compelling 
that the losses in this group of securi- 
ties ‘ought to be less than in any other 
group of securities outside government 
and state bonds. 


Discuss War Conditions 


The Cincinnati Life Underwriters’ 
Association held its last meeting for 
the season Tuesday noon and listened 
to a splendid extemporaneous address 
by Dr. William Muhlberg, medical di- 
rector of the Union Central Life, on 
“Border Line Cases.” The secretary 
reported that in the life underwriters’ 
campaign for Liberty Bonds $574,000 in 
subscriptions were taken, besides which 
the Union Central subscribed for $1,- 
000,000, and the Western & Southern 
Life for $100,000. A resolution was 
passed providing for the appointment 
of a committee to devise ways and 
means for handling the war situation 
with regard to keeping in force the poli- 
cies of those who enter the service. It 
was suggested that a form of power of 
attorney be printed and distributed 
among the members for use for this 
purpose. 


Actuary Wolfe a Captain 


Actuary S. H. Wolfe, of New York, 
has passed the regular examinations, 
and on June 9 had the rank of captain, 
quartermaster’s service, officers reserve 
corps, conferred upon him. 


Gleeson Given Loving Cup 


Charles E. Gleeson, who has retired as 
superintendent of agencies of the Cleve- 
land Life, after eight years’ service, was 
presented with a magnificent loving cup 
by the agency organization. Mr. Gleeson 
has been in the life field for sixteen years, 
yg started with the New York Life in 


Life Notes 


Felix G. Cross, president of the Colum- 
bia Life of Cincinnati, has appointed A. C. 
Zimmer district manager of the company 
in Richmond, Va. Mr. Zimmer was for- 
merly with the Metropolitan in Richmond. 


R. J. O’Brien and James A. Ellison have 
formed a partnership under the firm name 
of O’Brien & Ellison, and are representing 
the Minnesota Mutual Life as general 
agents for Missouri and southern Illinois. 

John D. Pickett, who was formerly gen- 
eral agent of the State Mutual Life at 
Atlanta, Ga., and more recently connected 
with the company in Chicago, died a few 
days ago. 

Frank M. Redding, general agent of the 
Inter-Southern Life of Louisville, died of 
heart disease at Brazil, Ind. Mr. Redding 
had been associated with the Inter-South- 
ern for five years. 


James Keely has been put in charge of 
the business of the Equitable Life of 
New York in Daviess, McLean, Ohio, Muh- 
lenberg, Hancock, Breckenridge, Meade, 
Hardin, LaRue and Grayson counties, 
Ky., as supervisor. Milton Gant continues 
as special agent, while Hal S. Taylor goes 





to Lexington, Ky., taking charge of sev- 
eral counties. 

The members of the Independent Order 
of Forresters have been notified that all 
members accepted since Aug. 17, 1894, will 
have to pay an extra war charge of $50 and 
upwards per thousand if they are called 
into military service. ; 

Joseph Loeb, special agent of the Mu- 
tual Benefit Life in Louisville, was strick- 
en with apoplexy while marching in the 
escort which was conducting Secretary 
of the Treasury McAdoo from the depot 
to the Pendennis Club in Louisville on 
Monday, and died on the way to the hos- 
pital. 

Isidor Rauh, of the Equitable Life at 
Cincinnati, has recently placed two group 
policies, one on 175 employes of the Fifth- 
Third National Bank aggregating $220,- 
000 of insurance, and the other on the 
Warner Elevator Company, which has 300 
employes, the insurance amounting to one 
year’s wage or about $300,000, both at 
Cincinnati, 

The district managers and agents of the 
Aetna Life have organized an Aetna Serv- 
ice Club for the purpose of encouraging 
cooperation between company men and 
policyholders. H. A. Needham, special 
agent, has been elected chairman and 
A. W. Young, cashier and general field su- 
pervisor, has been chosen secretary. The 
headquarters are at Ft. Wayne, Ind. 


ACTUARIES 


_— F. CAMPBELL 











CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 
FR J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bidg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 
Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
e 


COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premi: 
lated. 


Reserves, Surrender Values, etc., calcue 
Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 
Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
@ ACTUARY 














Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
s 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 








REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 





DES MOINES, IOWA 











WANTED: 


dence of ability to produce substantial. volume of business. 
A Real Opportunity for Right Man. 


and furnish evi- 


General Agent for South Half of Illinois by Illinois’ 


only Mutual and only full Level Premium Company. Must have Al References 


Scandia Life Insurance Co. 


Chicago 
Illinois 
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Once an 


Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 



















ILLINOIS ILLINOIS 


COM PANY COM PANY 


WANTS.GOOD MEN WANTS GOOD MEN 
AND - AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


A HUSTLER 


Can Get a Direct General Agency Contract With 








Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 




















FACTS—24th Year 


Over 129 Millions of Insurance in Force 

Over 14 Millions in Admitted Assets 

Over 22 Millions of Insurance Gained in 1916 

Average Rate of Interest Earned in 1916, 6.6% 
Operating in 38 States 

Issues both Participating and Non-Participating Policies 


Missouri State Life Insurance Co. 
ST. LOUIS, MO. 


The fastest growing life insurance company in America 








The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


— 








Another Year of Progress— 


Dec. 31, 1916 GAIN 
2 ER eters re $11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 133,149 
Insurance in force . . . . 104,989,362 15,392,529 
ECON: 55) Sn OY See etne “ss 4,485,710 597,021 


TheWESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
. Virginia, Western Pennsylvania and Michigan 
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Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’”’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 








HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The nifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the policyholders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 

W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kertucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 


HOYT W. GALE, General Manager 



















Are You Permanently Established? 


Write for Territory — 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 
We want good men and will pay them well. 
For territory and particulars address 
SALINA, KANSAS 
























“SAFE AS A-GOVERNMENT BOND 


9) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT ° MONTHLY INCOME INSURANCE. 
=] ite LATEST POLICIES AND AGENCY CONTRACT Bacar ines 


Openings OHIO, IND., KY., and MICH. Write Columbus 








CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 


ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company: 


ONE GENERAL AGENT WANTED IN INDIANA 








In: 
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